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GALVESTON 


Most cherished among the gifts bestowed by 
the passing year is the memory of the pleasant rela- 
tions with those whom we have been privileged to 
serve and on behalf of our entire organization we 
extend cordial Christmas Greetings and best wishes 


for the New Year. 
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Jacques Cartier landing at the present 
site of Montreal in 1534, named it “Mont 
Royale” or Royal Mountain because of the 
magnificent panorama of the St. Lawrence 
River and surrounding country which unfolds 
itself from the center of the city. 

From this name Mont Royale comes Mon- 
treal—a City of over a million people, founded 
by the French, ceded to the English, captured by 
American Revolutionary forces and 
later again occupied by the English. 

The Old World atmosphere car- 
ried across the Atlantic by the early 
French settlers has been preserved 
through the centuries. Montreal’s 
combination of English speaking and 
French speaking citizens gives it a 
duality of population and a spirit of 
cosmopolitanism found only abroad. 
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Montreal is the chief financial, commercial 
and transportation center of Canada. As 
such it is the point of concentration of hun- 
dreds of important industries of national char- 
acter. Strategically situated on the St. Lawrence 
River it is one of the largest seaports in the 
world. 

As Canadian headquarters for the leading 
Insurance Companies of the United States and 
of Canada it is fitting that the New 
York Indemnity Company should 
have selected Montreal as the home 
of one of its full functioning Branch 
Offices. Here in one of the newest 
and tallest buildings in the British 
Empire you will find a cordial wel- 
come awaiting you and business 


friends anxious to be of service. 


The statue of Paul Maisonneuve, 
founder of the present City of Montreal 
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' OU are enabled to enjoy the entertain- 


ment, the comfort, or the convenience 


of your,radio, washing machine, vacuum 


cleaner, automatic refrigerator, home 
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electrical inventions largely because of the 
safety service of the WHITE FIREMAN’, 


as exercised through the Underwriters’ 


Laboratories. 





WHITE FIREMAN Service The 
may be secured through respon- 
sible insurance agents or brokers. 


MuwnNen ame Lnsurance Company of 


Agent. He is listed 
in Bell Classified 
Telephone Direc 
tories under the 
heading — 


Insurance Company 
of North America 


> North America 
vp PHILADELPHIA 


The Oldest American Fire and Marine Insurance Company — Founded 1792 


and its subsidiary companies: 
ALLIANCE CASUALTY COMPANY 
THE ALLIANCE INSURANCE CO. OF PHILA 
CENTRAL FIRE INSURANCE COMPANY 
INDEMNITY INS. CO. OF NORTH AMERICA 
NATIONAL SECURITY FIRE INS. CO. 
PHILADELPHIA FIRE & MARINE INS. CO 
write practically every form of 


insurance except life 








HE White Fireman renders an invalu- 
able service to householders through 
the inspection and testing of electrical ap- 
pliances by Underwriters’ Laboratories. 


Thus electricity, mankind’s most efficient 
aid, is employed to its present extent in 


the modern home with safety. 


Above is shown, in reduced size, a color 
page advertisement appearing in The Satur- 
day Evening Post, Dec. 27; Literary Digest, 
Dec. 27; The Business Week, Dec. 24; 
Time, Dec. 29. 
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Santa Claus presents to 
the alert: agent an oppor- 
tunity_to increase premium 
income. Gifts of jewelry, 
furs, art objects and silver- 
ware can be covered by 
America Fore policies 
specially designed to insure 
their value against all risks. 
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the AMA MICK FORT GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 


AMERICAN EAGLE FirE INSURANCE COMPANY FIRST AMERICAN FirRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM, Chairman of the Boards 


Eighty Maiden Lane, €©@ PAUL L. HAID President “S New York,N.Y: 
gm" : THE FIDELITY AND CASUALTY COMPANY; , 
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WADE FETZER. Vice Chairman 
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Dec. 31 Frices to | Year Has Been a Hard One 


Rule Statements 





Only Realistic Plan, Some Say; 
Fictitiously Low, Others 
State 


BOND WEAKNESS SURPRISE 


Predict Companies Will Mark Securi- 
ties Down to Bottom; Underwriting 
Profit Seen 


Although there is a division of opin- 
ion, the majority of executives inter- 
viewed seem pleased that insurance 
company statements as to investments 
are to be based on the closing market 
price of securities Dec. 31. There has 
been some agitation for a plan whereby 
an average value would be struck by 
taking the mean of values at each quar- 
ter during the year. By declining to re- 
port, the committee on valuations of the 
National Convention of Insurance Com- 
missioners quieted this agitation. 

Those who favor the Dec. 31 method 
point out that this is the only realistic 
plan. If an average were struck, those 
interested could easily determine the 
market value of the items in the port- 
folio since most companies today pub- 
lish in their reports to stockholders a 
list of holdings. If there were a sub- 
stantial difference between actual mar- 
ket value and the average arrived at, 
suspicion would develop. According to 
this theory, it is better, for the sake of 
confidence, to present a true picture of 
the value of holdings, although that true 
picture may be depressing. 

The theory of those who preferred an 
average value was that securities are 
selling at fictitiously low prices, which 
do not represent their true value. Con- 
sequently a statement based on the Dec. 
31 close would be deceiving unless there 
was a substantial improvement in the 
market in the last few days of the year. 


Bond Market Weak 


Those companies which have invested 
almost exclusively in bonds have been 
expecting to make an excellent showing, 
since the bond market has not been ap- 
preciably disturbed during the year, but 
about a month ago the bond market 
started to ease off, especially the market 
on what are termed secondary bonds. 
Some companies estimate that as a re- 
sult of this downward movement in the 
bond market, their securities have suf- 
fered a depreciation of 5 or 6 percent 
from the purchase price, which is not 
necessarily, however, their value Dec. 
31, 1929. 

It is impossible at this time to specu- 
late on the comparison of stock holdings 
at the close of this year and at the close 
of last year, for the reason that the com- 
mitments in stock have not remained 
stationary. There have been many 

(CONTINUED ON PAGE 33) 








Reduced Surpluses Will Be the Result of the Battering 
That Companies Have Received Owing to Decreased 
Security Values and Less Premiums 





By GEORGE 


NEW YORK, Dec. 24.—Another eight 
days and the year 1930 will have passed 
into history, to be recalled as one of 
the most trying periods experienced 
by fire and casualty underwriters for 
a long time. Agents too have had their 
particular troubles. Altogether the 
fraternity will be thankful that the year 
has been brought to a close, and will 
hope for brighter things for the suc- 
ceeding 12 months. 


Will Show Decreased Surplus 





Though some weeks must yet elapse 
before the financial statements of the 
great majority of companies. will be 
available for public review, enough is 
known af the present time to justify | 
the prediction that by and large the 
corporations will show material shrink- 
ages in their net surplus accounts. The 
decreases in a number of offices will 
be startlingly large. Fortunately the 
companies it is understood that will be 
particularly hard hit are those that are 
able to bear the strain, and no fear 
as to their solidity need be entertained. 


Faith in American Business 


Tue NATIONAL UNDERWRITER has abid- 
ing faith in the inherent soundness of | 
the industries of the country and in 
the strength and energy of the Amer- | 
ican people. That the depressed busi- 
ness conditions that have obtained for 
practically an entire year, and which 
unfortunately still persist, will be re- 
placed by a season of steadily increas- 
ing prosperity and that, profiting by 
the severe lessons of the past, our 
manufacturing and mercantile indus- 
tries will be conducted along more stable 
lines than those heretcfore followed, is 
our confident belief. 

Nothing is to be gained, however, 
by blinking the existing situation, but 
we caution that agents and their assureds 
resolutely refrain from becoming un- 
duly exercised when company reports 
are available, and the losses which many 
offices will show on their 1930 opera- 
tions revealed. It may be that some 
companies will find it advisable to seek , 
reinsurance, wholly or in part, and that ' 
others will deem it desirable to call upon 
their stockholders for additional funds 
to repair sadly depleted surplus ac- 
counts. But unless the now wholly un- 
looked for occurs, there will be no im- 
pairment of capital by any company and 
the indemnity offered will be continued 
to be worth 100 cents on the dollar. 
That, we believe, will apply to all going 
organizations regardless of their size. 





Effect of Market Value Recession 


The great drop in the market value 
of stocks, and to a lesser degree in 
bonds of even the first-class, has cut 
savagely into the accounts of companies, 
whose aggregate investments mount into 
the hundreds of millions of dollars. A 
study of present day stock exchange 
quotations attests that many standard | 


A. WATSON 


securities are selling anywhere from 334% 
percent to 50 percent below the figures 
of the early months of the year. While 
there may be improvement within the 
next seven days and the general feeling 
is that the financial leaders will bend 
their every energy to bringing about the 
that end—it is a question whether the 
prices of the average securities on Dec. 
31 will differ materially from those now 
ruling. 
Influence of Bank Failures 


The numerous bank failures in the 
west and the south, together with the 
difficulties in which the Bank of the 
United States of this city now finds it- 
self, have naturally had a disturbing ef- 
fect and are held partly accountable for 
the retardation of the up-swing of busi 
ness conditions so confidently predicted 
at the beginnin~ of the winter season. 

Unfortunately the insurance companies 
have been compelled to use current in- 
come for the payment of losses and ex- 
penses, both of which have been greater 
in 1930 than in the preceding year. Thus 
they have been unable to take advant- 
age of the opportunities afforded to pur- 
chase additional securities at present at- 
tractive prices. By the same token they 
have not disposed of any considerable 
part of stocks or bonds already held, 
being unwilling to sacrifice these. The 
result is that the portfolios of the great 
majority of offices at the close of 1930 


| will not differ in any great degree from 


those had at the beginning of the year. 


Need for Ample Reserves 


The great slump in the market value 
of securities that followed the financial 
crash of October, 1929, offset the heavy 
appreciations in the two or three pre- 
ceding years notably, and presumably 
wiped out the special contingency re- 
serves set aside by many offices for meet- 
ing such an emergency. The experience 
has emphasized the wisdom of creating 
reserves of this character and of building 
them up constantly in periods of nor- 
malcy or of special prosperity. 

Slump in Premium Income 


Accompanying the slump in the finan- 
cial market, and largely because of it, 
there has been a notable falling off in 
the premium income of the fire com- 
panies, the average decrease ranging 
anywhere from 8 to 10 percent on the 
general business, according to observing 
underwriters. This decrease in income 
has perforce adversely affected the ex- 
pense element of the business. The 
common understanding ds that the ex- 
pense ratios of most companies for 1930 
will show an advance of anywhere from 
one to three points over 1929 figures. 
Losses, too, have been far more serious 
in the past 12 months than was true of 
1929. The conviction is general that the 
moral hazard cut an important figure in 
such results. 

(CONTINUED ON PAGE 47) 





Profits Small 
in New England 
Decrease in 1931 Premiums and 
Increase in Losses 


Predicted 


MANY ANNUAL POLICIES 





Textile Industries Hard Hit—Unable to 
Pay Taxes—Boston Situation 
Unsettled 


NEW YORK, Dec. 24.—Few fire 
companies will be able to show much 
profit on their New England business 
this year. The majority have been un- 
able to maintain their premium level and 
break even on their underwriting. 

The _ great manufactures of 
New England, which constitute an im- 
portant division of its industrial life, 
have been hard hit. Many have closed 
down, either temporarily or permanently, 
and all are turning out a restricted quan- 
tity of products. An idea of the stress 
to which the manufacturing centers of 
the territory have been subjected may 
be inferred from the default by Fall 
River, Mass., of three issues of short 
term notes, totaling $2,100,000, supplying 
the first incident of its kind by any nor- 
thern community for years. The plight 
of this once highly prosperous city is 
attributed to the heavy falling off in 
tax receipts, assessed property valua- 
tions having been cut several millions. 
The financial difficulties of the city thave 
been made more acute through the 
heavy outlays for aid to the wnem- 
ployed. 


textile 


Connecticut Fares Best 


What is true of the textile industry 
applies in degree to other of the im- 
portant New England manufactures, 
those in Connecticut being largely di- 
versified in character, suffering less than 
the average. ‘The shutting down of 
many important manufacturing plants 
resulted in sharp curtailment in the 
amount of insurance carried and in the 
rates charged. The inability of many 
properties to carry on has caused a 
marked depression in real estate values, 
the indemnity being cut in proportion. 

Agents are having a hard time col- 
lecting premiums and the expectation is 
that the companies generally will close 
1930 with larger outstanding balances in 
the territory than for many years. 


Term Policies Rewritten 


\ notable feature in connection with 
the experience in the present year is the 
large number of term policies that have 
been returned to be rewritten on an an- 
nual basis, the assured evidently being 
unable to pay for the larger period, de- 
spite the saving that would be effected. 

An official of a general writing com- 
pany figures that the fire premiums in 
New England this year will show a fall- 
ing off of from 25 to 33% percent com- 
pared with 1929, while the loss ratio will 

(CONTINUED ON PAGE 47) 
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Farm Association Managing 
Group Starts Reform Work 


MACHINERY SET IN MOTION 


Bulletin to Agents Calling for Reduction 
of Insurance to Value 
Proposed 


Plans for restoring farm business in 
the central west to a profitable basis 
were advanced at a meeting of the man- 
aging committee of the Farm Associa- 
tion, when proposals for reform were 
reviewed which had been made at a spe- 
cial meeting held by the Farm Associa- 
tion. A number of those proposals were 
referred to subcommittees and special 
committees. 

The largest project to be undertaken 
is the general reduction of the level of 
insurance to value on farm property, on 
the theory that insurance today on farm 
property is being placed on the basis of 
inflated values of a few years ago. 

One of the first indications of activity 
in bringing about a reduction in the 
level of insurance to value was a letter 
from the Aetna addressed to its agents, 
calling attention to the problem and 
declaring that it must be solved with 
the cooperation of the agents. It is said 
that a special meeting of the Farm 
Association may be called in January to 
consider the proposal of dispatching a 
letter on the stationery of the Farm 
Association on the subject of adjusting 
insurance to present-day values. A 
statement coming from the Farm Asso- 
ciation, it is believed, will have greater 
effect than statements from individual 
companies, because if the agents know 
that the companies are standing to- 
gether, they will not be prompted to 
seek more liberal terms from other com- 
panies, if one company should attempt 
to tighten up. 

Adjustments and Rates 


Other subcommittees were assigned 
the task of considering reform in ad- 


justments and rates. It was proposed at 
the mass meeting that small tornado 
losses, which have been a tremendous 


drain on the companies, be adjusted by 
company organizations rather than by 
agents. It was also proposed that inas- 
uch as the general level of farm rates 
could not be raised because of inevitable 

litical opposition, that a system of 
dits and penalties be introduced and 
e rates be changed to conform 
closely to conditions in different 
sections of states. 

In the discussion of the farm problem, 

ny have held that companies which 
operate separate farm departments are 
in a better position than those whose 
recording and farm business is mixed. 
Che pressure for accommodation lines 
is not so serious with those companies 
whose farm departments are isolated. 

At the meeting of the managing com- 
mittee a delegation from the Illinois 
Farm Agents Association was accorded 
a hearing. Certain changes in the appli- 
cation were petitioned by the delegation. 


m 
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Johnson Elected President 
of Kansas City, Mo., Agents 


K \NSAS CITY, MO., Dec. 
he annual election of 
Agents Association of Kansas City, 
J H Johnson, of James B. Welsh 
Realty & Loan Company, was elected 
pre sident. Other new officers are Ray- 
nolds Barnum of Mann, Barnum & 
Welsh, vice-president, and F. V. Griffith, 
of W. B. Johnson & Co., treasurer. 


24.—At 
the Insurance 
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F. W. Wilbur, of McCluer & Wilbur, 
and L. H. Denison, of L. H. Denison & 
Co., were made members of the execu- 


tive committee for two years. Frank 
Furgason, of Furgason & Page, and Mr. 
Barnum, are members of the committee 
with another year to run. 











Insurance Stocks Yield High 








Having sold off in sympathy with the 
tendency in the general securities mar- 
ket, an almost unprecedented yield may 
be obtained today on insurance stocks, 
which have always had the reputation 
of being in the low dividend paying 
class. Of course stocks of all classes 
may be purchased today which pay divi- 
dends yielding from 6 to 15 percent. 
There is always the fear, however, in 
purchasing stocks of high percentage 
yield that dividends will be reduced. 

It may be said that compared with 
any other single class, insurance com- 
panies are slower to reduce dividends. 
It has been a point of great pride with 
insurance companies to maintain divi- 
dends, although in counting upon that 
pride, investors must recognize that 
these are unusual days. 

H. W. Cornelius of H. W. Cornelius 
& Co. of Chicago, which firm specializes 
in insurance stocks, has prepared an in- 
teresting tabulation showing the bid and 
ask price of insurance securities together 





serve and admitted assets. In nearly 
every stock on the list the liquidating 
value is greater than either the bid or 
ask price while one company, the Balti- 
more American, is quoted to yield 13.3 
percent. Three other operators—the 
Fire Association, National Liberty and 
Home Fire Securities—are yielding 10 
percent or more on the present price. 
There is a good selection of stock rang- 
ing from to 7 percent in yield. 

“Insurance stocks,” Mr. Cornelius 
states, “purchased at present prices, will 
yield a larger return than has been pos- 
sible for a number of years and with the 
possibilities of increases in value, we be- 
lieve stock of well seasoned companies 
will prove a worth while investment.” 

The recent downward trend in insur- 
ance securities has been hastened, Mr. 
Cornelius believes, because of the col- 
lapse of several New England banking 
institutions, which necessitated the liqui- 
dation of many insurance holdings. 

The table follows with figures for the 


with their liquidating value, return based | first six months, unless otherwise indi- 
on bid price, capital, surplus, special re- | cated 




















Capital Returns 

Surplus Admitted Lia. Based on 

Spec. Re Assets Bid Asked Val Bid Price 
ee ee ee $ 32,803,288 $ 62,108,391 $ 42 § 45 57. 4.76 
American (Newark).... 18,630,786 37,800, 307 16 18 18.5 6.25 
Baltimore American.... *%4,090,222 6,957,057 6 8 25.3 13.3 
rrr are ee 17,677,109 26,5 19 ,658 440 480 671. 3.6 
Continental .......eeee- 68,401,067 42 43 41. 5.7 
Fidelity-Phenix ........ 55,003, 403 44 45 47. 5.9 
Fire Association........ 74 16 18 35. 10. 
PYGUELMR PITS. .ciccccec 21 23 27.4 7.6 
UGS WEED seccevcocees 48 50 32. 3.3 
Globe & Rutgers....... 540 580 943. 4.4 
Great American ....... 23 25 33. 6.9 
SEMAN WEED cccveviosees 4, 17 19 28. 7. 
REMMOVER ccccccceseseces 2, 26 28 45. 6.15 
BUMMCEOTE coccccecwoecer ; 52 54 64. 3.8 
PEOERS cccnsondsesvsessees . 31 33 38.7 6.4 
North America .....«.. f 5, 47 48 61. 2 
National Fire .....ce0-. #26, 380,000 51,774,483 47 49 70. 4.2 
National Liberty ....... *19,110,061 31,499,640 5 7 11.6 10. 
New Hampshire ....... 32 3 ‘ 44 48 46 3.6 
PGS st hasecase needs 57 59 57. 3.5 
Providence Washington 39 41 57.5 5.6 
St. Paul FB. & Miccccccecs 155 165 153. 3.2 
Springfield F. & M..... 95 105 133. 4.7 
Boome Fire Se@C6.....ccces 7 9 17.8 10.7 
Aetna Cas. & Surety.... 60 65 71. 2.6 
American Surety ...... 70 75 66. 8.5 
Continental Cas. ....... 30 32 32.3 5.3 
National Casualty...... 17 19 24.8 7. 
MOT. BARO 6c2stancecse A 47 50 rrr 2.5 
Conn. General Life..... *10. 994. 165 100 110 1.2 
Continental Assurance. 3,250,000 62 65 3.2 
Lincoln Natl. Life...... *6, 421, 145 80 85 3.1 
nt SE acsens ee eeve ne *75,186,180 1450 1550 1.7 
UOONOOE occtcwtaseswes *65,255,322 890 910 2.6 

*Statement as of Dec. 31, 1929. 
tAs of March 1, 1930. 
! 
Associate Editor George A. Watson of Aviation underwriters are discussing 


The National Underwriter gives a bird’s- 
eye view of the fire and casualty busi- 
ness at the close of the year. Page 3 
. © « 
Little profit expected in fire insurance 
business in New England this year. 


Page 3 

*x* * * 
Most executives express gratification 
that statements as to insurance company 


closing 
Page 3 


investments are to be based on 

market price, Dec. 31 
* * x 

Darby Day organization plans to place 

in Liberty of Dayton securities accept- 


able to Commissioner Younger of Ohio 
in place of securities to which Judge 
Younger has objected. Page 5 


*x * 
Managing committee of Farm Associa- 


tion studies proposals to restore farm 
business in the central west to a profit- 
able basis. Page 4 


*x* * * 
Insurance stocks are selling at prices 


to bring unusually high yields, H. W. 
Cornelius shows. Page 4 
*x* * * 

Detroit agents consider plans to end 
credit evils, appoint survey committee. 

Page 4 
*x* * * 

H. F. Colbrunn, Chicago, assistant 
manager of the Underwriters Adjusting 
Company, is dead. Page 18 

*x* * * 
Tabulation of Chicago fire insurance 


premiums for year ended June 30 is 

given from latest returns to city comp- 

troller. Page 14 
*x* * * 

Bank depository bonds difficult to get 

as companies tighten underwriting in 

face of many failures. Page 35 





possibility of forming an organization 


for statistical and rating purposes. 
Page 6 
*x* * * 
H. V. Upington, Fidelity & Casualty 
manager at Detroit, becomes metropoli- 


in New York City. George 
Lieber, vice-president of the Freese 
Insurance Agency of Detroit, succeeds 
Mr. Upington in that city. Page 5 
*x* * * 
Four large Baltimore casualty com- 
panies reported relatively in excellent 
condition. Page 36 


tan manager 


* * * 


President C. R. Miller of Fidelity & 
Deposit warns of dangers in bonding, 
but is optimistic on the whole. Page 36 


*x* * * 


increase in 
in New 


automobile 
Hampshire may 
Page 35 


for 
rates 
allowed. 


Requests 
liability 
not be 

* * 


geht on automobile compulsory 
Page 38 


Expect fi Y 
liability insurance in Kansas, 
S & @ 


Commissioner of motor vehicles of 
New Jersey condemns the automobile 
financial responsibility law of that state 
after one year’s trial and calls for re- 


peal or drastic modification of it. 
Page 37 
*x * * 
Changes in the executive staff of the 


Fidelity & Casualty are announced, 

William C. Billings becoming vice-presi- 

dent. Page 35 
*x* * * 


Fidelity & Casualty will increase capi- 
tal to $5,000,000 and add $2,000,000 to 
surplus. Page 38 





Detroit Agents Consider 
Plans to End Credit Evil 





COMMITTEE IS APPOINTED 
Find Competition Causes Some Locals 
to Finance Premiums as Long 


as Six Months 





DETROIT, Dec. 24—A movement 
to establishing a uniform system of 
handling deferred premium payments 
on fire and casualty insurance was 
launched by members of the Detroit 
Association of Insurance Agents at a 
meeting. President J. A. Grow pre- 
sided, and a round-table discussion of 
the problem brought out the fact that 
some Detroit agencies extend credit on 
premium payments for periods varying 
from 60 days to as much as six months. 

Spurred on by competition, these 
agencies are extending credit to a 
ruinous point. Agents expressed the 
opinion that it is high time some meas- 
ure is adopted to reduce the burden of 
carrying premiums without interest for 
long periods, a practice that is tolerated 
in few if any other industries. 


Divided on Proposal 


While all agreed that a halt should 
be called to this practice, there was 
sharp division of sentiment as on the 
suggestion to establish a deferred pay- 
ment system with an interest charge. 
It was pointed out that the assureds de- 
mand time in which to meet premium 
payments in a majority of cases, and 
leniency of local agencies in this respect 
has encouraged this attitude. 

Agencies, on the other hand, cannot 
afford to carry this burden of accumu- 
lated premiums. At least one local 
agency, it was brought out, has estab- 
lished a time payment plan and has ad- 
vertised it extensively, but the public 
has not responded. The New York 
agents’ association, however, has used a 
plan of this sort successfully for two 
years. 

Name Special Committee 


Dean Howland, director of the De- 
troit association, was named chairman 
of a special committee to investigate 
the situation and to recommend a 
method of procedure. 

Mr. Howland believes that it would 
not be difficult to induce the public to 
pay interest on deferred premium pay- 
ments, since they have become familiar 
with this system in general business. 
He feels that it might be advisable to 
offer clients the alternative of cash 
within 30 days or time payment plan 
plus a carrying charge at the time the 
premiums become due. 

Such a financing plan might be 
handled either through a finance com- 
pany or direct by the association, he 
pointed out. 


The Kansas City Fire & Marine has 
been licensed in Illinois. 





Final Chapter Closed in 
History of Old W. I. B. 


The final chapter has been 
written in the history of the old 
Western Insurance Bureau. H. 
A. Clark, western manager of the 
Firemen’s, has completed his task 
as chairman of the liquidating 
committee, disposing of all the 
property of the old bureau and 
sending checks to all former 
members to cover the share of 
each in the small fund which was 
left over. The Western Insur- 
ance Bureau, Inc., is the successor 
to the old organization. 
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Day to Act on 
Younger Edict 
Liberty Will Get Securities 


Acceptable to Ohio 
Department 





SWITCHING IS CHARGED 





Indemnity of America, Automobile 
Underwriters to Be Reinsured 
in Dayton Company 





The statement has been made by J. 
B. McCutchan of the Darby A. Day 
organization that securities acceptable to 
Commissioner Younger of Ohio will be 
placed in the Liberty of Dayton to re- 
place those securities to which Judge 
Younger has objected. This decision 
was made after the Darby Day organi- 
zation received a letter from Judge 
Younger, charging that the Liberty “ap- 
pears to be very much impaired” be- 
cause original securties of the company 
were removed and others substituted 
after the sale of the Liberty to the 
Darby Day fleet. 

At the same time Mr. McCutchan 
announced that contracts are now being 
drawn for the reinsurance of the Indem- 
nity of America_and the Automobile 
Underwriters of Dallas, members of the 
Day organization, in the Liberty, which 
will be used for automobile. The con- 
solidated company is to be operated un- 
der the title of the Liberty, the capital 
of which is to be raised from $250,000 
to $500,000 and executive offices of that 
comparly are to be moved to Chicago. 
Approval of this arrangement must be 
obtained from the Texas, Missouri and 
Ohio departments. If the transaction is 
completed, the Darby Day companies 
will consist of the Liberty, the Chi- 
cago Fidelity & Casualty and the Fire 
Insurance Company of Chicago. 

Charges Law Violation 


Judge Younger charged that “glar- 
ing irregularities” had occurred and the 
Ohio insurance laws had been violated 
in the handling of the securities of the 
Liberty. He demanded that the offi- 
cers of the Liberty return immediately 
to that company certain securities which 
they had removed from it for the pur- 
pose of sale, or “if, for any reason, you 
are able to return the identical securi- 
ties, so taken and removed, that you 
return proper securities, of equal and 
recognized value and standard as pre- 
scribed by the insurance laws of Ohio.” 

“The records of your company show,” 
Judge Younger’s letter declared, “that 
on Aug. 31, 1930, about one month 
prior to the time of our examination, 
there was a surplus over all liabilities 
of approximately $250,000, whereas the 
records will show at the date of the 
examination, only about one month later, 
a very substantial impairment.” 

Judge Younger continued by stating 
that his examiners were informed in the 
course of the examination that the con- 
trolling stock of the Liberty, among 
other things, was purchased by hypothe- 
cating securities formerly owned by the 
Automobile Underwriters. 

According to Judge Younger’s state- 
ment, the securities removed from the 
Liberty for the purpose of sale consisted 
of federal land bank bonds with a par 
value of $228,000; joint stock farm loan 
bonds with a par value of $269,500; U. 
S. government bonds with a par value 
of $18,500 and Philippine Island gov- 
ernment bonds with a par value of $26,- 
000. In their place, it is charged that 
other bonds, consisting among others, of 
real estate bonds on apartments and 
other buildings in Oregon, Ill., Chicago, 

(CONTINUED ON PAGE 47) 








Leading Detroit Men Figure 
in Fidelity & Casualty Changes 








H. V. 


UPINGTON 


H. V. Upington, well known man- 
ager of the Fidelity & Casualty in De- 
troit, is appointed New York City met- 
ropolitan manager. He is succeeded in 
Detroit by George J. Lieber, vice presi- 
dent Freese Insurance Agency there, 
who has become a national figure in in- 
surance. As assistant resident manag- 
ers at Detroit, Earl F. Schroeder, Harris 
B. Carr and H. L. W. Bowles have been 
named. 


Mr. Upington’s Career 


Mr. Upington entered the service of 
the Fidelity & ‘Casualty in January, 
1898, as assistant bookkeeper in the 
accounting department at the head of- 
fice. After four years’ service he was 
appointed auditor of branch offices. In 
that capacity he visited various branches 
in the country. In 1906, at his request 
he was transferred to field work starting 
as special agent in Milwaukee under 
the direction of the late Manager F. E. 
Delaney. After a year there he was 
transferred to St. Paul as district agent, 
opening the first IF. & C. office there 
In 1907 he was called back to the home 
office as executive special agent and 
sent to Montreal to open the branch 
there. 


Made Assistant Superintendent 


In 1908 he was appointed assistant 


superintendent of agencies at the head | 


office and a few months later made ac- 


ting superintendent, which position he|1 
held until January, 1912, when he was 
appointed manager at Detroit in asso- 
ciation with J. J. Benson. For some 


years the office operated under the man- 
agement of Benson 
the death of Mr. Benson in 1916, when 
Mr. Upington took full charge of the 
Michigan territory. During his 19 years’ 
residence in Detroit, Mr. Upington has 
been very active in the insurance or- 
ganizations. He served as president of 
the Michigan Casualty Underwriters 
Association, Michigan Surety Under- 
writers Association and the Michigan 
Plate Glass Underwriters Association. 
He has contributed frequently to insur- 
ance papers, is a specialist in production 
and knows all the casualty and surety 
lines like a book. Mr. Upington is a na- 
tive of Ireland and was educated in the 
private schools in England. He is re- 
turning to the home office where he 
started with the company in 1898. He 
is a most popular man. 
Lieber Had Successful Record 


Mr. Lieber is a native of Milwaukee, 
having been born there, Aug. 22, 1883. 
He took the law course at the Univer- 
sity of Wisconsin. He started his busi- 
ness career in the law office of A. G. 





| Weissert at Milwaukee in 


| became effective. 


& Upington until | 














GEORGE J. LIEBER 

1905. His 
insurance experience dates from 1907 in 
Milwaukee when he became claims at- 
torney for the Aetna Life. The Fred C. 
Millard Agency at that time was gen- 


| eral agent for the Aetna Life in Wis- 


consin. In 1912 he was sent to Detroit 
as claims attorney in Michigan for the 
Aetna Life. He acted as a member of 
the advisory committee in connection 
with the first Michigan industrial acci- 
dent board when the compensation law 
He assisted in draw- 
ing up forms and rules of procedure. 
On Aug. 1, 1912, he became assistant 
manager of the Aetna Life at Detroit 
under Manager T. J. Bosquett. He left 
insurance in 1918 and became counsel 
and assistant treasurer of the Victor 
Screw Works, a Michigan manufactur- 
ing concern. 


Returned to Insurance 


He returned to insurance work 
March 1, 1922, as manager and at- 
torney for the London & Lancashire In- 
demnity in Michigan. On July 1, 1926, 
he became secretary and vice-president 
of the Freese Insurance Agency. He 
has been a member of the board of di- 
rectors of the Detroit Association of 
Insurance Agents for three years and 
he is now vice-president. He was elect- 
ed a member of the governing commit- 
tee and vice-president of the Michigan 
\ssociation of Insurance Agents and is 
ow president. In 1929 he acted as 
member of the advisory committee on 
behalf of the Michigan Association of 
Insurance Agents in legislative matters 
and was particularly helpful in revising 
the insurance code. 

Prominent in National Circles 


Mr. Lieber became prominent in the 
National Association of Insurance 
Agents as local chairman of the execu- 
tive committee in charge of the con- 
vention held in Detroit. At that time 
he was appointed chairman of the com- 
mittee to revise the constitution of the 
National association. He made his re 
port at the midyear meeting last March 
in Charlotte, N. C., and the report was 
adopted at the National convention in 


Dallas. Mr. Lieber is a man of force, 
energy and resourcefulness. He is a 
member of the American Bar Associa- 


tion and the Detroit Bar Association. 


Haubold Heads Transportation 


R. O. Haubold is the new president 
of the Transportation, succeeding W. H 
McGee. Mr. Haubold is vice-president 


of Crum & Forster, which organization 
acquired the control of the 
tion some months ago. 


Transporta- 





Eastern Farms 
Are Poor Risks 


Volume Much Less Than in West 
But Experience Proves 
the Same 





DROUGHT BLAMED PARTLY 


Home Is Only Insurance Carrier Main- 
taining a Farm Department in 
the East 


NEW YORK, Dec. 24.—If farm busi- 
ness in the west promises to put the fire 
companies writing it sadly in the red 
this year, the same is likely in the east, 
not to the same extent, the 
volume of farm writings in this territory 
not being comparable with those of the 
central west, where the line is actively 
sought by many companies, a number 


although 


of which maintain separate departments 
for its handling. 

The Home is the only company main- 
taining a farm department in this terri- 
tory. Under the supervision of Henry 
Morgan of Syracuse, men with par- 
ticular knowledge of farm values and 
activities operate as special agents for 
the branch and exercise the utmost care 
in the selection of risks. The widespread 
drought that obtained in practically all 
states of the east, as well as throughout 
other divisions of the country the past 
summer, increased many fold the phys- 
ical hazard inseparable from farm risks, 
and is held accountable for many of the 
losses reported in 1930. 


Accommodation Line 


While a considerable number of com- 
panies write tarm business in the east, 
practically all do it as an accommoda- 
tion and with a prohibition of one sort 
or another attached. Usually the stipula- 
tion is that the volume of such risks 
submitted must not exceed a third of an 
agent’s total business. Not infrequently, 
however, companies starting on such a 
basis find their percentage of farm offer- 
ings creeping up to 60 or 70 percent, 
leaving a scant 40 or 30 per cent of an 
agent’s accounts of the _ recording 
variety. 

In 1922 the Hartford Fire 
separate farm department for the east, 
and under a farm ialist employed a 
number of special agents to drive for 
rural business. After an experience of 
five years it abandoned the venture, con- 
vinced that so far as it was concerned 
the class was anything but desirable. 

Cooperative mutuals and granges 
flourish in practically every county in 
New York, Pennsylvania and through- 
out New England, and such organiza- 
tions get the pick of the farm business 
Knowing the record of the applicants 
for indemnity far more thoroughly than 
the stock ] ex- 


created a 


l 
‘ 
' 


spec 


do companies, they have 
perienced a more satisfactory record on 
the business generally than have the 
regulation [The understanding 
is, however, that this year both mutuals 
and granges have been rather hard hit, 
and their returns for 1930, in keeping 
with those of the stock companies, show 


otmces 


balances on the wrong side of the 
ledger. 
New York's Farm Pepulation 
New York, with 180,000 farms, is the 


first state as to number of individually 
owned farms. The average size, of 
course, is far less than that found in the 
west, where farms of from 100 to 1,000 
acres each are common enough, whereas 
in New York the average would be 
about 40 acres. Tenant farms notably 
are unprofitable from a fire insurance 
(CONTINUED ON LAST PAGE) 
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Endeavor to Cooperate 
on Aviation Insurance 





MUCH CONFUSION IN FIELD 





Effort is Now Being Made to Get the 
Various Underwriting Groups 
Together 





NEW YORK, Dec. 24—Barber & 
Baldwin, the United States Aviation 
Underwriters and the Associated Avia- 
tion Underwriters, three of the largest 
groups writing airplane insurance, have 
been appointed a committee to draft 
rules for a new organization to have 
charge of this branch of underwriting. 
At present there is no association of 
any kind. Competition is entirely free 
and it has been destructive. Brokers 
play one office against another and have 
succeeded in beating down rates to a 
point where companies are losing much 
money. Another meeting will be held 
here Jan. 19. 


Beha Present at Meeting 


A meeting was held a few days ago 
by the various aviation groups includ- 
ing, in addition to those named, the 
Continental National Aviation Associa- 
tion of Chicago composed of the Na- 
tional Fire of Hartford and the Conti- 
nental Casualty groups, and the Trav- 
elers group. General Manager Beha of 
the National Bureau of Casualty & 
Surety Underwriters was present. There 
was a demand on part of some of the 
underwriters that the National Bureau 
form a department devoted to this spe- 
cial line. However, it seems likely that 
this will not be done. There is some 
opposition expressed to a rating organ- 
ization, the plea being made that the 
changes are made so rapidly in this 
special line that it would be impractical 
to have a set of rates that would hold 
for any length of time. The conditions 
in the aviation underwriting field are 
more or less chaotic. There has been 
an insistent demand that something be 
done to remedy the situation. 


Honor Cities in Prevention 


Week Named by Committee 





The report of merit issued by the in- 
ternational committee on fire preven- 
tion and cleanup weeks for the National 
Fire Protection Association includes a 
list of cities which had the most con- 
structive programs and made the most 
complete report of activities. Prizes 
were awarded to the winning cities in 
each state and also those cities through- 
out the country which had the highest 
percentages of merit. 

Cities in the United States having a 
grade ot merit of 90 percent or more 
are Elyria and Lakewood, O., Hartford 
and New Haven, Conn., Topeka and 
Wichita, Kans., Pittsburgh, Pa., Pres- 
cott, Ariz., and Springfield, Mass. 

Of the cities reporting in the United 
States, 40 suffered no fire loss during 
the week beginning Sept. 28; 58 es- 
caped from damage from burning during 
fire prevention week and 57 reported no 
fire loss throughout the following week, 
or a total of 155 fireless weeks. 

In Canada from Sept. 28 to Oct. 18 
there were 122 fireless weeks. 

T. A. Fleming, director of conserva- 
tion of the National Board of Fire Un- 
derwriters, was chairman of the com- 
iwnittee making the report. 


Erskine Suburban Club Speaker 


J. D. Erskine, assistant manager of 
the Eastern Underwriters Association, 
will be the speaker at the Jan. 5 meeting 
of the Suburban New York Field Club 
in Brooklyn. 


R. L. Owen, well known local agent 
of Lexington, Va., is dead following a 
month’s illness. For years he conducted 
a general insurance business and for ten 
years he was town treasurer. 








Banish the Goblin Uando, Glidden Plea 








H. L. Glidden of Wagner & Glidden, 
adjusters, has prepared some interesting 
observations on use and occupancy in- 
surance. He claims that brokers, agents 
and assureds have been confused be- 
cause of the unnecessarily complicated 
phraseology used in referring to this 
line. 

“T often wonder,” Mr. Glidden asks, 
“if man ever graduates from his child- 
hood state, and as to whether or not it 
is possible. In our first unfolding years 
we were most absorbed and interested 
in fairy tales, emanating from the 
mouths of our elders. Dwarfs, elfs and 
goblins held the stage; not all to die, 
for even now we have the goblin 
Uando. 

“In every insurance journal may be 
read tales of this frightful monster, 
written by so-called experts and author- 
ities on the subject. Agents and brokers 
shudder; for perish the thought of be- 
ing too familiar with this mystic crea- 
ture. Is it not high time to educate 
mature men in the simplicity of this 
form of insurance. Pray tell, just what 
is particularly intricate or complicated 
about it? Nothing, that I have ever 
discovered, nor any competent adjuster 
or underwriter. 


It’s Really Very Simple 


“For one to have an insurable inter- 
est the subject covered must necessarily 
be of some monetary value. What then 


is the use or occupancy value or worth 
of any specific premise, equipment or 
stock, except the net profit that one 
might make by their use or occupancy 
as the case may be? It is also true that 
an additional loss might be sustained if 
one has a going business and certain 
expenses must necessarily continue. A 
consequential loss, to be sure, but one 
covered by the ordinary forms in use. 
To my mind it is a grave mistake to 
allow your agents and brokers to be- 
come imbued with the idea that use and 
occupancy insurance is complicated. It 
is not in any sense of the word, al- 
though some forms as drafted are badly 
in need of clarification. Clear and con- 
cise forms are necessary, which if 
adopted would do much to correct erro- 
neous impressions of the average agent, 
broker and assured. 

“Certainly, you cannot expect your 
salesmen readily to sell a contract which 
to them is anything but understandable. 
Why is it that the articles appearing in 
the insurance journals are anything but 
constructive? Simply because few new 
thoughts have been forthcoming for 
numerous years. I have read many of 
them, the only satisfaction being a laugh 
at the recurring simplicity; the same 
old tale, not twice but many times told. 
A simple contract if properly drawn, 
which indemnifies the assured for loss 
sustained. Then why not busy our- 
selves and cast aside the bugaboo?” 











Some Kansas Agents Deduct 
from October Remittances 





The Kansas controversy over com- 
mission payments appears to have come 
to an impasse with a number of Kansas 
agents subtracting from their October 
remittances the amount they claim is 
due them from the companies. The 
meeting of the executive committee of 
the Kansas Association of Insurance 
Agents, which was to have laid down 
a policy for members, has been deferred. 
In the final rush of companies to get 
in September balances from all over the 
country, the Kansas issue has been 
largely ignored in the last week. 

There has been talk of a compromise 
in the settlement of the dispute on com- 
missions on the $3,000,000 of premiums 
which have been returned to Kansas 
policyholders, but spokesmen for the 
companies say there will be no com- 
promise while some agents are “hold- 
ing out.” The proposed compromise 
would consist of paying the agents 4 
percent interest on the impounded pre- 
miums while they were held in trust by 
the companies. 


Michigan Leaders Consider 
Mutual-Stock Mesalliance 





DETROIT, Dec. 24.—The problem 
of meeting the situation presented by 
the handling of both stock and mutual 
fire and casualty company representa- 
tion by the same agencies was discussed 
at length by members of the central 
committee, made up of agents and field 
men, at a meeting here. 

Although the attitude of a majority of 
those present was that this mixed 
agency representation is inimical to the 
best interests of stock companies, no 
definite action was taken. 

Those who took part were G. J. Lie- 
ber, Detroit; G. L. Weadock, Saginaw, 
and G. E. McVoy, Grand Rapids, presi- 
dent, chairman executive committee and 
director, respectively, of the Michigan 
Association of Insurance Agents: F. D. 
Row, state agent Sentinel, Springfield 
Fire & Marine, Constitution Indemnity 
and New England Fire, and A. N. Mc- 
Dougall, special agent Royal Exchange, 
president and _ secretary-treasurer, re- 
spectively, Michigan Fire Underwriters 





To Move for Rehearing in 
the Texas Commission Case 





AUSTIN, TEX., Dec. 24.— Wright 
Morrow of Houston, counsel for nine 
companies favoring the commission-fix- 
ing order of Texas, will file in the third 
court of civil appeals at Austin a motion 
for rehearing in the case of the Com- 
mercial Standard Fire against the state 
board of insurance commissioners, Com- 
missioner DeWeese said Monday. He 
said that Morrow was drafting the mo- 
tion and would file it by mail. 

In the decision of the court of civil 
appeals, the board of insurance com- 
missioners does not have the power, 
expressed or implied, to fix maximum 
agents’ commissions. 

If the motion for a new trial is over- 
ruled, a writ of error will be applied for 
in the supreme court, Mr. DeWeese said. 

Commissioner DeWeese said several of 
the companies supporting the board 
were laying plans for the introduction 
of legislation to give the board the ex- 
press power to fix agents’ commissions. 
He said that the board had not de- 
termined its attitude concerning the 
legislation. 


Robert B. Lee Dies 


Robert Brown Lee, special agent of 
the North America group in Indiana 
died last Monday afternoon at the Reed 
Memorial Hospital in Richmond, Ind., 
where he had been operated on for acute 
appendicitis with which he was stricken 
the previous Thursday. Mr. Lee was in 
the first insurance class at Northwestern 
University and before going with the 
North America was in the local business 
at Monroe City, Mo. He had made an 
excellent record and was to have been 
married in January. 


Haid Abandons Trip 


Paul L. Haid, president of the Amer- 
ica-Fore companies, who had intended 
leaving for Tucson, Ariz., to spend the 
holidays with his son, has been forced 
by important business engagements to 
abandon the trip at this time. 








Association; J. A. Grow, president De- 
troit Association of Insurance Agents, 
and Kenneth Watkins, president Insur- 
ance Federation of Michigan. 





Funds for Local 
Banks Are Sought 
by Agents Today 


The depression, according to one man- 
ager, is prompting many agents these 
days to request companies to carry’ de- 
posits in local banks. The request is 
often made of companies in normal 
times, but the demand is made oftener 
these days, and with more vigor. 

The theory is that with companies 
competing so vigorously to retain as 
much income as possible agents have 
a greater threat to hold over the heads 
of the companies than in more pros- 
perous days. Furthermore, local banks 
are more eager than ever for funds and 
the agents, who may be stockholders of 
the bank or indirectly interested in its 
operations, are eager to help out the 
local institution, and thereby curry fa- 
vor. 

So far as can be determined no com- 
panies have capitulated to the agents in 
this request. Executives are convinced 
that decentralization of deposits would 
be disastrous. The bookkeeping would 
be expensive and it is believed would 
cancel whatever interest the local banks 
might pay on the fund. It would vitiate 
the investment practices of the com- 
panies, it is declared, with the result 
that assets would soon be depleted, capi- 
tal would be discouraged from insurance 
investments, and the business would be- 
come demoralized. 














FIELD CHANGES | 


Thompson Goes to New York 














North Dakota State Agent of L. & L. 
& G. Transferred—R. J. Harney 


Is His Successor 





J. N. Thompson of Fargo, North 
Dakota state agent for the Liverpool 


& London & Globe group for the past 
10 years, will leave January 1 for New 
York, where he will be connected with 
the general cover department of the L. 
& 1. . group. 

Mr. Thompson has been active in or- 
ganization work serving on the execu- 
tive committee of the North Dakota 
Fire Underwriters Association and the 
North Dakota Fire Prevention Associa- 
tion. He has held all offices in the 
Blue Goose, including deputy most loyal 
grand gander. 

Mr. Thompson will be succeeded by 
R. J. Harney, Aberdeen, S. D., who 
for the past four years has been with 
the Liverpool & London & Globe as 
supervisor of the farm department for 
North and South Dakota. 





Lee R. Gray 


Lee R. Gray has been appointed 
special agent of the National Fire in the 
Mountain field. He will assist R. B. 
Wallace, state agent, and will travel in 
Colorado, Wyoming and New Mexico. 
Mr. Gray has been in the local agency 
work in Denver and Casper, Wyo., for 
past six years, and prior to that was 
special agent for the Home of New 
York for five years in the Texas and 
Mountain fields. 





John A. Nelson 


John A. Nelson has been appointed 
special agent in Wisconsin for the Home 
and the Franklin Fire, amd will assist 
State Agent C. H. Anderson, with head- 
quarters at Milwaukee. Mr. Nelson suc- 
ceeds E. O. Spink, who resigned some 
time ago to become Wisconsin state 
agent for the London Assurance. He is 
a graduate of the head office of the 
Home with which he has been con- 
nected for several years, recently as ex- 
aminer of its business in Wisconsin. 
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EAVESDROPPING on the 
Inland Marine Underwriter 


(He tells the adjusters what the second of January brings and what agents 
can do about it) 


“Every year the second of January brings numerous 
claims to the inland marine departments of fire insur- 
ance companies. They are the result of losses sus- 
tained during the holiday season. Everybody enjoys 
himself, but some people, when the excitement is over, 
find that many things are missing. As a result com- 
panies receive a batch of claims. 


“The assured who loses a fur coat while out, perhaps 
at a night club, finds after the loss is adjusted and set- 
tled, that it will cost more money for a new coat than 
she will receive from the company. This, of course, is 
due to depreciation. 

“Many bracelets of great value are lost during the 
holiday season. Women feel that they must wear them 


“Of course a number of recover- 
ies will be made, but in any event 
these losses are very worrisome, to 
say the least. 


“Tt seems that most people wear 
all their finery, whether an occasion 
calls for it or not. 


“Why do not more agents educate 
their clients to realize that numerous 
losses cause rates to increase and 
that carefulness would be more 
profitable? It would result not only 
in lower insurance costs but in less 
loss of property. 


“When an assured loses a piece of 
jewelry he suffers a loss, even though 
the company pays him. Most fre- 
quently it is sentimental, often it is 
monetary, but a loss nevertheless, to 
him as well as the company. 











AMERICAN EQUITABLE ASSURANCE 
CoMPANY OF NEw YorK 
Capital, $2,000,000.00 
Bronx Fire INSURANCE COMPANY 
OF THE City oF New York 
Capital, $1,000,000.00 
BROOKLYN Fire INSURANCE COMPANY 
Capital, $1,000,000.00 


GLoBE INSURANCE COMPANY 
oF AMERICA 
Pittsburgh, Pa. 

(Incorporated 1862) 

Capital, $1,000,000.00 
INDEPENDENCE FIRE INSURANCE 
COMPANY 
Philadelphia, Pa. 

Capital, $1,000,000.00 
INDEPENDENCE INDEMNITY COMPANY 
Philadelphia, Pa. 

Capital, $1,250,000.00 
KNICKERBOCKER INSURANCE COMPANY 
oF New York 
Capital, $1,000,000.00 


MERCHANTS AND MANUFACTURERS 
Fire INSURANCE COMPANY 
Newark, N. J. 

(Chartered 1849) 

Capital, $1,000,000.00 


New York Fire INSURANCE COMPANY 
(Incorporated 1832) 
Capital, $1,000,000.00 
REPUBLIC FirE INSURANCE COMPANY 
OF AMERICA 
Pittsburgh, Pa. 
(Incorporated 1871) 
Capital, $1,000,000.00 

















even while shopping, when they are 
pushing their way through crowds 
like a fullback smashing the oppos- 
ing line. Bracelets are then bound 
to loosen and fall from their wrists. 


“Stones in rings are pulled out of 
their settings by constant catching 
on other people’s clothing during 
the shopping rush. 

“Brooches and bar pins loosen or 
catch on clothing and are lost. 

“Burglars and hold-up men make 
big hauls during the present season. 
Homes are left unoccupied during 
shopping hours. Therefore women 
take or wear all their jewelry and are 
too often the victims of pickpockets 
and hold-up men. 


“People must be educated to the 
fact that during the month of De- 
cember their valuables should re- 
main in safe deposit boxes.” 


CORROON & REYNOLDS 


92 William Street 


Incorporated 


INSURANCE UNDERWRITERS 


Manager 


New York, N. Y. 
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Don’t Take Oar Word For It 


You don’t have to take our word for 
the circulation figures on The National 
Underwriter. Just ask for the A. B. C. 
auditor’s report. This is a report au- 
dited and verified by an unbiased auditor 
working under a Board of Directors, the 
majority of whom are advertisers. 


For the Audit Bureau of Circulations is 
not a publisher’s organization; it is an 
association of advertisers, advertising 
agents and publishers who are co-opera- 
ting with the object of standardizing 
circulation data, thereby placing space 
selection on a basis of known value. 


Moreover the advertisers are in control. 
The Board of Directors is composed of 
13 national advertisers, 2 advertising 
agents, 4 newspapers, 2 magazines, 
2 farm papers and 2 business paper 
publishers. 


The publisher makes a report to the Bu- 
reau showing total circulation and de- 
tails of distribution, rates and other 
facts concerning quantity and quality. 
These statements are audited by an ex- 
pert from the Bureau, working under 
the direction of the Board of Directors, 
the majority of whom are advertisers. 


What more reliable information could 
an advertiser have on which to buy 
advertising? 


The National Underwriter is a member 
of the A. B. C. 


The National Underwriter 


E. J. WoHLGEMUTH 


President 





The leading weekly insurance newspaper 


C. M. CarTWRIGHT 
Managing Editor 




















NEWS OF THE COMPANIES 

















Western & Southern Plans 





New Cincinnati Company Will Not Do 
an Industrial Business as 
First Announced 





CINCINNATI, Dec. 24.—The state- 
ment that the Western & Southern Fire, 
the new running mate of the Western 
& Southern Life of Cincinnati, would 
operate on the industrial or weekly pay- 
ment plan the same as the life company, 
is erroneous. The company will have as 
president C. F. Williams, slated to suc- 
ceed his brother, the late W. J. Wil- 
liams, as president of the Western & 
Southern Life at the annual meeting in 
January. It will have as its active vice- 
president and manager W. C. Safford, 
who holds the same position with the 
American Liability & Surety, also 
owned by the Western & Southern Life. 
Mr. Safford was formerly superinten- 
dent of insurance of Ohio. The new fire 
company will begin operating on the 
regular agency plan in the eight states 
in which the Western & Southern Life 
and the American Liability are now 
operating and will be handled by the 
same officers and field force as the 
American. Later the company may ex- 
periment in the field of industrial fire 
insurance. 


Globe and Sylvania Merger 
Gets Approval of State 





The merger of the Globe and Sylvania, 
members of the Corroon & Reynolds 
group, is completed with receipt of let- 
ters patent from the governor of Penn- 
sylvania. The company will operate un- 
der the title of Globe with home offices 
at 300 Walnut street, Philadelphia. Its 
Pittsburgh and New York offices are 
unchanged. R. A. Corroon is president. 

Another merger of Corroon & Rey- 
nolds companies—the American Equit- 
able and Guardian Fire—was advanced 
by approval of the consolidation by 








stockholders of both companies. Com- 
pletion of the merger is waiting for the 
approval of the new department. 

The consolidated company will operate 
as the American Equitable while the 
reinsurance treaty business of the Guard- 
ian, will be continued under the manage- 
ment of Robert Van Iderstine and H. 
Ernest Feer. 


Patriotic Capital Increased 


NEW YORK, Dec. 24.—President O. 
Tregaskis of the Patriotic announces 
that arrangements have been consum- 
ated for increasing the capital of the 
company to $1,000,000. This augmenta- 
tion of the resources of the Patriotic 
increases the underwriting facilities of 
the Sun organization, which embraces 
the Sun of London and its American 
subsidaries, the Patriotic and Sun 
Underwriters.. Its casualty affiliate is 
the Sun Indemnity. 








Eagle Fire in Temporary Quarters 


Pending the construction of their new 
building at 16 Washington place, New- 
ark, the Eagle Fire and Baltica have re- 
moved their offices temporarily to the 
Globe Indemnity building, which is di- 
rectly opposite the new building. 





Fidelity Union of Dallas 


The Fidelity Union Fire of Dallas has 
amended its charter, changing its name 
to the Fidelity Union Insurance Com- 
pany and increasing its capital stock to 
$1,000,000. 

The amendment in effect represents 
the taking over of the Fidelity Union 
Casualty and gives the revamped com- 
pany authority to write all classes of 
insurance except life. 





North America Drops LaSalle 


By friendly agreement, the arrange- 
ment by which the North America has 
acted as manager of the LaSalle Fire of 
New Orleans for fire business in the 
eastern states will be discontinued as of 
jan. 1. 








Philadelphia Changes Made 
by America Fore Group 





PHILADELPHIA, Dec. 24.—Impor- 
tant changes in the personnel of the 
Philadelphia department of the America 
Fore group are those of Victor 
Kurbyweit as manager and C. H. Smith 
and A, L. Reed as associate managers. 
Mr. Kurbyweit and Mr. Reed have been 
in the service of the America Fore for 
a number of years, the former as engi- 
neer and special agent. Mr. Reed will 
be in immediate charge of underwriting 
and office manager. Mr. Smith, while 
originally with the Continental, has been 
connected with the Fire Association for 
some time, where he performed notable 
work in developing its Philadelphia and 
suburban business, a division of effort 
he will henceforward employ for the 
America Fore group. Assisting the man- 
agers and agents will be Special Agent 
Robert W. Martin. The Philadelphia 
department, it is made plain, is con- 
ducted purely as a service division and 
in no sense as a branch office. 


Massey Wilson Pays Extra 
In Stock on Preferred 





The Insurance Investment Corpora- 
tion of St. Louis headed by Massey 
Wilson has declared an extra stock divi- 
dend of 10 percent payable to holders 
of its 8 percent participating preferred 
stock. It will be paid on January 15, 
1932, and will include four extra divi- 
dends of 2% percent which will accrue 








Aetna Opens Department 
Office at Charlotte, N. C. 





NEW YORK, Dec. 24.—For the 
more convenient handling of North 
Carolina business of the Aetna Fire and 
its subsidiary, the World Fire & Marine, 
a department office will be established 
for the companies at Charlotte, Jan. 1. 
When control of the Piedmont Fire of 
Charlotte was secured by the Aetna 
some months ago, it was felt by the for- 
mer company it would be more advan- 
tageous to its agents if they were able 
to report to a single headquarters as 
had been customary. Sympathetic with 
the suggestion, President Ives of the 
Aetna transferred Secretary P. W. D. 
Jones from Hartford to the North Caro- 
lina city as vice-president of the Pied- 
mont, a corps of capable assistants go- 
ing with him. 

In line with the long established 
practice of the Aetna, its North Caro- 
lina department will accept business 
only from duly accredited agents, no 
lines to be taken direct or over the 
counter. 








in March, June, September and De- 
cember of 1931. This is the second 10 
percent stock dividend declared by this 
company since its organization in Oc- 
tober, 1925. 

The Insurance Investment Corpora- 
tion is a holding company for insurance 
and other companies and through stock 
ownership controls the Fire Insurance 
Company of Chicago, the Lowa National 
Fire, the Agricultural Life and Federal 
Reserve Life. 
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| |’ RI. is an insurance agent who 


18 welcome always. He doesn't 
“peddle” policies. He is weleomed not for 
his sales tactics, but for his knowledge of 
insurance as applied to business, and the 


valuable ady ice he is able to offer. > > 


W hen his clients plot their profits he 
is called in to advise them about the pro 
tection offered by Use & (¢ Jecupancy 
Insurance. le points out the bearing of 
U. & O. on credits, on dividends, on ex 
ecutive’s salaries, on advertising appropria- 
tions, rent, mortgages and other intimate 
business items. He makes himself as 
necessary in the discussion of profits as the 


plant superintendent or the sales manager. 


Insurance advisors of this type are 
building forthe future, and we are especially 
; | 3 

proud to have them identified with our 


organization. > > > > > 
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Executive Offices: 1 Pershing Square 
Ave. at 42nd St. Park New York, N, Y. 
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INSURANCE IS AS OLD AS THE SUN 


Keep Your Face Toward the Sun and the Shadows Will Fall 
Behind You 


GUN INSURANCE OFFIC f’ 
Limited of London 


Established 1710--The Oldest Fire Insurance Company in the World 


The SUN of London, 
established in 1710, 
(the oldest insurance 
company in the world) 
stands out as one of 
the world’s greatest 


The Patriotic Insur- 
ance Co. of America, 
established January 1, 
1923, is growing lustily 
and is entirely at the 


institutions. service of our agents. 
FIRE TOURIST FLOATER 
LIGHTNING SALESMEN’S FLOATER 
WINDSTORM YACHT AND MOTOR BOAT 
ALL RISK PERSONAL 
AUTOMOBILE JEWELRY 
EXPLOSION ALL RISK PERSONAL FURS 


ALL RISK TOURIST FLOATERS 
JEWELERS BLOCK POLICIES 
PUBLIC LIABILITY 
MERCHANDISE IN TRANSIT 
via Truck, Rail or Steamer 
(Annual or Trip Policies) 


RIOT & CIVIL COMMOTION 
USE & OCCUPANCY 
RENTS & RENTAL VALUE 
LEASEHOLD 
INLAND MARINE 
OCEAN MARINE 


AUTOMOBILE FULL COVERAGE 


SUN INSURANCE 


OF LONDON 


OFFICE 
LIMITED 


The Patriotic Insurance Co. 
The Sun Indemnity Co. 


UNITED STATES BRANCH 
55 Fifth Ave., New York 
O. Tregaskis, Manager, Eastern Department 
WESTERN DEPARTMENT MARINE DEPARTMENT 
Wrigley Building, Chicago 11 South William St., New York 
John F. Stafford, Manager Wm. H. McGee & Co., Inc., 


General Agents 
PACIFIC COAST DEPARTMENT SUN INDEMNITY COMPANY 
San Francisco, Cal. 


55 Fifth Ave., New York 
Carl A. Henry, General Agent |. P. Callos, President 









































LOSSES FOR THE YEAR 


The “Journal of Commerce” of New 
York shows that there were 332 fires 
in November where the property loss 
reached or exceeded $10,000. The main 
big fires were a loft building in New 
York City, $200,000; stores and other 
buildings of Mt. Pleasant, Pa., $100,- 
000; a club house at Columbus, Mich., 
$100,000; packing plant at Chester, Pa., 
$100,000; tire shop at Rockford, IIL, 
$100,000; warehouse at St. Louis, $300,- 
000; dwellings at Tuxedo Park, N. Y., 
$500,000; hotel and other buildings at 
Jamestown, N. D., $300,000; theater and 
other buildings at Findlay, O., $150,000; 
roller mill and other buildings at Jones- 
boro, Ark., $102,000; lumber at Klamath 
Falls, Ore., $200,000; stores, dwellings, 
etc., at Bedminster, Pa., $100,000; cork 
warehouse at Baltimore $300,000; shops 
at Hartford, $100,000; dormitory at in- 
sane hospital, Massillon, O., $125,000; 
Gypsum Products plant at Freeman’s 
Point, N. H., $100,000; club house at 
Ottawa, Ont., $125,000; tracking oil 
plant at Cleveland, $100,000; hotel at 
Marquette, Mich., $150,000; apartment 
house at Long Beach, L. I., $100,000; 
tanks of oil at Denver, Colo., $100,000. 

The figures for the first 11 months of 
the year are as follows: 

1929 1930 





pg eeeeeeee $ 44,713,825 $ 42,847,000 
A ee 41,520,290 43,206,940 
BEM 6 eb scnncne 41,277,814 42,964,392 
BOT sccccececes 36,845,795 43,550,996 
Ere 32,129,408 38,415,142 
MED, cceseecessé 33,605,663 31,818,266 
ME 60006n4b00u 31,985,493 34,847,750 
Sr 30,446,893 36,043,679 
September ..... 29,249,355 35,230,456 
Ea 31,652,385 36,838,614 
November ...... 29,061,860 35,682,577 

TOR vcccecvess $382,488,781 $420,942,812 

x * x 


GETS THE LA SALLE FIRE 


The North British & Mercantile has 
been appointed manager for the eastern 
department of the La Salle Fire of New 
Orleans. The underwriting supervision 
and loss claims will be handled by the 
North British from its head office. This 
company is one of the Union Indemnity 
group. The North America office has 
been acting as eastern manager of the 
La Salle Fire. 

The Bankers & Merchants Fire of 
Jackson, Miss., an affiliate of the La 
Salle Fire, has been handled by the 
North British & Mercantile in New 
York City and some adjacent territory 
for several years. 

* * 
HOTEL DEMAND BEING STUDIED 


The request of the American Hotel 
Association that hotels and _ kindred 
risks be made subjects of a separate 
classification has been referred to the 
actuarial bureau committee of the Na- 
tional Board for investigation and revi- 
sion. The request was presented by E. 
L. McManus, Jr., manager of the insur- 
ance department of the American Hotel 
Association. 


* * * 
GOOD ORGANIZATION WORK 


If the year now rapidly drawing to 
a close has been one of especial hard- 
ship to fire underwriters, both in office 
and field, sight should not be lost of 
the organized movements inaugurated 
and those in process of creation, all 
tending to the betterment of the busi- 
ness as a whole. None of the associ- 
ated enterprises, it is admitted, is func- 
tioning with 100 percent efficiency. The 
day when complete cooperation can be 
recorded is doubtless far distant. Nev- 
ertheless the launching of such bodies 
as the National Automobile Underwrit- 
ers Association, decision to form the In- 
land Marine Association, and a clarifi- 
cation of the rules of the Interstate Un- 
derwriters Board, to mention but a few 
of the numerous associated movements, 
has been of very material benefit to 
agents of member companies in broad- 
ening their opportunities for business- 








VIEWED FROM NEW YORK | 


By GEORGE A. WATSON 








getting and in retaining risks aaah 
upon their books against free-lance 
competition. 

Recognizing the mutuality of interest 
between companies and agents officials 
are striving today as never before to 
place helpful aids before local repre- 
sentatives in the sale of contracts fitted 
to the ever changing needs of their as- 
sureds. 

Steady progress is being made in the 
unification of rules and requirements of 
the various governing bodies, in so far 
as this can be done in conformity. with 
differing state laws. Expert engineer- 
ing service is at the call of the local 
men, as is also the help of risk special- 
ists in every division of fire underwrit- 
ing. The extensive advertising campaign 
conducted by the National Board in the 
daily press has gone a long way toward 
removing the prejudice previously exist- 
ing against stock fire insurance, and has 
been distinctly helpful to agents in over- 
coming sales resistance. 

If the fire insurance companies have 
witnessed a sharp decrease in their pre- 
mium incomes, and have had to con- 
tend with heavy shrinkages in their 
investment accounts, other lines of busi- 
ness have suffered similarly and perhaps 
to an even greater degree. Hence in- 
surance men should not lose faith in 
their business, but rather should hold 
on grimly, recognizing that seasons of 
depression occur in cycles, and are in- 
variably followed by periods of pros- 
perity. 

It is an axiom of fire underwriting 
that reform movements can only be in- 
augurated at time of suffering in the 
business. Hence the confidence with 
which many insurance men who main- 
tain their poise view the future, con- 
fident that the experience of the past 
12 months will demonstrate the folly 
of attempting to write risks at cut rates 
or the indulgence in other practices that 
depart from sound and sane under- 
writing methods. 

*- * 
SUBURBAN MEETING POSTPONED 


The regional meeting of the New 
York Association of Local Agents that 
was to be held last week at the Astor 
in New York City for the benefit of the 
suburban and outlying communities is 
postponed until the middle of next 
month. At that time it is expected that 
all suburban bodies will be represented 
and that a regional organization will 
be launched under the auspices of the 
state association. 

* 22 
KOOP HEADS GENERAL ADJUSTMENT 


W. H. Koop, president of the Great 
American, was reelected president of the 
board of the General Adjustment at 
its 25th anniversary meeting succeeding 
C. F. Shallcross, United States manager 
North British & Mercantile, who de- 
clined reelection. Mr. Shallcross has 
served continuously as a director since 
the company was organized in October, 
1905, and the directors adopted a reso- 
lution of high tribute to Mr. Shallcross’ 
service. 

The vice-presidents elected are Wil- 
liam Mackintosh, assistant manager 
Royal, and W. J. Greer, general manager 
of the General Adjustment. Neal Bas- 
sett, Firemen’s, is secretary and treas- 
urer. 

According to reports of the general 
manager and treasurer, the operations, 
for the year ending 1930 were the larg- 
est in the history of the bureau. The 
organization handled during the year 
42,432 losses, compared with 38,484 in 
the previous year, and represented an 
average of 87.8 percent of insurance on 
the losses in which it participated. 

Paul L., Haid, C. C. Hannah, F. W. 
Koeckert, O. E. Lane, G. A. Russell, 
E. J. Sloan and H. V. Smith were elected 
directors for three years. 

The resolution in behalf of Mr. Shall- 
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Jewelry Furs 
Fine Arts Silverware 
Musical Instruments 
Cameras Radium 
Wedding Presents 


Scientific Instruments 


Personal Effects 
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I] Risks 


Increased income is a subject that interests every 
one of us. While making no claim to knowledge of 
new economic laws which will boost premium in- 
come, we do know that many an agent has increased 
his volume by the sale of one, several or all of the 
All Risks lines listed at the left. While radium may 
not be a common commodity in your community, 
furs, silverware, fine arts, jewelry, cameras and 
musical instruments are plentiful enough. 

Etna and World agents are given every assist- 
ance by home office and special agents in writing 
this profitable All Risks business and all other in- 
land marine coverages. 


AETNA INSURANCE COMPANY 
THE WORLD FIRE & MARINE INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
PIEDMONT FIRE INSURANCE CO., CHARLOTTE, N.C. 
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O hold-up in the 
Alliance program of 


co-operation for agents 





THE 
ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 
Head Office: 1600 Arch Street, Philadelphia 


CHICAGO SAN FKANCISCO ATLANTA 
™ W., Jackson Bivd. 231 Sansome Street 8th Floor, Hurt Bldg. 














cross recalled that he was an important 
factor in the organization of the bureau, 
that in 1911 he was elected vice-president 
and in 1927 was made president, serving 


three terms. 
es 2 
GET GRATIFYING RETURNS 


Local agents who have made a special 
drive for use and occupancy insurance 
report gratifying sales of the coverage, 
despite the widespread depression ob- 
taining in general business conditions; 
independent theaters, department stores, 
hotels, and boarding schools notably, 
being receptive to this form of indem- 
nity. Appreciating that local representa- 
tives as a rule do not thoroughly un- 
derstand the application of use and oc- 
cupancy insurance, the America Fore 
group, after making an extended re- 
search into a number of important busi- 
nesses in order to determine the proper 
amount of insurance needed by an estab- 
required by their particular needs, pre- 
pared policy forms applicable to each. 
It says: 

“In negotiating for use and occupancy 
coverage, data is necessary covering 
sales and estimated profits, taxes, sala- 
ries and other operating expenses. The 
amount of insurance needed by an estab- 
lishment is determined by analyzing a 
corporation’s profit and loss statement 
with due consideration for the results 
anticipated for the new fiscal year.” An 
official of the fleet is of the opinion, 
“that business enterprises which have 
weathered the present financial storm 
need use and occupancy protection as 
never before.” “Many concerns” he 
stated, “with depleted surplus funds are 
in condition, after months of struggling 
to continue their operations and main- 
tain payrolls where the occurrence of a 
fire, with consequential interruption of 
business, would prove fatal.” 

* ¢ & 
FULTON MARINE GENERAL AGENT 


The Atlas of London has appointed 
R. A. Fulton of New York City its in- 
land marine general agent. 

* 


* * 
~ MILLION DOLLAR BRIDGE LINE 


A recent street offering was a million 
dollar line on a bridge crossing the 
Ohio, the rate suggested by the broker 
being 18 cents per annum, with 2% 
times for three years. While willing to 
accept the term period rate, a further 
concession asked was that the premium 
be payable in three equal annual install- 
ments. Not alone that but 25 percent 
commission was asked, an increase of 


10 percent over the regulation figure. 
* x 
MARINE RULING REVERSED 


Reversing a rule of the New York 
department issued three years ago per- 
mitting the issuance of marine covers 
on docks, piers and similar structures 








| Convention Dates 





Jan. 13.—South Dakota Agents, Sioux 
Falls. 

Jan. 20—Indiana Insurance 
dianapolis. 

March 16.—National Association of In- 


Day, In- 


surance Agents (mid-year), Nashville, 
Tenn. 
May 5—dAssociation of Casualty & 


Surety Executives, New York. 

May 12—wNational Fire Protection As- 
sociation, Toronto. 

May 19-21—Medical Section American 
Life Convention, Washington. 

May 25-27—Health & Accident Under- 
writers Conference, Washington. 


June 15-16—North Carolina Agents, 
Asheville. 
June 22-24—New England Agents, 


Poland Springs, Me. 

Sept. 21—National Association of In- 
surance Agents, Los Angeles. 

Sept. 23-25—National Association of 
Life Underwriters, Pittsburgh. 

Sept. 29-Oct. 1—Casualty Conventions, 
White Sulphur Springs. 

Oct. 4-7—Insurance Advertising Con- 
ference, Toronto. 

Oct. 5-9—American Life 
Pittsburgh. 

Oct. 12-16—National Safety Congress, 
Chicago. 

Oct. 26-28—Life Agency Officers, Chi- 
cago. 


Convention, 





built on or over the water and including 
the hazards of fire, Acting Superinten- 
dent T. F. Behan now holds such prop- 
erties must be written under the stand- 
ard fire policy and at promulgated fire 
insurance rates. 
* 2 * 
CHUBB IS PRESIDENT 


Hendon Chubb and not Ralph B. Ives 
is president of the Inland Marine Un- 
derwriters Association, as was stated in 
a recent issue. Mr. Ives is its vice- 
president. C. H. Macy is chairman of 
the executive committee; Albert Wilcox 
& Co. will act as secretary-manager. 


Arson Causes Two Deaths 


Four Chicagoans face the charge of 
murder and a fifth may be implicated as 
a result of the attempt of a butcher to 
collect fire insurance on his unsuccess- 
ful shop. Two children were burned to 
death and their mother dangerously in- 
jured in the explosion and fire in a one- 
story brick business block at 3655 North 
Kedzie avenue. Harry Goldvarg, the 
butcher, is being held following his 
alleged confession and others said to 
have confessed are Jacob Tatelman, a 
restaurant proprietor, and Jack Rosow, 
a waiter, who it is charged actually com- 
mitted the crime. A fourth man said to 
be wealthy is being sought on the 
charge of the other three that he sug- 
gested the fire to Goldvarg and sent the 
other two men to see him about it. 
Martin Borad drove the car which the 
men used. Only $3,800 of insurance was 
involved. Goldvarg said two previous 
butcher shops which he operated were 
failures and his third failure made him 
desperate. 








INSURANCE STOCK 
QUOTATIONS 




















By H. W. Cornelius & Co., 105 South 
La Salle Street, Chicago, as of Dec. 22: 


Div. per 

Stock Par Share Bid Asked 
A. Lincoln Life.. 10 2 37 eee 
Aetna Cas. ..... 10 1.60 60 65 
Aetna. Fire ...<- 10 2.00 45 47 
Aetna Life ..... 10 1.20 50 52 
Agricultural .... 25 4.00 84 92 
Amer. Alliance.. 10 1.60 21 24 
American, N. J.. 5 1.00 16 18 
Amer. Surety ... 25 6.00 70 75 
Automobile ..... 10 1.20 24 26 
Baltimore Amer 5 .80 6 8 
BOONE scccetose ) 16.00 450 480 
BrOOKIYN 26sec. 5 1.20 11 13 
CRPOUBR ccccecce 10 1.50 21 23 
City of N. Y.....100 16.00 225 250 
Contl. Assur, ... 10 2.00 62 65 
Continental Cas.. 10 1.60 31 32 
Continental N. Y. 10 2.40 40 42 
Conn. Gen. Life. 10 1.20 105 115 
Fidelity & Dep... 50 9.00 128 133 
Fidel.-Phenix ... 10 2.60 45 47 
Wate MAM, occcce 10 1.60 14 15 
Firemen’s ...... 10 2.20 25 27 
WEOREER scvcecece 5 1.60 23 25 
Glen Falls ..... 1 1.50 48 50 
Globe & Rutgers.100 24.00 550 590 
Great Am. Fire... 10 1.60 23 25 
PEREGO cccccecce 10 1.20 17 19 
DEUTOe sccccscc 10 1.60 27 29 
Harmonia ...... 10 1.50 22 24 
Hartford Fire... 10 2.00 52 54 
Htfd. St. Boiler. 10 1.60 50 55 
paome, NW. FY. ...- 10 2.00 i 33 
Home Fire Sec.. 10 apes 51% 7% 
Homestead ..... 10 1.00 15 18 
Independ. Indem. 5 os 5 7 
Independ. Fire .. 5 ree 5 7 
Ins. Co. of N. A. 10 2.00 48 49 
Knickerbocker .. 5 1.50 16 19 
Lincoln Nat. Life 10 2.50 80 85 
Lincoln, N. Y. ... 10 2.40 - 27 
Merchants, Com. 10 2.00 50 60 
Merchants, Pfd..100 7.00 110 
Metropolitan, Ill. 10 1.00 8 10 
Mo. State Life.. 10 1.20 18 20 
National Cas. ... 10 1.20 17 19 
National Fire ... 10 2.00 47 49 
National Liberty 5 .50 6 x 
National Surety. 50 5.00 42 3 
National Union .100 12.00 165 175 
New Brunswick. 10 1.50 22 24 
New Hampshire. 10 *1.60 45 50 
Northern, N. Y.. 25 4.00 80 90 
North River .... 10 2.00 33 38 
N. W. National... 25 5.00 84 2 
Peoples Natl. ... 5 .50 3 5 
Philadelphia Nat. 10 1.20 15 18 
Phoenix Ct. .... 10 2.00 60 63 
Preferred Acci... 20 3.00 45 50 
Prov. Wash. .... 10 2.20 39% 41% 
Republic Fire .. 10 2.00 12 14 
rare 10 2.20 15 16 
Springfield ...... 25 4.50 95 102 
St. Paul F. & M. 25 5.00 155 165 
Bum Tife ...ss«- 100 *25.00 1450 1550 
Travelers ....... 100 24.00 915 935 
U. S. Casualty... 25 4.00 54 59 
Westchester .... 10 2.50 35 40 


*Extra dividend paid. 
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Wishing Bou Happiness 
and. Prosperity for 
the Dear 1931 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
Hast Deslingten, Manager 


Eagle Fire Company 


of NEW YORK 


Incorporated 1906 


75 Maiden Lane, New York 
Hart Darlington, President 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 


> | 75 Maiden Lane, New York 


nat ny es rg the Board 
H. L. Callaman, President & Generel Manager 


In NORWICH UNION there is strength 


cr COMPANIES, 


— oe 
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Chicago Fire Insurance Figures 
for 1930 Given in Tabulation 








Many additions made in the last two or three months to the Chicago fire 
premium returns for the year ended June 30 now indicate, according to an esti- 
mate of the city comptroller’s office, that the expected slump of about $400,000 in 


premiums did not materialize, 


for the last fiscal year. 


panies entered the field in the last fiscal year. 
Comparisons. for companies which operated in Chicago in the previous fiscal 


year, ended June 30, 
reduction. 


1929, 


but actually the total will be about the same as 
This is due in part to the fact that a great many com- 


indicates that many suffered considerable premium 
The following complete tabulation to date for all companies which 
have filed returns is taken directly from the city comptroller’s records. 
cases 1930 figures are incomplete. 


In some 
It also may be true that some 1929 and 1928 


figures do not represent total writings of the companies indicated, as some agen- 
cies are very slow to report, and tax returns for as far back as 1928 were received 


this year. 
and accurate. 


1930 
Agricultural 73,996 
REPORT 2ccedecs 39,857 
Allemannia 17,110 


Allied Am. Mut. 1,278 


Atlantic ....c0- 2,920 
Alliance, Pa. .. 165,460 
Amer. Alliance 74,840 
Amer. Auto. 17,597 


Amer. Central.. 105,741 
Amer, Colony... 15,237 
Aetna, Conn. .. iy 
Amer. Const.... 26,333 
Amer. Drug.. 
Amer. Eagle 
Amer. F. & M.. 2,393 
American, N. J. 406,083 
Amer. Mut., R. IL. 
Amer. Natl...... 
Amer. Union 

Amer. & For... 
*Amer, Central 
Anchor of R. L. 
Arkwright M... 
Atlas Assur. 

Atlan, Mut., Ga. 128 
Automo., Conn.. 


Bank. & Ship... 48,483 





Berkshire Mut.. 1,028 
Birmingham . 14,150 
Blkst. Mu., R.I. 15,000 
Boston Mfrs. M. 17,134 
MEE, can énccn 105,288 
British Amer... 11,183 
BUGIS cccccese 125,088 
Caled. Amer 21,780 
Caledonian .... 190,957 
California. ... 15,513 
Camden Fire... 100,065 
Carolina, N. C.. 15,437 
Carolina Mut. . 2,137 
Cen. Mfrs. Mut. 38,123 
Central States.. 1,284 
*Central Union. 15,762 
Century ..cccce 59,021 
Citizens, N. J. 28,685 
City of N. TF. 51,204 
City of Pa.. 5,044 
Columbia, O. 11,810 
Commer. Union. 197,855 
Co. Fire, Pa.... 7,42 


Commerce ..... 80, 
Commonwealth. 131, 
Connecticut 227 








Continental ° 7,336 
Cosmopolitan .. 33,808 
Cot. & Wool 

Mfrs. Mut. .. 1,810 


Detr. F. & M... 86,189 
Dubuque F. & M. 191,484 


Eagle Fire, N.Y. 
Eag. St. & Br. D. 
East & West 
Employers 
Empire, N. Y... 
Enterp. M., R.L 
Equit. F. & M.. 
Eur.-Sec. 
Export, N. Y¥ 


Fall peeer Mfrs. 
Mu 





F bag Fire, Pa. 
Federal,. N. J.. 
Fidelity Amer.. 
Fidelity Mut. 
Fidel. & Guar.. 
Fid. Phenix.... 
Fire Assn. 
Fireman's Fund 36 
Firem’s M., R.I. 
First Amer..... 
Fitchburg Mut. 
Franklin ...... 
Franklin Nat.. 
Fulton Fire.... 
General Exch.. 
General, N. Y.. 
*Ger. Fire, N.Y. 
Glen Cove Mut. 
Glens Falls.... 
Globe & Rutg.. 
Gene, PR. «oss 
Gr. Dir. Nat. M. 
Great American 
Guaranty, R. L. 


Hamilton 
Hanover Fire. 
Harmonia ..... 
Hartford ....0+ 
Hdw. M., Minn. 
Hdw. Dirs. Mut., 
Wi.” cccccece 








_ 
COM c 
sO ameww an 2 me UIE 


woe 


wotl toe 


~1bo 


ee na 












181,430 
107,530 

11,057 
119,689 
696,833 

56,228 
140,668 


384,999 
133 
28, 138 


9,330 
239,060 
31,000 
249,691 


Secor 


CO Ie ny 


+ 301.) 


18,885 
96,909 








However, every effort has been made to make the 


Home F. & M. 
Homeland ..... 
Home, N. Y 
Hope Mutual. 


Imp. Assur.... 
Imp. & Exp.... 
Ind. Lbms. Mut. 


Industrial Mut.. 


Keystone M., Pa. 


ae GEO access 
Lafayette ..... 
Law. U. & Rock 
kL. & le @ G.... 
BAMOGOER ccccccs 
London Assur.. 
London & Lanc. 
Lond. & Prov... 
London & Scot. 
Lumb. M., Mass. 
Lumberm’s, Pa. 
Lmbmns. M., O. 
Lum. Mut., Pa. 


Manhat. F. & M. 
Manton M., Pa. 
Marine of Lon.. 


Mercantile ° 
Millers Mut, Pa. 
Mill Own. M., Ia. 
Minnesota .. 

Minn. F. & M. 

Mkt. Men’s Mut. 
Mfrs. Mut., R. I. 
Mech, Mut., R. I. 
Mech. & Trad.. 
Merch. M., R. I. 
Mercan. M., R.I. 


Merchants, N.Y. 2 


*Merch., R. IL... 
Merrimack Mut. 
*Mich. F. & M. 
Mich. Millers M. 
Minn. Imp. Mut. 
Mechts., Colo. 

Monarch, O. 


*Mohawk ... 94 4 ° 


Narragan,. Mut.. 
National, Conn. 
Nat. Guaranty.. 
National Secur. 
Nat. Impl. Mut. 
Nat. M. As., Pa. 
National Un. 

Netherlands 


| Newark Fire 
99,465 | 
232,668 


New Brunswick 
New England.. 
New Hamp..... 
New Jersey 

New. York Und. 
Niagara .. 

No. Br. & Mere. 
Northern Assur. 
Northern, N. Y. 
No. Car. Home. 
North America. 
North River 

Northw. F. & M. 
Northw. Nat. .. 
Norwich Union. 
N. W. Mut. 


Occidental 


Ohio Hdw. Mut. 


Ohio Mill. Mut. 
Ohio Mutual 
Ohio Und. Mut 
Old Colony 


Orient ccccceces 


Pacific Fire ... 
Paper Mill M... 
Patriotic 
Pa. Millers Mut. 
Pawtucket Mut. 
Pennsylvania 

People’s Nat. . 
Philad. F. & M. 
Phoenix Assur.. 
Phoenix, Conn.. 
Potomac .....«- 
Pref. Risk ..... 
Provident ..... 
Prov. Wash. 


Public, N. J..... 


Queen 
Reliable, O. .... 
Reliance, Pa. .. 
Retailers ...... 
Ret. Hdw. Mut., 

Minn. .ccoces 





2,356 
516,451 
16,570 
112,939 


190,300 
214,208 
230,877 
47,344 
1,119 
60,826 
128,086 
109,668 
172,308 
48,451 
172,022 
28,861 


1,388 


tabulation complete 


D-3 #10060 00 


258,154 
- 


-“1p9 


eo 
ee AT DO CO 


to 


208,302 
165 , 962 


2% 250, 863 
119,954 





Morris Evolves Plan 
for Cleaning Alleys 


Morris, IlL, has worked out an 
unusual plan for relieving unem- 
ployment and at the same time 
keeping the business district free 
from hazards of fire, according to 
State Fire Marshal Legreid of 
Illinois. 

A deputy fire marshal on a 
recent inspection followed his 
usual practice of going through 
alleys in the rear of business 
establishments. He reports that 
he was unable to find any piles of 
rubbish, boxing or packing ma- 
terials, even at places where they 
had been conspicuous at previous 
times. 

Upon inquiring as to the reason 
for the condition, he was informed 
that the chamber of commerce 
had raised a fund for the relief of 
unemployed and that a portion of 
the fund had been used to keep 
the business district cleaned up. 











Tax Committee Continues 


“oe committee appointed by Gov. 
. Y. Cooper of Ohio to recommend a 
new tax system has prepared a tenta- 
tive report and has been asked to con- 
tinue its labors by Gov.-Elect White 
and to make a report in February for 
submission to the legislature. The tax 
committee on insurance made these sug- 
gestions: Abolish all taxes on pre- 
miums of foreign companies and substi- 
tute a reciprocal and retaliatory law tax- 
ing foreign companies the same as Ohio 
companies are taxed in the other states 
that there be no tax lexied on that por- 
tion of reserves of Ohio fire and cas- 
ualty companies which is the unearned 
premium and represents a legal debt just 
as much as the reserves of Ohio life 
insurance companies, which are not sub- 
ject to tax; third, that the tax levied on 
annuities as it exists under the present 
law be removed. 








1930 1929 1928 
*Rhode Island... 62,399 116,094 110,300 
Rhode Isl. Mut.. é ) 3,943 3,961 
Richmond, N. Y. 61,102 51,373 





Roch. Amer. a ti eee 
SS Pres 411, 809 165,118 
*Royal Exch... 7 7.543 164,252 
tub. Mfrs. Mut. 4,837 6,289 
Safeguard, N. Y. 70,252 43,681 
Un. & Nat.. 98,714 98,980 


Un. & Nat. 

"(Br. Und. Ag.) 112,954 121,791 137,050 

saboard F.& M. 37,275 ...... 
Sea of Liverp’l ee °: dt am. © dae 
Security, Conn.. 1 176,970 
Security, Ia. .. 66,243 27 62,563 
Sec. Mut., Minn. 7 “sexew  “eawes 





*Southern ..... Pe 
Springfield .... 387,021 21,125 451,563 
*Stand., Conn... 129,394 227,107 136,142 
Stand: urd, N. J. 106, 707 107,711 97,310 
PS 77,885 150,188 176,612 
ee SO Ae: eee ee 
*State of Pa... 75,037 154,250 187,539 
State Mut., R. I. 4,161 4,731 4,754 
St. Paul F. & M. 227,479 236,219 563,760 
Stuyvesant - 57,560 82,834 58,065 
er 194,966 217,984 208,161 
mem Wrd.....<s EE wUbuks sakes 
*Sussex, N. J... 30,97 48,745 48,746 
Transcontin. 173,648 77,399 71,702 
Transportat’n . 38,268 ee) “dewes 
Travelers Fire. 147,704 154,897 126,773 
poy 92 See wewen 
Twin City 21,259 32,646 38,459 
Un. Amer., Pa... 35,547 43,412 36,061 
Un. Firemen’s.. 112,056 102,341 126,523 
United Mutual 21,925 2,900 9,111 
Union Auto. ... 1,142 1,153 2,680 
Union of Lon.. 4,539 10,363 23,923 
*Union, Paris.. 94,459 206,376  ....:. 
Un. States Fire 117,420 197,127 182,798 
Un. Mut., R. I1.. 12,816 256 382 
U niversal, N. J. 84,953 § 9,225 
U. S. Mer. & Sh. 52,180 64, 506 72,095 
WTMAIGS séivasvce 3,096 3,356 63,809 
Victory, Pa. . 8,130 98.929 104,039 
Virginia F. & M. 59,194 67,867 72,101 
*Wash’gton As. 27,632 35,388 26,056 
Westchester .. 201,764 285,779 220,441 
West. As., N. Y. 56,839 98,744 76,741 
West. M. M., Mo. 1,719 ee | sah eee 


What Cheer Mu. 5,119 5,677 5,654 


Wheeling Fire. 10,381 11,554 14,281 
Worc. Mfrs. Mut. 5,935 2,051 578 
World F. & M.. 138,776 157,538 125,298 
Yorkshire ..... 47,769 63,268 59,656 


*Incomplete figures. 





Adjustment Bureau Formed 
in Michigan by Mutuals 


H. C. CUNNINGHAM IS MANAGER 


Mutuals Getting Field Organization 
Ready for Jan. 1 Deadline of Stock 
Adjusting Firms 


One of the first concrete steps in the 
program of the mutuals to organize an 
independent adjustment service is the 
formation of the Michigan Adjustment 
Bureau under the leadership of L. H. 
Baker, secretary of the Michigan Millers 
Mutual of Lansing, and brother of A. D. 
Baker, chairman of the regional com- 
mittee on adjusting of the Federation of 
Mutual Fire Insurance Companies. 

Spokesmen for the mutuals have 
stated that the mutual adjustment 
bureaus will not exclude other classes of 
carriers, but it is assumed that the bulk 
of the customers will be mutuals. 


Integral Part of Program 


Organization of the Michigan Adjust- 
ment Bureau is part of the program to 
provide facilities for mutuals in the 
territory in which the Western Adjust- 
ment operates. That organization on 
Jan. 1 will cease representation of mu- 
tuals and reciprocals. According to 
A. V. Gruhn, secretary of the Mutual 
Federation, other state and local adjust- 
ing organizations will be formed as 
afficiates of the central bureau. It is 
the purpose of the mutuals to get a 
working organization in the field before 
setting up a strong headquarters force. 
A general manager of the national 
bureau has not been selected. 

L. H. Baker is president of the Mich- 
igan Adjustment Bureau while G. A. 
Minskey is vice-president; C. E. Ma- 
calvey, treasurer, and L. B. Cobey, sec- 
retary. H. C. Cunningham, who has 
been manager of the Jackson branch of 
the Western Adjustment, has been en- 
gaged as head of the adjusting staff. 
I. W. Anderson will handle automobile 
claims and Dean W. Kelley, attorney of 
Lansing, will be general counsel. 


Gorman, Thomas Policy on 
Detroit Tram System O. K. 


The controversy over the placing of 
fire insurance on the Detroit Street 
Railways appears to have come to a 
conclusion with the statement of Frank 
Couzens of the Detroit Street Railway 
Commission that the policy as written 
by the Gorman & Thomas agency will 
be approved. 

The approval will be given as a re- 
sult of an opinion by the corporation 
counsel in which he said that the Gor- 
man & Thomas agency had not only 
lived up to its agreement to meet re- 
ductions in rates offered by the concern 
but had gone further. 

Saves $12,000 a Year 


The corporation counsel said that 
whereas Gorman & Thomas guaranteed 
to save the Detroit Street Railway 
$7,500 in the cost of its insurance an- 
nually, it not only has done this by a 
readjustment of rates but will effect a 
total saving of more than $12,000 a year. 

The corporation counsel added that 
by cancelling the policy or refusing to 
approve it at this time, the department 
would be required to pay the short term 
rate. Mr. Couzens was the only mem- 
ber of the commission to oppose the 
awarding of the contract, holding that 
other firms which offered savings should 
be considered. Gorman & Thomas then 
agreed to meet these reductions. Mr. 
Couzens’ stand on the matter was one 
of the reasons Mayor Bowles gave for 
demanding his resignation from the 
commission. This was one of the 
factors in the subsequent recall elec- 
tion. 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 


111 William St.; New York City 
“ORY 


JANUARY Ist, 1930 





ASSETS 

Bonds and Mortgages.......... $ 139,609.90 
U. S. Liberty Bonds............ 509,100.00 

Government, City, Railroad and 
Other Bonds and Stocks...... 93,855,135.00 
Cash in Banks and Office....... 3,784,621.70 
Premiums in Course of Collection 7,216,343.66 
Interest Accrued .............. 446,013.79 

Reinsurance Recoverable on Paid 
RB EF Meee eatery oe 40,716.40 
$105,991,540.45 


LIABILITIES 

Capital 
Re 
Reinsurance Reserve ........... 
Losses in Course of Adjustment. . 
Commissions and Other Items. . 
Reserve for Taxes and Deprecia- 
tion 





(ee edekbes OU pa ee eR EEEA $ 7,000,000.00 


44,315,436.03 
26,803,146.42 
12;122,958.00 
10,750,000.00 


5,000,000.00 





$105,991,540.45 


Surplus to Policy Holders . . . $51,315,436.03 


Losses settled and paid since organization over. . . .$259,000,000.00 


Losses settled and paid 1929... 


ee eeeeereeeeeeenee 


17,513,631.10 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Flood, Hail, Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marine Transportation, Parcel Post, Automobile, Aviation Insurance 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 








E. C. Jameson, President 


Lyman Candee, Vice-President 
W. H. Paulison, Vice-President 


A. H. Witthohn, Secretary 


A. G. Cassin, Secretary 


J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 


J. D. Lester, Vice-President 


Scott Coleman, Assistant Secretary 








‘Progress since Consolidation in 1899 


Assets Reinsurance Reserve 
EE ee ee ae er $ 529,282.59 $ 26,832.54 
no as a Sea ace ail a idl eink 3,932,447.83 1,753,038.09 
ERG LE bo a vnie np ouldeeadiandeneuaadndl 5,255,362.12 1,936,224.86 
ES ne bv din dpa ache enaewnesaeedtkeuwh 10,178,345.13 3,532,023.67 
es cae alns Douce tags an bee dbaeee 42,765,374.55 16,593,764.16 
NS ee a lic vbesedteadan 67,922,096.58 20,265,572.73 
ae ak edn be wonanensaualb niin 71,740,996.88 21,162,599.90 
caine cet ereebadehuekataiebeod 80,193,738.67 21,794,727.64 
is. da ed abiiee ben sued seks benbeseet 98,190,644.96 24,332,695.62 
<5 SRR PRRRERRR ORE: sie dksehhineg aan » 105,991,540.45 26,803,146,42 


Surplus 


11,361,311.89 
24,161,943.85 
25,610,575.98 
29,514,599.03 
37,252,917.34 
44,315,436.03 
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L. A. HARRIS, President 


ALL KINDS 
of INSURANCE 
on AUTOMOBILES 


Capital & Surplus . . . Over  3,000,000.00 
Reserves... . . . Over 8,500,000.00 
Total Assets (Jan. 1, 1930) Over $11,500,000.00 

















AS SEEN: FROM: CHICAGO } 











BUYING AT COST 


The agitation started by the McGuffin 
Advertising Agency of Chicago to ar- 
range insurance at cost for country 
clubs in sections of the middle west has 
met with much resentment on the part 
of stock fire insurance representatives. 
In his questionnaire to country clubs, 
J. D. McGuffin states that “a dozen or 
more club executives have suggested an 
interclub arrangement which would en- 
able us to ‘handle our own insurance at 
actual cost.” 

Among those who have voiced re- 
sentment at Mr. McGuffin’s activities is 


H. J. Leach, Morris, Ill, agent. “It 
would be very nice,” Mr. Leach states, 
“if the insurance agent could buy 


everything at cost. I don’t ever re- 
member having any Chrysler dealer 
offer me a Chrysler at factory cost. 
They have salesmen for these cars.” 

“Often,” he added, “high powered 
salesmen, imported for the occasion, in- 
stitute the golf or country club and this 
is not run at cost. Neither is the gro- 
cery, drygoods store, hardware or drug 
store or bank run at cost. So very many 
people in this world desire to buy what 
they buy at cost, but are not willing 
to sell the product of their labor or 
brain at anything less than a handsome 
profit to them. I wonder if the Mc- 
Guffin Advertising Agency is operating 
at cost?” 

Mr. McGuffin, in a letter to country 
clubs in Illinois, southern Wisconsin, 
northern Indiana and in the St. Paul, 
Minn., neighborhood tabulated results 
of an inquiry he had conducted as to 
the insurance cost to country clubs. 
Mr. McGuffin admits that results have 
not been analyzed to give a true insur- 
ance picture. He states that $1.98 is 
the average rate of 100 golf clubs which 
responded and the declares that $1.25 
should be the proper average rate. He 
states that 100 clubs have paid in five 
years $447,768 and have collected in 
losses $151,983. He averred that $165,- 
674 is the amount which country clubs 
have paid in excess of what he calculates 
they should have paid. 

es @ 
BANK AGENCIES SLOW TO PAY 


Cook County managers report that 
the outlying banks in Chicago with in- 
surance departments have been slow in 
paying balances this season as well as 
other classes of agents. The great vol- 
ume of holdings of the outlying banks 
consist of mortgages. A great many 
mortgagors are unable to meet the inter- 
est payments and insurance charges. 
The banks are carrying mortgagors along 
to a large extent on both of these items 
and have been putting off remittances 
to insurance companies until the last 
possible moment. One Cook County 
manager reported that a moderate sized 
outlying bank had paid $82,000 of insur- 
ance premiums for mortgagors. Of 
course these bank agency accounts will 
be paid, but their slowness in doing so 
is a problem. 

es *£ 
LOCAL AGENCY IN TROUBLE 


Attorney H. D. Moses has filed in 
the United States district court in Chi- 
cago on behalf of the Safeguard a pe- 
tition in bankruptcy for Erhardt, Wolf 
Bros. & Collins, local agents. It is 
stated that the situation became so in- 
volved during November that Mr. 
Moses was placed in charge as trustee 
for the creditors. Bankruptcy became 
necessary when the Standard Federal 
Fire declined to enter the trustee agree- 
ment. When the trusteeship went into 
effect in the middle of November the 
agency owed about $80,000 and had 
about $70,000 premiums uncollected. It 
owed the Union Bank of Chicago $7,- 
500; National Life, U. S. A., $3,000; 
Insurance Exchange, $3,000, New Cen- 
tury Casualty, $1,120; Aetna Fire, $9,- 
121; Federal Surety, $24,403; Universal, 





$12,368; Homeland, $8,721; Knicker- 
bocker, $2,544; Ohio Casualty, $1,005; 
Safeguard, $4,256; Standard Federal 
Fire, $5,112. 
* #4 
PALMER MUCH IN DEMAND 


Ernest Palmer, manager of the Chi- 
cago Board, who presided as toastmaster 
at the get together meeting of the Na- 
tional Association of Insurance Agents 
at Dallas, and who has come into popu- 
larity as an after dinner speaker and 
master of toasts, served as toastmaster 
at the banquet given by the Chicago Bar 
Association last week to the new judges. 
He also served as toastmaster at the 
annual dinner of the Evanston, III, 
chamber of commerce. 


* * 
GALLAGHER IN CINCINNATI 


T. E. Gallagher, retired western 
general agent for the Aetna, is visiting 
his daughter, Mrs. W. A. Earls, and Mr. 
Earls, prominent local agent of Cin- 
cinnati, Christmas week. Mr. Gallagher 
expects to return to Chicago for the 
New Year’s day party at the Union 
League Club, where he resides. Later 
in January he plans to visit his son, 
Vincent Gallagher, secretary America 
Fore, in New York. p 

* 
ALESHIRE’S CHRISTMAS GREETING 


Friends of O. E. Aleshire of Parker, 
Aleshire & Co., former president of the 
Chicago Board and head banker of the 
Modern Woodmen, received an unusual 
Christmas greeting from him. It was 
an attractively prepared pamphlet con- 
taining 12 articles which had appeared 
this year in the publication of the 
Modern Woodmen, as well as other 
compositions of Mr. Aleshire, mostly 
about Greek myths. 


Dreher’s Christmas 
Issue Exceptional 





One of the most attractive Christmas 
issues of company house organs is the 
“Accelerator,” published by the Boston 
and Old Colony and edited by R. C. 
Dreher. With large splurges of Christ- 
mas color throughout, the magazine 
contains holiday messages as well as 
helpful sales hints adapted to the sea- 
son. 

“The Origin of Christmas Customs,” 
is the title of the leading article, at the 
conclusion of which it is suggested that 
the information contained in the article 
be used as “interesting light conversa- 
tion when breaking the ice with a pros- 
pect.” A feature is the tip of the month 
in which it is recommended that rain 
insurance for store owners, parcel post 
policies, and fur coat insurance be soli- 
cited. “Be Different—Use Christmas 
Letters,” “An Effective Direct-by-Mail 
Campaign for Household Furniture,” 
and “Those Christmas Fur Coats,” are 
title of other articles in the issue. 


JOHN C. KIDD IS NAMED . 
INDIANA COMMISSIONER 





John C. Kidd, head of Kidd Insur- 
ance Agencies, well known local agent 
of Brazil, Ind., is appointed Indiana 
insurance commissioner to succeed C. C. 
Wysong, who is resigning to practice 
law in Indianapolis, specializing on in- 
surance. 

John D. Cramer, deputy clerk of the 
supreme and appellate courts, will be- 
come chief deputy commissioner. 





Will Sub-lease in Chicago 


approximately 1,500 square feet de- 
sirable corner Chicago Insurance Ex- 
change Building. Call Wabash 9297. 
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PS rity Lf rst 


ROYAL 
INSURANCE 


COMPANY, 
LbaIvaD. 
















UT of the night—after long gruel- 
ling hours, lightened only by guid- 
ing beacons—the airman depends on the 
proper illumination of the airport for a 
safe landing. 







Business is guided on its way by in- 





Bolling Field, Washington, D.C. 


surance, which surrounds it with’ every Courtesy General Electric Co. 


conceivable safeguard for its security. 
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Has Specialization Gone Too Far ? 


PRESIDENT GLENN FRANK of the UNI- 
VERSITY OF WISCONSIN in speaking before 
the AssocIATION OF Lire INSURANCE 
PRESIDENTS said that the economic test of 
the past year to which business had been 
subjected showed that there was a break- 
down of educational and business machin- 
ery. Dr. FRANK declared that in educa- 
tion it had been shown that specialization 
had been carried too far. When the great 
crisis came there were not leaders trained 
to solve the problem. He said that the 
man who is a highly trained specialist and 
who has been educated in one line alone 
does not look at a question from all stand- 
points. Dr. Frank declared that the edu- 
cated specialist had failed at a critical 
time. He, therefore, held out for that form 
of education that gave a man an all-round 
knowledge and outlook so that he would 
have a view of the entire country rather 
than a sector. 

Fire insurance men have often speculated 
as to the future administrative work of 
their business with the departure of the 


old-time, well trained underwriter who was 
grounded in almost every phase of the 
business. The great training came in the 
field, perhaps now and then with a certain 
amount of office experience. The field man 
was a field general in every respect. He 
was not merely a production man. He 
was the underwriting adviser of agents. 
He assisted in making rates. He adjusted 
losses. He came in contact with the as- 
sured not only in his inspection work but 
in other relationships. He was his com- 
pany in his territory. 

In this way the field man secured that 
broad and comprehensive education that 
was his main stay in dealing with the big 
problems when he rose to a managerial 
position. Perhaps the age of the special- 
ist has gone too far. The question natur- 
ally arises as to whether we are not losing 
something in our training of field men to- 
day. If there ever was a time when insur- 
ance statemanship is needed, it is now. Real 
statesmanship is acquired only through a 
wide experience covering many lines. 


Don’t Monkey With the Buzz Saw 


At intervals during the last 15 or 20 
years, agents been asked to give 
away to clients or to handle without deal- 
er’s profit, fire extinguishers of doubtful 
value, which do not bear the label of the 
Underwriters 


have 


Laboratories. A few years 
ago many agents gave away cheap extin- 
guishers to clients and later were very 
much embarrassed by the failure of these 
devices to operate efficiently. The agent 
found himself in a position of having done 
something than if he had 
placing of the 


worse done 


nothing. The unreliable 


extinguishers gave a sense of false security 
to the property owner. 

Policyholders have a right to expect 
clear and safe guidance from insurance 


agents and in all questions of doubt as to 
the merit of a device, the agent should 


seek information from the Underwriters 
Laboratories. He will be on safe ground 
if he sticks to products bearing the label 
of the Laboratories and recommends their 
use for situations as limited by its reports. 

It is important to keep these facts in 
mind at this time since there is some evi- 
dence that the country is to be flooded 
with cheap and unreliable ex- 
tinguishers. 


again 


THE man who makes a careful study 
of himself, appreciates his own weak- 
nesses, knows his own strength, real- 
izes his own qualifications and limita- 
tions gets in his proper groove in life 
and then naturally applies himself to 
his job, will succeed when others who 


are looking for greener pastures will fail. 





| in association activities, 





Will Sandford of Oklahoma City has 
been the Oklahoma representative for 
the Western Reciprocal Underwriters 
of Kansas City for 14 years. During 
the last 10 years he has annually col- 
lected an average of $100,000 in pre- 
miums. 


M. V. Campbell of the inland marine 
department of the Automobile of Hart- 
ford in Chicago recently addressed the 
Exporters Club of Aurora, IIl. 


Hilary P. Smith of Urbana, IIl., staff 
adjuster for the American of Newark, 
is recovering slowly from a fall some 
time ago in which he suffered a broken 
hip. He has been to Rochester, Minn., 
for treatment and to an Urbana hos- 
pital and now he is in a cast from hip 
to feet and lying on his back. 


Ben S. Lowry, who is nearing the end 
of his term as insurance commissioner 
of Mississippi, has announced that he 
will be a candidate to succeed himself in 
1931 primary. 

The Case & Son agency, Marion, 
Kan., headed by Rosse Case, well known 
sends out an 
unusual Christmas greeting in the shape 
of a picture of Marion’s first school, a 
log structure 10 by 14 feet, built in 1865, 
with some interesting information re- 
garding it. It is stated that the first 
Sunday school in the county was or- 
ganized in that building in 1866 by the 
founder of the agency, Alex E. Case, 
and his brother-in- law, W. S. Moulton, 
“Incidentally,” the Case agency com- 
ments, “there was no insurance placed 
on this building when it was built, be- 
cause no insurance was procurable in 
Marion county until three years later, 
when our agency was established.” 


Sigfried Schwarz of Chicago, former 
western manager of the Westchester, 
died suddenly Saturday, being stricken 
with heart disease while he was ex- 
amining the contents of his safety box 
in a private room in the vaults of the 
Central Trust Co. He had been ill for 
two weeks. Mr. Schwarz became chief 
accountant of the Westchester’s western 
department when M. O. Brown was 
manager. Prior to that he had been on 
the accounting staff of the western office 
of the old German American. The firm 
of Lotz & Schwarz became western 
managers of the Westchester. Although 
Mr. Schwarz was not an underwriter he 
became the dominant partner and ran 
the department. Later be became sole 
manager. He made money for his com- 
pany every year of his administration 
except one. 

Mr. Schwarz is survived by two sons, 
Ralph A. and R. Leo. Funeral services 
were held Monday evening under the 
auspices of the Knights Templar. The 
interment was at Peoria, Ill. He was 73 
years old. 

E. E. Paschall, formerly a well known 
figure in southern field circles, is dead. 
He passed away last week in El Paso, 
Texas, where he had been living for 
several years on account of his health. 
Native of Mecklenburg county, Va., he 
started out in the insurance business as 
a bookkeeper in the Richmond agency 
of T. L. Alfriend & Son. Later he be- 
came a special agent for the Home of 
New York in North Carolina. He also 
supervised Virginia and Maryland for 
a time. He relinquished field work to 
become an executive of the Rochester- 
German and was credited with having 
engineered its merger with the Great 
American. Subsequently, he became as- 
sociated with Marsh & McLennan in 
Chicago as agency superintendent of the 
Union of Canton which was in the office 
of that firm. His health becoming im- 
paired, he retired from business, going 





to live with his sisters residing at Hern- 
don, Va. From there he went to El Paso 
when his health failed to improve. Mr. 
Paschall was 65 years old and was never 
married. 


C. W. Bailey, president of the Ameri- 
can of Newark, celebrated his 54th an- 
niversary of continuous service last 
week. Mr. Bailey, who was born in 
Newark, joined the company in 1876, 
after his graduation from the Newark 
Academy, his first position being that 
of an office boy for which he received 
$5 per month. His close application to 
his work earned his promotion to pol- 
icywriter and bookkeeper. This position 
he held for some time when he was 
made assistant to P. L. Hoadley, who 
was then superintendent of agencies. 
Subsequently he became examiner, 
which position he held for many years. 
His rise was rapid after holding the 
examiner’s position. In 1906 he was 
appointed assistant secretary and three 
years later he was made assistant sec- 
retary and assistant treasurer. Three 
years later he was made treasurer and 
in 1914 was appointed vice-president. In 
1918 he was promoted to the position 
which he holds at the present time. He 
is also president of the Columbia Fire 
of Ohio, chairman of the board of the 
Bankers Indemnity and vice-president 
of the Dixie Fire of Greensboro, the lat- 
ter company coming under the control 
of the American early this year. 


A. R. Rathslag of Chicago, special 
agent of the Home of New York group, 
is in the People’s hospital of Peru, IIl., 
suffering from pleurisy. Mr. Rathslag 
was compelled to be taken to the hos- 
pital on account of this illness overtak- 
ing him on the road. Special Agent 
Pierre Jackson of the Home group in 
northern Illinois, who met with an auto- 
mobile accident near Sullivan, Ill, and 
had been laid up, is now able to be on 
the road again. 


J. M. Kohlmeyer, manager of the in- 
surance department of the First Na- 
tional Bank, Boonville, Ind., is being 
mentioned as a Republican candidate for 
Congress in the First Indiana district. 


H. F. Colbrunn of Chicago, assistant 
manager of the Underwriters Salvage 
Co., died in St. Joseph’s hospital in that 
city, Saturday. He was stricken with 
heart trouble a week before in the Sal- 
vage company building and was taken 
to the hospital. The funeral was held 
Monday. 

There was a large attendance of in- 
surance men at the funeral. There were 
40 employes on hand from the Salvage 
Company. 

Mr. Colbrunn was born in Cleveland 
Dec. 24, 1873, died Dec. 20. He had 
been associated with the Underwriters 
Salvage for 15 years and had been the 
assistant manager since 1918. 

His business life thoroughly fitted him 
for his duties with the Salvage Com- 
pany, he having traveled as road man 
for a wholesale dry goods house, had 
been in business for himself, was used 
as an appraiser for the insurance ad- 
justers, and then went into the office of 
the Western Adjustment at Cleveland 
as an adjuster under Manager C. F. 
Barnard. He therefore went to the Sal- 
vage Company, posted as to merchan- 
dise values as well as the insurance side 
of losses. 

One of Mr. Colbrunn’s greatest assets 
was his wonderful personality and his 
great ability to make and hold friend- 
ships. 

Mr. Colbrunn leaves a widow and two 
daughters, Mrs. Marjorie Carl and Mrs. 
Thelma M. Lang. Burial took place in 
Cleveland. 
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‘*STRENGTH LIES IN DEEDS NOT SIZE’’ 





the British army in the Carolinas by making sudden, desperate and strategic assaults and just as 
suddenly disappearing into their hidden swamp camps where they lived 


| From 1780-1782 General Francis Marion, the “Swamp Fox” and his small, resolute force harassed | 
a life of rugged simplicity. 


O enterprise was too desperate for the famous 
“Marion’s brigade” whose irregular warfare kept 
alive the spirit of independence. Possessing endurance 
that overcame untold hardships, the outstanding deeds of 
this audacious band were as important as larger forces in 
relinquishing British control in the south. 


Experience gained through 66 years enables the Eureka- 
Security to perform outstanding deeds of service to agents 
and policyholders. No automobile, fire and windstorm 
company does more for its agents’ than the Eureka- 
Security Fire and Marine and none are better for agents 
to represent. 


The Eureka-Security Fire and Marine 
Insurance Company 


(Also known as the Cincinnati Underwriters) 
Established 1864 


Cincinnati, Ohio 


“THE COMPANY THAT KNOWS WHAT TO DO FOR ITS AGENTS AND DOES IT” 
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FIRE INSURANCE NEWS BY STATES 

















OHIO AND WEST VIRGINIA 








To Sponsor Some Measures 





West Virginia Association of Insurance 
Agents Will Have Introduced 
Agency Qualification Bill 





The West Virginia Association of 
Insurance Agents will sponsor some 
legislation in the forthcoming legisla- 
ture. At a meeting of the executive 
committee at which a number of other 
leaders in the organization were present, 
A. J. Kincaid of Montgomery, chairman 
of the legislative committee, was asked 
to draw up a bill providing for agency 
qualifications including examination of 
first time applicants for a license and 
giving the state auditor power to pro- 
vide for a board of examiners. 

The committee also promised to lend 
its cooperation to the Southern West 
Virginia Automobile Club which will 
sponsor a safety responsibility bill mod- 
eled after the American Automobile As- 
sociation’s suggested measure. 





Big School Insurance Line 
Placed at Huntington, W. Va. 





HUNTINGTON, W. VA., Dec. 24.— 
The board of education rejected the re- 
port of its insurance committee recom- 
mending that a_ policy of classifying 
agencies be adopted in allotting $3,261,- 
000 of fire insurance. 

The committee’s recommendation 
classified the 41 agencies in the city into 
“full-time” and “part-time,” giving the 
full-time man, whose business was de- 
fined as selling fire and casualty insur- 
ance only, twice as much as the part- 
time agent, who handles life insurance, 
real estate and other business in addi- 
tion to fire. 

The Staats-Blair Agency and the 
Thornberg Agency were awarded $300,- 
000 each; G. Don Miller Co., $250,000; 


Werninger & Brown, $210,000; H. C. 
Gordon Co., $160,000; E. S. Reesor Co., 


$140,000; Ellis Agency and Rucker, 
Billups & Fowler $100,000. Two agen- 
cies get $85,000 each, three $75,000 


five $60.000, four $50,000, three $40,000, 
five $30,000, three $25,900, two $20,000, 
one $11,000 and five $10,000 each. 





Western Adjustment Is Not 
to Except Ohio in New Plan 





Although the Ohio Association of In- 
surance Agents has not endorsed the 
plan of the Western Adjustment to 
withhold its service from mutuals and 
reciprocals, officials of the adjusting com- 
pany state that the Western Adjustment 
will not make an exception to its new 
policy in Ohio. Service to mutuals and 
reciprocals will be bs unned in all of the 
states in which the Western Adjustment 
operates. Unless the Ohio association 
endorses the divorce plan, the agents in 
that state will be free to refer adjust- 
ments to adjusters who also represent 
mutuals and_ reciprocals, a practice 
which is forbidden after Jan. 1 in states 
where the agreement was completed. 





Report on State Institutions 
COLUMBUS, O., Dec. 24.—R. R. 


Gill, state fire marshal, has submitted to 
the Ohio state department of welfare a 
report on fire hazards in various state 
institutions. Better water facilities, elimi- 
nation of frame buildings and the cover- 
ing of electrical wiring are among the 
suggestions made by Fire Marshal Gill 
for rectifying the conditions found. A 





new system of general alarm was recom- 
mended for the state hospital at Galli- 
polis. A frame building used to house 
prisoners employed at the soldiers home 
at Sandusky was declared a fire trap. It 
is estimated that it would cost more 
than $100,000 to carry out the recom- 
mendations made. 





Smudge Cover Authorized 


The Ohio department has ruled that 
all companies, stock or mutual, organ- 
ized or admitted to the state for the pur- 
pose of insuring against loss or damage 
by fire, may insure against loss or dam- 
age by any or all of the risks mentioned 
in General Code Section 9556, and may 
therefore insure against loss or damage 
by smoke or smudge. The section to 
which reference is made authorizes in- 
surance “against all direct or indirect or 
consequential loss or damage to dwell- 
ing houses, stores and all kinds of build- 
ings, and household furniture, and all 
property and interest therein, and in- 
cluding loss by fire, lightning, etc. 





Henry May Be Appointed 


Frank Henry of Marietta, O., which 
is the home of Governor-Elect White, is 
said to be destined for appointment as 
Ohio state fire marshal. At one time he 
was first deputy marshal. 


Conference With Cleveland Board 


T. B. Sellers and R. E, Julian, man- 
ager and assistant manager of the Ohio 
Inspection Bureau at Columbus, and 
J. M. Shaw, manager of the Cleveland 
office of the bureau, held a conference 
with the officers and a committee of the 
Insurance Board of Cleveland regard- 
ing interests and rates and related mat- 
ters. Conferences of this nature, held 
at regular intervals, have resulted in the 
establishment of a proper understand- 
ing on many problems of the insurance 
business, particularly those relating to 
rates. 








Work with Safety Council 


Cleveland local agents are very much 
interested in the work of the Cleveland 
safety council, finding that it is doing 
much in the reduction of various kinds 
of accidents. The main provisions are 
fire prevention, public safety, child and 
school safety, industrial safety, motor 
transportation, railroad safety, legisla- 
tion, law enforcement and statistical. 





Huntington Board to Incorporate 
HUNTINGTON, W. VA., Dec. 24.— 


The Huntington local board is planning 
to incorporate early in the new year. 
At the last meeting Harlan Justice, sec- 
retary of the West Virginia Associa- 
tion of Insurance Agents, was the 
speaker on “Incorporation.” 





Clark Heads Insurance Committee 


Senator W. A. Clark of Urbana has 
again been chosen chairman of the in- 
surance committee of the Ohio senate. 
Other members are: W. W. Farnsworth, 
Waterville; Robert L. Rohe, Tiffin; 
L. L. Marshall, Cleveland; N. P. John- 
son, Youngstown; D. J. Gunsett, Van 
Wert; William H. Herner, Monroeville; 
Paul P. Yoder, Dayton; John P. Bower, 
Rushsylvania. 





Unemployment Bill in Ohio 


A bill providing for insurance against 
unemployment is being drafted by 
Marvin C. Harrison, an attorney at 
Cleveland, and will be submitted to the 
Ohio general assembly at its coming 





German Spirit at 82nd 
Meet of Minster Mutual 





Recalling its German origin and 
the German spirit of its operation, 
the 82nd annual meeting of the 
Minster Mutual Fire of Minster, 
O., was featured by an address in 
German by Robert Robbins of 
Van Wert, O., publicity director 
for the various Purmort organiza- 
tions. L. G. Purmort, who is vice- 
president of the new General Mu- 
tual Life and of the Central Manu- 
facturers Mutual, is president of 
the Minster Mutual. The com- 
pany will enter new fields, includ- 
ing tornado, rents, etc. 


When the company was started, 
all the policies and records were 
kept in German. Only residence 
insurance was carried for a num- 
ber of years and not until 25 years 
later did it insure any other risks, 
the first being the Wooden Shoe 
Brewery, which is still doing busi- 
ness. All the present board of di- 
rectors are descendants of Ger- 
mans who speak the language 
fluently. 











session. The bill, it is said, is designed 
to help the “blue shirt worker” and will 
be sponsored by the Consumers’ League 
of Ohio. It is said that the bill follows 
the general lines of the Ohio workmen’s 
compensation act. In order to be eli- 





gible, the worker must establish himself 


as a wage earner for 52 weeks and con- 
tribute his share to the insurance fund. 
At the next session of the legislature the 
Ohio Hospital Asociation will also spon- 
sor a bill for the payment out of the 
state highway maintenance and repair 
funds of a deficit of $406,761 among the 
state’s hospitals for the care of indigent 
persons injured in automobile accidents. 





* West Virginia Loss Lower 


The November fire loss in West Vir- 
ginia was $379,120, a decrease of 59 per- 
cent from last year, State Fire Marshal 
Stahlman reports. Contents bore the 
brunt of the damage, $206,465. Insur- 
ance of $435,115 was carried on the 
property involved. 

Of the 114 fires reported, 59 were 
total losses, an 8 percent decrease from 
the same period last year. There were 
three convictions for arson. 





Ohio Notes 








Thayers Underwriters Survey Com- 
pany, Cleveland, has been incorporated. 

The National Fire Equipment Com- 
pany of Wooster, O., has been incorpo- 
rated by C. M. Adams, J. S. Jones and 
K. E. Hoover. 


The Bresnahan-Sullivan-Moneypeny 
Agency has been organized at Columbus, 
O., for the purpose of handling general 
insurance. Offices will be in the Hoster 
Realty building. P. B. Moneypeny, for- 
merly of the Northwestern National 
Life, will be manager of the agency. 





E. R. Rinard, manager of the Hunt- 
ington, W. Va., office of the General Ad- 
justment Bureau, is seriously ill, As- 
sistant Manager Zell is in charge of the 
office for the time being. 
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Indiana Department Reports 





Over Two Million in Fees and Taxes 
Collected—Only 2.6 Percent 
for Expenses 





INDIANAPOLIS, Dec. 24.—The an- 
nual report of the Indiana insurance de- 
partment for the year ending Sept. 30, 
1930, has been completed. It will show 
that companies paid to the insurance 
department during the year fees and 
taxes totaling $2,277,169, an increase of 
$97,492. Total premiums collected on 
Indiana business by all companies 
amounted to $211,928,050. Farm mutual 
and business handled by mail is not in- 
cluded in this total. 

The legislature appropriated $70,000 
for expense of operating the department 
for the year of which $69,942 was used 
and $7,857 goes back to the general 
tax fund. The department operated at 
an expense of 2.6 percent of the fees 
and taxes collected. 

Of taxes paid, fire companies con- 
tributed $397,720; life companies, $1,363,- 
468; miscellaneous,$245.914; fire marshal 
tax (paid by fire companies), $81,892. 
Fees were distributed as follows: Fire, 
$68,908; life, $32,009; assessment, $733; 
miscellaneous companies, $31,893; ad- 
mission and annual fees, $32,555; mis- 
cellaneous fees, $22,074. 

Including all kinds, 821 companies 
were licensed as of Sept. 30, 1930. Nine 
were organized within the state during 
the past year; 41 companies were ad- 
mitted to the state and 37 withdrew. 

Companies have on deposit with the 
department $130,621,195, the bulk of 
which belongs to life companies. 





Want Life Man as Commissioner 


LANSING, MICH., Dec. 24.—De- 
spite the fact that Commissioner C. D. 
Livingston has won a reputation of be- 





ing one of the leading insurance super- 
visors in the country, there is a definite 
movement afoot among some life insur- 
ance men to bring pressure on Gover- 
nor-elect Brucker to replace Mr. Liv- 
ingston with a life man. While leaders 
in the movement have so far preferred 
to remain anonymous, it is admitted 
that steps are being taken with a view 
to bringing about such a development. 

Political observers at the capitol say 
the incoming governor has definitely as- 
sured Mr. Livingston that he will be 
retained. 





Foster Speaks at Rockford 


W. S. Foster, assistant manager of 
the North America’s western depart- 
ment, Chicago, spoke to about 40 mem- 
bers of the Rockford Insurance Club, 
which is composed of employes of the 
Security of New Haven and the Amer- 
ican Ins. of Newark, Thursday evening, 
on “Rents, Rental Values and Leasehold 
Insurance.” 





Wike Explains Attitude 


G. H. Wike, manager of the Central 
Adjustment Bureau in Quincy, IIL, po- 
tests that his attitude has been misin- 
terpreted in the plan of the Western 
Adjustment and the Underwriters Ad- 
justing to discontinue service to mutuals 
and reciprocals. Mr. Wike expressed 
regret at this move on the part of the 
adjustment bureaus but says he will not 
refuse to serve any class of insurance 
carrier. 





Dearborn Board Launched 


A local board has been formed in 
Dearborn, Mich., a suburb of Detroit, 
with H. A. Sisson as president. F. X. 
Schaden was elected vice-president and 


A. W. Webber secretary-treasurer. 
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NEAL BASSETT, President WELLS T. BASSETT, Vice-President JOHN KAY, Vice-President and Treseurer 
A. H. HASSINGER, Vice-President ARCHIBALD KEMP, 2d Vice-President 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY SURPLUS 

ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 

$60,811,870 $14,495,225 $18,777,000 $27,539,645 $46,316,645 
HENRY M. A i 

wea. H. HASSINGER, Vice-President NAWELLS T. BASSETT, Vice President ARCHIBALD KEMP, 24 Vice President 


THE GIRARD F. & M. INSURANCE CO. 
$ 6,252,740 $ 3,401,657 $ 1,000,000 $ 1,851,083 $ 2,851,083 


NEAL BASSETT, President WEL . BASSETT, Vi HN KAY, Vice-President 
A. H. HASSINGER, Vice-President oS a. ARCHIBALD KEMP, 24 Vico President 


MECHANICS INSURANCE CO. 
$ 5,078,813 $ 3,335,593 $ 600,000 $ 1,143,219 $ 1,743,219 


NEAL BASSETT, President WELLS T. BASSETT, Vice-President OHN KAY, Vice-President 
A. H. HASSINGER, Vice-President ARCHIBALD KEMP, 2d Vice-President 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
$ 5,233,116 $ 3,070,630 $ 1,000,000 $ 1,162,486 $ 2,162,486 


NEAL BASSETT, WELLS T. BASSETT, Vice-President JOHN KAY, Vice-President 
A. H. HASSINGER. \ Vice-President ARCHIBALD KEMP, 24 Vice-President 


SUPERIOR FIRE INSURANCE CO. 
$ 5,073,876 $ 3,061,200 $ 1,000,000 $ 1,012,676 $ 2,012,676 


NEAL BASSETT, Chairman of Board 
W. E. WOLLAEGER, President sgalenieeray HN KAY, Vice-President 


JO 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice President 


CONCORDIA FIRE INSURANCE CO. 
$ 5,564,987 $ 3,078,063 $ 1,000,000 $ 1,486,923 $ 2,486,923 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 24 Vice-President 


CAPITAL FIRE INSURANCE CO. 
$ 652,382 $ 13,200 $ 300,000 $ 339,182 $ 639,182 


NEAL BASSETT, Chairman of Board 
CHAS. H. YUNKER, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


7 MILWAUKEE MECHANICS’ INSURANCE CoO. 
$13,045,126 $ 7,886,590 $ 2,000,000 $ 3,158,536 $ 5,158,536 























J. SCOrTELD ROWE, President NEAL BASSETT, Chairman of Board S. WM. BURTON, Vice-President 
C. HEYER, Vice-President EARL R. HUNT, Vice-President WM. P. STANTON, Vice-President & K. McCLURE, Vice-President 
ori ice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


METROPOLITAN CASUALTY INSURANCE CO. 
$14,945,383 $10,320,195 $ 1,500,000 $ 3,125,187 $ 4,625,187 





C. W. FEIGENSPAN, President NEAL BASSETT, Chairman of Board W. VAN WINKLE, Vice-President 
E. C. FEIGENSPAN, Vice-President OHN KAY, Vice-Presidem 
A. H. HASSINGER, Vice-President WELLS T. BASSETT Vice-President 


COMMERCIAL CASUALTY INSURANCE CO. 
$14,741,017 $ 9,712,813 $ 2,500,000 $ 2,528,203 $ 5,028,203 


$131,779,040° $58,562,251 $49,400,938 


WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 








844 Rush Street, Chicago, IIL 10 Park Place San Francisco, California 
H. A. CLARK, Manager Newark, New Jersey 60 Gensemen Gincet 
Ass’t Managers CANADIAN DEPARTMENT W. W. & E. G. POTTER, Managers 
H. R. M. SMITH 461-467 Bay St., Toronto, Canada Ass’t Managers 
JAMES SMITH _—‘ FRED W. SULLIVAN MASSIE & RENWICK, Ltd., Managers JOHN R. COONEY CHAS. H. GATCHEL 





*Capital and Surplus of affiliated companies owned by Firemen’s, appear in gross assets of both 


LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 








THE NATIONAL 


UNDERWRITER 


December 25, 1930 




















































































da2eceeecceeg & 4 


=~ 
os 





















Insist Upon It! 


To avoid any misunderstanding insist upon 
your client reading his insurance policy care- 
fully. Only 3 out of 100 do! 


Your client will read “This Company shall not 
be liable beyond the actual cash value of the 
property at the time any loss or damage oc- 
curs.” The key to the problem is the actual 
cash value. 


Courts have held it is the cost to replace the 
property new, less the actual depreciation and 
it is necessary for your client to prove the 
amount of the loss. With a Lloyd-Thomas ap- 
praisal this is easy because it gives the essential 
value facts, there is a verified record—a com- 
plete inventory—of the damaged property. Ap- 
praisals avoid so much misunderstanding that 
you should insist upon a Lloyd-Thomas ap- 
praisal_ for your client before any loss occurs. 


Insist upon a Lloyd-Thomas appraisal. 





“WHAT 18 AN APPRAISAL? — It is a lassified 1 

of insurable property (except stock, PAR. and raw materials). 
Each item of property is valued at today’s cost to replace new. The 
— © semass depreciation is determined and the sound insurable 
value given. 





“ITS ADVANTAGES—Ilst—It discovers insurable values that have 
long been written off the books ‘vc unscientific deprectation— 
2nd—It gives the agent, the assured, and the companies value facts of 
property. Srd—It makes for adequate insurance Drotection, for im 
nearly every instance it calls for additional insurance.’’ 








The |loyd-Ihomas Co. 


| [pacocnizeo AUTHORITIES ON PHYSICAL VALUES) 


SS eee 
CAPPRAISAL-\6) ENGINEERS > 
PRAISAL\G/ 





4411 Ravenswood Ave., Chicago 
120 Broadway, New York 


Cincinnati Cleveland Detroit Indianapolis 
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Wisconsin Committees Named 


Association Heads Announce Personnel 
for Coming Year—Lewis Becomes 
National Councillor 








MILWAUKEE, Dec. 24.— Members 
of the executive committee of the Wis- 
consin Association of Insurance Agents 
have been appointed by W. J. Tucker 
of Beloit, who was elected chairman of 
the executive committee at the conven- 
tion in Milwaukee. The group, in addi- 
tion to Mr. Tucker, includes W. B. Cal- 
houn, Milwaukee; Walter Greene, Greene 
Brothers & Hansen, Milwaukee; A. W. 
Fox, Fox & MacNichols, Oshkosh, 
and Gus Guenther, Sheboygan. 

Lewis, president of the George 
H. Russell Company, Milwaukee, and 
head of the Wisconsin association, is 
national councillor. 

Mr. Lewis has appointed L. C. Hilge- 
mann, of Leedom, Miller & Noyes, Mil- 
waukee, chairman of the legislative com- 
mittee. Other members of the com- 
mittee are: Henry Fetzer, Sturgeon Bay, 
C. P. Dietz, Milwaukee; G. J. Fries, La 
Crosse; E. E. Palmer, Antigo; Henry 
Boland, Green Bay; R. J. Neckerman, 
Madison; Tom McQueen, Racine; J. W. 
Good, Ashland; Dan Harmon, Ashkosh, 
and A. H. Zimmerman. 

A. W. Fox, past president of the Wis- 
consin association, is chairman of the 
membership committee, and Dan P. 
Steinberg of Appleton heads the fire 
prevention committee. 





Warehouse Cover Ruling 


The Minnesota attorney general's 
office has given an opinion that the duty 
imposed on produce warehousemen in 
that state by statute requiring them to 
insure their buildings and the produce 
stored therein and to use all reasonable 
precautions to protect such property 
against fire, theft and other losses, can 
not be avoided by any contract between 
the warehouseman and the owner of the 
stored goods. 





Wisconsin Mutuals Organize 


MILWAUKEE, Dec. 24.—The Wis- 
consin Mutual Insurance Alliance was 
organized at a meeting of representa- 
tives of mutal fire, casualty, and farm 
mutuals here last week. George Jacobs, 
Citizens Mutual Fire, Janesville, was 
elected temporary president. 

W. B. Ducette, Milwaukee Automo- 
bile, was elected vice-president, and E. 
R. Witwer, New Glarus, Wis., secre- 
tary. 

Directors will meet in Madison, Wis., 





Dec. 30, to perfect details of organiza- 
tion. A general meeting will be held at 
Madison during February. 

The alliance is formed primarily to 
represent the interests of the mutuals in 
the 1931 legislature, and members of the 
new organization have expressed them- 
selves as believing it can be a powerful 
factor in working for the good of mu- 
tual insurance in the state. A coopera- 
tive newspaper advertising campaign to 
advance mutual insurance in Wisconsin 
is also planned. 


New Warning on “Wildcats” 


MADISON, WIS., Dec. 24.—Com- 
missioner Freedy has issued another 
warning to citizens and insurance agents 
of Wisconsin against accepting policies 
from companies and agencies not 
licensed in Wisconsin. 

One of the most recent cases which 
has come to the attention of the com- 
missioner is the activity in Wisconsin of 
the J. P. Borgerding agency, New AIl- 
bany, Ind. This agency is flooding the 
state with literature, soliciting risks 
which agents are unable to place with 
licensed companies. The most recent 
policy issued by this agency to a citi- 
zen of this state is in the “European 
American Underwriters,” which policy 
is supposed to be guaranteed by “The 
United Insurers Company” and “The 
Alliance Insurance Company,” neither of 
which is licensed in the United States. 








Sue for Unpaid Premiums 


ST. PAUL, Dec. 24—Three suits 
aggregating $3,200 have been filed by 
fire companies against C. P. Abbott, 
head of the defunct Abbott-Miller Co. 

The companies suing to collect pre- 
miums which they allege Abbott col- 
lected but failed to remit are the Home, 
$500; Commercial Union, $1,000; Fi- 
delity -Phenix, $1,700. The companies 
ask the court for an accounting of all 
premiums collected by the Abbott office, 
which is in the hands of a receiver. 





Fargo Agencies Merged 


The Hull Insurance Agency, Fargo, 
N. D., has purchased the Walker-Hooper 
Agency. This change includes the ad- 
dition to the Hull agency personnel of 
Mrs. Emma J. Walker, who has been 
engaged in the local agency business in 
Fargo for many years. Mrs. Walker will 
devote her time to the care and atten- 
tion of the business formerly written 
by her agency. 





Mrs. H. G. Correll, wife of a Detroit 
Lakes, Minn., local agent, died in a 
hospital there. Mrs. Correll was active 
in civic organizations, 
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New YorRK UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2,000,000 
A. & J. H. STODDART, General Agents 


100 William Street - - - - New York City 
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Hobbs Calls for Hail Data 





Kansas Department Indicates That It 
May Order General Investigation 
Unless Agreement Is Reached 





TOPEKA, KAN., Dec. 24.—A call for 
Kansas 1930 hail experience has been 
issued by Commissioner Hobbs. It has 
been indicated by the department that 
unless the companies are able to get 
together wilth the department on a 
new schedule of hail rates for 1931 that 
the department is likely to order a gen- 
eral investigation into the hail rates early 
in the year and issue a 1931 schedule on 
its own acount. This may precipitate 
another lawsuit like the tornado and fire 
insurance rate litigation. 

The year 1928 was the most disastrous 
the hail companies ever had in Kansas. 
In 1929 the companies filed a new 
schedule of hail rates which was mate- 





rially higher throughout the western 
half of the state. The department main- 
tained that the companies had had a 
good experience in the eastern half of 
the state and that there should be reduc- 
tions there and it was admitted that 
there should be some increases by direct 
rates and by zone boundary changes in 
the western section. The companies 
declined to accept the sugestions of the 
department so the 1928 rates remained 
in effect for 1929. 

When 1930 rolled around the compa- 
nies presented another schedule of rates 
and this too was not acceptable to the 
department in the form presented. The 
companies refused to accept the suges- 
tions of the department and refused to 
file a new schedule so the 1928 rates 
remained in effect for the 1930 business. 

The department has compiled the ex- 
perience of the companies for 15 years 
and maintains that the rates should be 
based upon a long period rather than on 
a single year or two. The experience in 
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1929 and 1930 was fairly good for the 
companies. Some companies did not 
write western Kansas business in 1929 
and others wrote only limited lines. 
All the companies wrote more business 
in 1930. None of them reported severe 
losses in either year. 





Prepare for Nebraska 1931 
Legislative Session Fight 





LINCOLN, NEB., Dec. 24—F. E. 
Helvey, secretary Nebraska Insurance 
Federation, has been in consultation the 
past week with representatives of vari- 
ous insurance groups, particularly those 
connected with the Omaha chamber of 
commerce with reference to insurance 
legislation at the session of the Ne- 
braska legislature beginning Jan. 6. The 
insurance interests will have little to 
offer on their own behalf, but are bet- 
ter organized than ever to resist r idical 
or subversive legislation. Several rec- 
ommendations by Commissioner Dort 
to give the department more power and 
money to correct abuses in field work 
are being backed by insurance men. 
They will also seek to secure coverage 
for the large amount of securities de- 
posited by insurance companies with 
the department. 

Life insurance interests will present 
some figures to support the repeal of 
the law which exempts from debts of a 
deceased person only that amount of in- 
surance, where his wife is the direct 
beneficiary, which $500 of annual pre- 
miums will buy. 





Reinsurance Association 
for Mutuals in Nebraska 


LINCOLN, NEB., Dec. 24.—Heads 
of eight of the larger farm mutuals do- 
ing business in northeastern Nebraska 
have organized the Nebraska Farmers’ 
Mutual Reinsurance Association, with 
Ed Lahmkuhl, Wahoo, president; John 
Havekost, Hooper, vice-president; H. J. 
Woodworth, Fremont, secretary; J. P. 
Jensen, Blair; T. J. Lempke, Madison; 
Alfred Johnson, Holdrege, and J. A. 
Minteer, Neligh, directors. The state 
insurance department has advised the 
officers that the law permits the carry- 
ing out of the purposes stated so long 
as the business is confined to reinsur- 
ing only mutual company risks. Secre- 
tary Woodworth said that the plans in- 
clude the rensurance of the larger 
risks that the withdrawal of so many 
of the large stock fire companies from 
the rural field have had offered them. 
The primary purpose was to take care 
of the large risks of the eight compa- 
nies represented at the meeting, but the 
company will not only write farm mu- 
tual coverage of its own and other risks 
that mutuals may write, but will offer 
reinsurance generally to farmers’ mu- 
tual and cooperative fire and tornado 
insurance companies against fire, light- 
ing and tornado damage. The associ- 
ation will not ask for permission to do 
business until a permanent organization 
is formed, which will be as soon as ten 
or more companies join. 








Elliott Marshall, Jr., Head 
of St. Joseph Association 





Elliott Marshall, Jr., is the new presi- 
dent of the St. Joseph, Mo., Underwrit- 
ers Association while the vice-president 
is F.S. Hanna. The secretary is W. H. 
Fellison and treasurer is L. O. Weak- 
ley. Directors are Harold Niedorp, 
chairman; W. E. Thompson, S. C. Cook, 
L. V. Anderson and L. S. Stubbs. 

At the annual meeting it was reported 
that yor og had been three deaths during 
1930—A. McGhee, J. W. Brown and 
F. M. Razer 





Hold Up Return of Premiums 


TOPEKA KAN., Dec. 24.—There will 
be no further distribution of the Kan- 





sas fire insurance impounded premiums 
until early in the spring according to 
Commissioner Hobbs. While it would 
be possible to complete the distribution 
of a large number of checks at an early 
date it has been determined to hold 
up the checks until most of the work on 
all the companies was completed and 
the bulk of the distribution could be 
made at about the same time. 

About seven thousand checks have 
been returned to the department be- 
cause the postal authorities could not 
find the owners. Another effort will be 
made to try to locate the rightful owners 
but the checks which cannot be delivered 
will go to the state. 





Has Huge Insurance Payroll 


DES MOINES, Dec. 24.—The total 
insurance payroll in Des Moines for the 
past year was nearly $7,500,000. 

A survey just completed by the Des 





Moines chamber of commerce shows 
that there are more than 3,000 persons 
here directly engaged in the insurance 
business. Indications are that there are 
from 15,000 to 16,000 Des Moines resi- 
dents dependent on the insurance busi- 
ness done by the 47 home office com- 
panies and the 100 or more branch 
offices and general agencies of other | 
companies. Home offices here have in 
excess of 2,000 executives and employes | 
while the 106 other offices show a total | 
of 1,160. 





New Kansas Rate Books 


The Kansas Inspection Bureau has 
published new rate books for Halstead, 
Harper, Turon, Sharon Springs, Cald- 
well, Preston, Brookville and McCune. 





Centerville Board May Expand 
At a meeting of the Centerville (Ia.) 





Association of Insurance Agents last 
week, a movement was started toward 
making the insurance organization 
county-wide. The agents in all towns 
| in the county have been asked to join. 





Iowa Notes 











Joseph Rice & Co., independent ad- 
justers, have closed their branch office 
recently opened in the Kahl building at 
Danvenport, Ia. 

R. W. Stark and C, 
purchased the S. W. Stark agency, Win- 
terset, Ia. R. W. Stark has been asso- 
ciated with his father in the agency for 
some years. 


E. Fleming have 





Nebraska Notes 


Fire Commissioner Towle of Omaha 
has asked the city council to appropriate 
$75,000 for three new fire stations, one 
at Thirtieth and Spring streets, includ- 





WHEN YOU 





DON’T KNOW 





WHAT TO DO 


Situations difficult for even the best-informed of our 
agents frequently arise. It is at these times that our field 
men step in and help, by their own experience, to untie 


the knots. 


The activities of our field men are not limited to adjusting 
losses, inspecting and collecting premium balances. Being 
thoroughly grounded in the fundamentals of the insurance 
business, the best methods of selling policies and the most 
efficient methods of office management, they are capable 
of rendering genuine assistance to our agents in all their 


activities. 


THE ACCELERATOR, our monthly magazine for our 
agents, is another valuable mine of information for our 
selling representatives. It is packed full of agents’ helps, 
covering every contingency arising in the insurance busi- 
ness. Ask our Advertising Department for a specimen copy. 
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INSURANCE COMPANY 


OLD COLONY INSURANCE COMPANY 
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BOSTON, 


MASSACHUSETTS 








24 THE NATIONAL UNDERWRITER December 25, 1930 











the element of personal interest... 





=i VERYONE realizes how much easier and how much more satisfac- 





apes tory it is to do business with someone you know than it is to deal 





Br es : 


with someone who is a total stranger to you. That is one of the 
reasons why the general agent offers the local agent a distinct advantage. 
The general agent, who is close at hand and, in most instances, acquainted 
with the local agent, injects a personal feeling into business transactions that 
is impossible for the local agent to feel when dealing directly with the home 


office. 


“The general agent is always close at hand’ 
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Index to American General Agency Service 





















































ALABAMA & LOUISIANA & OKLAHOMA 
HURT & QUIN, INC. BLACK, ROGERS & CO., LTD. WILL S. EBERLE 
Atlanta, Ga. New Orleans, La. Oklahoma City, Okla. 
KANSAS UNDERWRITERS 
AH. |. TURNER TREZEVANT & COCHRAN Willi, Wane 
—_ A. H. TURNER TREZEVANT & COCHRAN 
Birmingham, Ala. STECKLER-WAGNER, INC. ™ * ea Agent 
neiiienes a T. E. BRANIFF COMPANY 
L. B. LEIGH & CO. were AS AMERICAN. AGENCY COMPANY 
Little Rock, Ark. > THE JAMES a INC. Tulea, Okla. 
COATES & RAINES OREGON 
. MINNESOTA —_ 
Little Rock, Ark. EM. ZUEL & CO PHIL GROSSMAYER COMPANY 
TREZEVANT & COCHRAN ioe Portland, Ore. 
= ENCK & LINNELL, INC. SOUTH CAROLINA 
T. E. + sag d —* Minneapolis, Minn. HURT & QUIN, INC, 
oma City, Ok Atlanta, Ga. 
ns B. M. NEELY 00. A. HTURNER 
Atlanta, Ga. 
CALIFORNIA MISSISSIPPI soure mamare 
EDWARD BROWN & SONS A. H. TURNER JOHN M. COGLEY, INC. 
os Seeman Atlanta, Ga. Sioux Falls, S. D. 
STECKLER-WAGNER, INC. HOLLISTER, DUX & HOLLISTER 
COLORADO New Orleans, La. Sioux Falls, S. D. 
STANDART & MAIN J. L. DAVIS, INC. TENNESSEE 
Searen, Ce. oo SNYDER BROTHERS GENERAL AGCY. 
COBB, MILLER & STEBBINS Louisville, Ky. 
Denver, Colo. TEXAS 
REYNOLDS BROTHERS HE American Association of Insurance DEXTER BROTHERS & WHEELER 
Fremont, Neb. General Agents is unalterably opposed Dallas, Tex. 
to any plan of operation tending to GEORGE M. EASLEY & CO. 
ee ee ae eae Dallas, Tex. 
oO romo e inter- 
FLORIDA =a insurance Fine soe Local agents ruwe ey lh CO. 
— ie te ideals expressed in tin advernng are TREZEVANT & COCHRAN 
A. H. TURNER Stik deo etieee Wiad hase wien aun ane T. E. BRANIFF COMPANY 
Atlanta, Ga. tributors to the support of this publicity. Oklahoma City, Okla. 
Such local agency appreciation and endorse- 
ment will aid materially in assuring the con- UTAH 
GEORGIA tinuance of this constructive enterprise. COBB, MILLER & STEBBINS 
HURT & QUIN, INC. Denver, Colo. 
Atlanta, Ga. VIRGINIA 
A. H. TURNER MISSOURI GORDON & BROWN 
Atlanta, Ga. KANSAS UNDERWRITERS Richmond, Va. 
Wichita, Kans. — — 
JOWA T. W. GARRETT, JR. LOUIS E. ENGLISH, INC. 
OLMSTED INC. AGENCY ptpngietheegedsra Richmond, Va. 
_ CHAS. F. WILLIAMS, GENERAL AGCY. A. H. TURNER 
Des Moines, Iowa Kansas City, Mo. Atlanta, Ga. 
NEBRASKA WEST VIRGINIA 
KANSAS 
aaa ———_ GORDON & BROWN 
KANSAS UNDERWRITERS eee > Richmond, Va. 
saaiien NEW MEXICO DIRCONEEN 
mente oy oy AGENCY C. P. HELLIWELL 
quendipnag COBB, MILLER & STEBBINS Milwaukee, Wis. 
COBB, MILLER & STEBBINS Denver, Colo. 
Denver, Colo. STANDART & MAIN WYOMING 
T. E. BRANIFF COMPANY Denver, Colo. COBB, MILLER & STEBBINS 
Oklahoma City, Okla. TREZEVANT & COCHRAN Denver, Colo. 
L. N. EWING, General Agent —— aati = Or “yeaa 
Tulsa, Okla. NORTH CAROLINA STANDART & MAIN 
LOUIS E. ENGLISH, INC. Denver, Colo. 
KENTUCKY Richmond, Va. DISTRICT OF COLUMBIA 
SNYDER BROTHERS GENERAL AGCY. | A. H. TURNER 4 B. P. CARTER 
Louisville, Ky. G Atlanta, Ga. G Richmond, Va. 
All firms are members of American Association of Insurance General Agents 
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Joins Western 








inch hose, 1,000 feet of %-inch hose, 
5,000 feet of 2%-inch hose, 1,000 feet of 





three combination pump and wagon 


trucks, one squad wagon and two road- 


3-inch hose, three ladder service trucks, | ster autos. 





Heads K. C. Board 














CARL MILLER | 
Carl Miller of Waterloo, Ia., veteran 


independent adjuster, who joins the 
Western Adjustment as manager of the 
branch in that city, has had a long ex- 
perience in loss work. He was formerly 
a field man and after some years experi- 
ence entered the adjusting field. He has 
many friends in the insurance fraternity. 








ing a fire tower, another on Fifty-second 
street and the third at Florence. 

From the proceeds of the special half- 
mill levy available at the beginning of 
next year, Fire Commissioner Towl of 
Omaha will purchase 1,000 feet of 1%- 
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Houston Named for Meeting 





Board of Texas Agents’ Association 
Makes Selection at Dallas Gathering 
—Legislative Plans 





DALLAS, Dec. 24.—The next annual 
meeting of the Texas Association of In- 
surance Agents will be at Houston, in 
the spring, it was decided by the direc- 
tors in a meeting with the legislative 
committee. E. M. Polk of Corsicana, 
president, reports that the association 
will back a law changing the plan for 
licensing agents. It wants one license 
issued to an agent regardless of how 
many companies are represented, per- 
mitting that license to run until the 
agent quits the business or is found 
guilty of some law violation or violation 
of the rules of the board of insurance 
commissioners. At present a Texas 
agent must obtain a license annually for 
every company represented. 

The association also will back a bill to 
licensing agents. It wants one license 
responsibility. It also will support the 
move for a more stringent arson law. 

It was decided to launch a member- 
ship drive with the object of doubling 
before the Houston convention. 

W. A. Wade of Austin represented the 
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SECURITY FIRE 
INSURANCE Co. 


DAVENPORT, [OWA 


A COMPANY 
With Whom You Will Feel 
“AT HOME” 


aV, 


1883-1930 
SURPLUS TO POLICYHOLDERS 
OVER 
ONE MILLION DOLLARS 


Member of the Western Insurance Bureau (Incorporated) 











GEO. M. EASLEY 





GEO. M. EASLEY AND COMPANY 
GENERAL AGENTS—DALLAS 


“HE PROFITS MOST WHO SERVES BEST” 


Boston Ins. Co. 
Patriotic Ins. Co. 
Georgia Home Ins. Co. 
Twin City Fire Ins. Co. 
American National Fire Ins. Co. 
Globe Indemnity Company 
Eagle Inderanity Company 
Fire & Marine Underwriters Agency of Automobile Ins. Co. 


HAL V. HAYS 














attorney general’s office at the Dallas 
meeting. Board members attending were 
E. M. Polk, D. G. Foreman, John K. 
Boyce, J. H. Chiles, Jr., C. L. Duncan, 
Bruner Smith, F. . Burton, F. M. 
Coleman and C, H. Walton. Legisla- 
tive committee members present were C. 
L. Duncan, W. Armstrong, C. E. 
Fitzhugh, A. D. Langham, A. N. Mc- 
Collum, Jr., W. L. Stiles, R. W. Thomp- 
son and R. R. Trimble. 


Seek to Force Texas Board 
to License a Corporation 








The Texas supreme court has permit- 
ted the Commercial Standard to become 
a relator with the James N. Tardy 
Company in the latter’s mandamus pro- 
ceeding to compel the Texas insurance 
board to grant it an agent’s certificate 
to write fire insurance. The case had 
been previously argued and it was 
pointed out by the board’s counsel that 
certificates are never issued to agents 
unless a licensed company makes the 
application. The Commercial Standard 
then entered the case, thus perfecting 
the record for a decision by the court. 
It was the Commercial Standard which 
won a victory in the Austin court of 
civil appeals Dec. 10 overthrowing an 
order by the insurance board limiting 
fire agents’ commissions to 20 percent. 
It now seeks another writ against the 
insurance board to secure license for the 
Tardy corporation, although the board 
has refused to commission corporations 
as insurance agents. 





Oklahoma Losses Increase 


OKLAHOMA CITY, Dec. 24.—A 
substantial increase in fire loss for 1930 
is announced by C. R. O’Neal, state 
fire marshal. A recent survey indicated 
that this year’s loss will exceed that of 
1929 by more than $1,000,000. Up to 
Nov. 1 nearly $2,500,000 loss was re- 
ported by fire chiefs alone. In former 
years the actual loss has usually doubled 
that reported by the chiefs, as many 
fires, such as oil field blazes, are never 
reported. The increase estimated by Mr. 
O’Neal will be about 20 percent above 
the $4,000,000 loss reported in 1929. 
More suspicious fires have been reported 
in the last 90 days, both on mercantile 
and residence buildings, than ever before 
in the same period. 





Full-Time Secretary in Tulsa 


The Tulsa Fire & Casualty Insurance 
Association now has a permanent secre- 
tary, R. W. Branch, under whose direc- 
tion it is planned to conduct a member- 
ship campaign. This is one of the few 
associations in the southwest to main- 
tain a permanent secretary. 


Oil Company Accepts Order 


OKLAHOMA CITY, Dec. 24.—Cen- 
tury Oil Company officials have agreed 
to comply with the order of 
O’Neal, state fire marshal, that all haz- 
ards will be removed from the Wheeler 
school property in this city and that its 
well only be allowed to run during the 
day when the school is not in session. 
The school, which has been closed for 
several months, will be opened after 
the first of the year. Nearly 1,000 pupils 
who have been attending the school 
had to be sent to other schools since 
the building has been closed. 

The well of the Century company, 
about 50 feet from the school building, 
has been drilled in with a potential 
production of 7,000 barrels of oil daily, 
and 70,000,000 feet of gas. Under pro- 
ration now on the field, only a small part 
of this production is allowable. 

Tanks and pipelines of other oil com- 











J. HENRY JOHNSON 


J. Henry Johnson of the James B. 
Welch Realty & Loan Co. is the new 
president of the Insurance Agents As- 
sociation of Kansas City, Mo. 








panies drilling close to the building have 
been removed in compliance with the 
order. 


Oklahoma Has Paid Secretary 


OKLAHOMA CITY, Dec. 24.—The 
Oklahoma City Association of Fire & 
Casualty Underwriters has decided to 
install a paid secretary to serve both 
the local and the state associations. 
Necessary arrangements were made to 
underwrite the funds for the coming 
year. Mott Keys, formerly assistant 
manager of the insurance department of 
the Continental Oil Company, was 
selected for this office. Headquarters 
will be established on the second floor 
of the Commerce Exchange building. 





Great States in New Home 


The Great States of Dallas, of which 
Gross R. Scruggs is president, is now 
occupying its new home office bulding 
at 3015 Cedar Springs road. The build- 
ing was formerly the home office of the 
American Life of Dallas, which recently 
merged with the Southland, Mr. Scruggs 
acquired the suburban home for his 
company through a deal with the South- 
land for the Insurance Building, which 
adjoins the Southland home office. The 
new home of the Great States is a show 
place as well as a well arranged in- 
surance office building. The Scruggs 
general agency is also domiciled in the 
new quarters, 





Agent’s License Revoked 


OKLAHOMA CITY, Dec. 24.—The 
license of W. T. Corbett, Oklahoma 
City agent, was revoked by.the state in- 
surance board. He was charged with 
defrauding policyholders, failing to sub- 
mit applications to the company and con- 
verting the money to his own use. 
The board’s decision was based on an 





ay Rs Insurance for Beginners” 
by R. E. Spaulding. Price 
$1.00. A bird’s eye view of the busi- 
ness by a general agent of wide ex- 
perience. Order from The National 
Underwriter, Al1946 Insurance Ex- 
change, Chicago. 
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application taken by Corbett from Dr. 
H. A. Ferster for the American Fidelity, 
a health and accident company. 





Bond Issues Defeated 


OKLAHOMA CITY, Dec. 24.— 
About $500,000 was included in the $8,- 
000,000 bond issue, defeated in Okla- 
homa City recently, for fire department 





equipment, central fire station and 
garage, and waterworks improvement. 
Not an item of the issue went through. 





Late figures on the insurance loss in 
the recent windstorm at Bethany, Okla., 
put the total at $75,000. Damage at the 
Kiowa lumber yard was heavier than 
was at first estimated, which served to 
increase the figures from the original 
estimate of $50,000 made by several ad- 
justers, 














IN THE SOUTHERN STATES 














Would Change Pro Rata Rule 


Louisiana Rating Bureau Seeks 
Prevent Agents From Cancelling 
Business for Personal Reasons 





to 





NEW ORLEANS, Dec. 24.—P. S. 
Gidere, attorney for the Louisiana Rat- 
ing & Fire Prevention Bureau, appear- 
ing before the insurance commission, 
urged a modification of the order which 
permits an agent to rewrite policies on a 
pro-rata basis for the unexpired term 
when business is cancelled by the agent 
or on instruction of the company. 

The companies want the order of the 
commission amended so as to prevent 
agents from cancelling out the business 
of a solvent company for the purpose of 
rewriting it in some other company for 
own personal gain, or as the result of an 
unfriendly attitude towards the com- 
pany. 

A redraft of the rule has been sub- 
mitted to the commission by the bureau 
and its approval requested. “Under the 
redrafted rule,” says Mr. Gidere, “there 
is no longer any prohibition against pro- 
rata rates on policies written to replace 
other policies cancelled by the company, 
as the rule, as redrafted, provides that a 
policy written for the unexpired term of 
a policy cancelled by the agent or com- 
pany may be written at pro-rata rates, 
except in the one case of an unwar- 
ranted cancellation by the agent which 
does not benefit the insured but which 
injures the business of the company and 
is the result of some personal motive on 
the part of the agent.” 





Agents Recommend Julian 
as Alabama Superintendent 


BIRMINGHAM, ALA., Dec. 24.— 
Frank N. Julian has been recommended 
by the Alabama Association of Insur- 
ance Agents to Governor-Elect B. M. 
Miller for appointment as superintend- 
ent of insurance. Dr. Sterling Foster, 
veteran life agency manager of Birming- 
ham, and H. B. Thompson, former pres- 
ident of the Birmingham Fire & Cas- 
ualty Insurance Exchange, were recom- 
mended as alternates. 

A committee from the association 
called on Judge Miller at his home in 
Camden and presented its recommenda- 
tions. The governor did not indicate 
his action in the matter, pending his 
taking office in January. He has prom- 
ised, however, to be guided by wishes 
of the insurance men in appointing a 
superintendent. 

Mr, Julian is well and favorably 
known in Alabama in the insurance field. 
He served a term as superintendent 
prior to the present term of Superin- 
tendent Thigpen. He is now president 
of the Bankers Fire & Marine of Birm- 
ingham, also receiver for the Citizens 
Life of Huntsville, Ala. 


Bankers F. & M. Jubilates 


BIRMINGHAM, Dec. 24—At the 
Christmas banquet of the Bankers Fire 
& Marine of Birmingham, President 
Frank N. Julian acted as toastmaster. 
Birmingham agents were feted and among 
those present as honor guests were: 
W. F. Dunbar, manager Southeastern 
Underwriters Association; Superintend- 
ent of Insurance G. H. Thigpen; R. 
Davison, president Liberty National 








Life, representing domestic life com- 
panies; Phil DeVore, assistant secretary 
Birmingham Fire, representing domestic 
fire companies; A. E. Walker, manager 
Federal Reserve Bank of Atlanta; and 
Dr. J. S. Thomas, former extension 
director of the University of Alabama. 

The Bankers Fire now has 238 agents 
in Alabama. Its 1930 business passed 
the goal set by its managers at the be- 
ginning of the year. 





North Carolina Meeting 


The North Carolina Association of 
Insurance Agents will hold its annual 
meeting at Asheville, June 15-16. It is 
intended to have President Percy H. 
Goodwin of the National Association of 
Insurance Agents present and as he is 
swinging around the circuit at that time 
the date is fixed to suit him. 





Unemployment Discussed 


MONTGOMERY, ALA., Dec. 24.— 
At the December meeting of the Mont- 
gomery Real Estate & Insurance Ex- 
change, the unemployment situation in 
Montgomery and surrounding territory 
came in for a large share of discussion. 





Universal Leaves South Carolina 


The Universal Fire of New York has 
withdrawn from South Carolina and its 
agency plant in that state has been 
taken over by the Essex, whose busi- 
ness is supervised by the P. L. Hawks 
general agency, Richmond, Va. 





Baton Rouge Changes Delayed 


BATON ROUGE, LA., Dec, 24.— 
Lower insurance rates will not go into 
effect in the sections recently annexed 
until late in January or early in Febru- 
ary, it was stated by Walter Grant, 
municipal engineer of the Louisiana 
Rating & Fire Prevention Bureau, who 
has completed a preliminary inspection 
of the fire protection provided in the 
new sections. 





Kentucky Notes 





Mrs. L. Swearingen, wife of the chair- 
man of the board of the First National 
Bank and First Kentucky Fire, died last 
week. 

E, S. Knapp, state agent in Kentucky 
for the D. Cliff Stone general agency 
at Nashville, is laid up with an infected 
leg, resulting from a slight injury. 


E. B. Hawes, for 18 years with the 
realty department of the Louisville 
Trust Co., has joined his uncle, R. 


Hawes, in the R. L. Hawes & Co. agency, 
Louisville. 


WwW. D.~. 


Moore, 63, for many years in 
the insurance business at Hopkinsville, 
Ky., committed suicide last week. He 
had just sold his insurance business be- 
cause of jll health. 

Mrs. George H. Parker, wife of the 


manager of the Kentucky Actuarial Bu- 
reau, Louisville, was operated upon Nov. 
7 for appendicitis. It was not an emer- 
gency operation and she is getting along 
nicely. 

William G. Argo of Paris, Ky., has 
been sentenced one year in the peniten- 
tiary for burning his home for the pur- 
pose of collecting insurance. He pleaded 
guilty to the charge. The case was 
worked up through the state department 
of fire prevention and rates. 





The Frederick Mutual Fire of Win- 
chester, Va., has incorporated with W. E. 
Edwards as president. The company 
writes coverage principally on farm 
property in Frederick county. 




















HOME OFFICE 
23rd Floor Bankers Building 
105 West Adams Street 


CHICAGO, ILLINOIS 


Darsy A. Day, President 
E. H. Hennine, Vice-President 
J. N. Grtmore, Vice-President 

O. F. Looker, Secretary 


















































ONE HUNDRED AND TWENTY-FIFTH ANNIVERSARY 
1805 - 1930 


Caledonian 


Insurance 
Company 


The Oldest Scottish Insurance Office 


——— 8 - —— 


Caledonian-American 
Insurance Company of New York 


ROBERT R. CLARK, 
U. S. Manager and President 


THE NETHERLANDS INSURANCE COMPANY OF 
THE HAGUE, HOLLAND 


Est. 1845 
ROBERT R. CLARK, U. S. Manager 


EXECUTIVE OFFICES: HARTFORD, CONN. 
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COLORADO 





Standart & Main 


General Agents for 
Colorado, New Mexico & Wyoming 
Patterson Bidg. DENVER 


MICHIGAN (Cont.) 


OKLAHOMA 














ILLINOIS 


Established 1875 


Grinnell-Row Company 
GENERAL INSURANCE 


Grand Rapids, Michigan 


THE T. E. BRANIFF 
COMPANY 


Insurance Specialists 
Oklahoma City, Oklahoma 














CRITCHELL, MILLER 
WHITNEY & BARBOUR 


Established 1868 


Insurance Exchange Building 
CHICAGO 


MISSOURI 


TENNESSEE 











Chas. L. Crane Agency Co. 
Underwriters in All Branches 
Thoroughly Trained Engineers 
Representing the Largest Leading panies 
Eleventh Floor Pierce Bldg. 

St. Louis, Mo. 


LOVENTHAL BROS. 


INSURANCE 
General Agents New York Indemity Ce. 
Nashville, Tenn. 











Eliel and Loeb Company 


Lawton-Byrne-Bruner 


TEXAS 











FRED S. JAMES & CO. 


Insurance Exchange Building 


Chicago 


Insurance Exchange INSURANCE 
Chicago Saint Louis 
NEW JERSEY 


RICE & BELK 
INSURANCE 
Established 1886 


HOUSTON, TEXAS 














INDIANA 





Boynton Brothers & Co. 
Ernest H. Boynton, President 
Fred J. Cox, Vice President & Treas. 

Roy C. Everts, Secretary 
Insurance, Mortgages and Real Estate 
200 Jefferson Street 
PERTH AMBOY, NEW JERSEY 


WEST VIRGINIA 














THE STATE SAVINGS AND 
TRUST COMPANY 
INSURANCE DEPARTMENT 


9 East Market St., Indianapolis, Ind. 


Complete facilities ine handling all lines of 
insurance anywhere in the State of Indiana. 


NEW YORK 


FOUNDED 1876 


Patterson, Bell & Crame Co. 
INSURANCE and BONDS 


CHARLESTON, WEST VIRGINIA 


Engineerin gSeton and Underwriting 
Facilites for W. Va. Lines 














KENTUCKY 


CENTRAL FIRE AGENCY, INC. 


(Underwriting Agency) 


Risks accepted throughout the United 
States, Canada, Cuba and Porto Rico 


92 William Street, New York City 


J. F. Paull & Company 
GENERAL AGENT. 

Rooms 508-9-10 Board of Trade Bidg. 
Wheeling, W. Va. 


Ohio, Pennsylvania and West Va. 
Business Solici 











r 
Chapman Insurance 


po 


U. S. Casualty Co. and agents for 
leadin a Insurance co Somnpanies 
1310 STAR BLDG. ILLE, KY. 


OHIO 











LOUISIANA 


Walter P. Dolle & Co. 


“‘Insures Anything Insurable™ 
Dixie Terminal Bldg. 


CINCINNATI 
Submit Your Propositions to Us 





LEE C. PAULL 


INSURANCE 
Wheeling, W. Va. 
~~. BOW Eine” 


W. Va. Brokerage Solicited 














LEON IRWIN &CO., Inc. 
Unexcelled Insurance Facilities 


NEW ORLEANS, LA. 


WISCONSIN 











MICHIGAN 


Established 1899 
FRANK J. MACKLIN 
FIRE INSURANCE 


306-10 Citizens Bank Bldg. 
COLUMBUS, O. 


Chris Schroeder & SonCo 
86 Michigan St. MILWAUKEE 
Engineering Service- Service—All Lines 


The largest insurance agency in the 
State of Wisconsin 














Detroit Insurance Agency 


ce J. Gnau, Pres 
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Howarth W. Gnau 


Fisher Bldg. Detroit, Mich. 











THE C. F. MEDARIS CO. 


Loans - Insurance 
Surety Bonds 
610 Gardner Bldg. Toledo, Ohio 








Carpenter & Rowland 
612 Main St. RACINE, WIS. 








CHICAGO 
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Five-Year Term Rule Dropped 





Pacific Board Abandons Plan After 
Agents’ Executive Committee Regis- 
ters Opposition 





SAN FRANCISCO, Dec. 24.—Fol- 
lowing the meeting of the new execu- 
tive committee of the California Asso- 
ciation of Insurance Agents at Oak- 
land, where the association was put on 
record as being utterly opposed to the 
five-year term rule sponsored by the 
Pacific Board, the board announces that 
it has practically abandoned the five- 
year proposal and is now considering 
a new rule of three years for two years’ 
premium. Board officials state this new 
proposal has been discussed with a num- 
ber of agents and that as yet no ob- 
jection has been raised against it. 


Plan Active Membership Drive 


This proposal was brought up at the 
meeting of the agents’ executive com- 
mittee, but no action was taken at that 
time. The committee raised no seri- 
ous objections to the plans of the board 
to enlarge the classes which would be 
eligible for terms longer than one year, 
provided the board is certain that the 
reductions are warranted and that there 
would not be a reaction through in- 
creased rates later. 

President Eugene Battles outlined 
plans to place the California association 
at the head of the national organization 
in membership. Each section of the 
state is to be given a definite quota. 
The executive committee pledged itself 
to do everything possible to further 
the membership drive. It was voted to 
continue regional meetings the coming 
year. The state is now being divided 
into seven districts and commttees for 
each district appointed. 

H. J. Thielen of Sacramento was ap- 
pointed national councillor for the Cali- 
cornia association. 





Severe Group Fires Probable 





Report Is Made on the Facilities of 
Tucson, Arizona, to Fight Any 


Outbreak 
The National Board engineers in re- 
porting on Tucson, Ariz., sav that the 
fire loss for five years was $265,657. av- 
erage loss per fire being $517, and av- 
erage loss per capita of $1.82. The 
water supply is fairly adequate, but con- 


tains some unreliable features. The fire 
department is fairly well equipped, but 
seriously undermanned and not well 
trained. The fire alarm system is well 
maintained and fairly adequate, but has 
some unreliable features. The engi- 
neers say that in the principal mercan- 
tile district the lack of fire resistive qual- 
ities of the prevailing type of construc- 
tion, combined with a somewhat inade- 
quate water supply and a seriously un- 
dermanned fire department, makes 
severe group fires probable. Under ad- 
verse conditions such fires might involve 
the major portion of a block or cross 
the narrow streets. In the industrial 
districts there is no marked congestion. 
Individual or group fires only are prob- 
able, the hazard being increased by an 
inadequate water supply. 





Deviation on Woodworkers 


OLYMPIA, WASH., Dec. 24.—Com- 
panies operating in Washington have 
authorized F. G. Clarke of Seattle as 
attorney-in-fact to file with Commis- 
sioner Fishback a term deviation on 
sprinklered woodworkers in this state. 
The deviation is permitted would allow 
the standard stock fire companies to 
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write a three-year term for two annual| land, Fresno, Long Beach and San 
premiums where the risks grade 70 per- | Diego. 


cent or better. : ; sotenane 
California Local Boards Elect 


While there are approximately 500 
risks in Washington that are in the 
sprinklered woodworker classification, it SAN F RANCISCO, Dec. 24.—Sev- 
is estimated that only approximately 150| ¢ral California local boards have just 
are written by the companies involved elected officers for the new year. 
in the proposed deviation. It is under- G. H. Sattler will head the newly or- 
stood that the step was requested by ganized Fullerton Association of Insur- 
agents writing the risks involved. ance Agents with L. B. W est as secre- 
tary. The Fullerton association was 
formed through the assistance of Percy 
H. Goodwin, president of the National 

Heads Rule & Sons pa ne 

H. M. Wheeler has been elected presi- New officers of the Long Beach asso- 
dent of Rule & Sons, general agents, | ciation are: C. Williams, reelected 
subsidiary of the Pacific Finance Cor- | president; Berry Merritt, reg ng! 
poration in Los Angeles. He succeeds | C. D. Lane, first vice-president; Jay K 
Lee A. Phillips, who desired to be re- | Bangs, second vice-president. _ 
lieved from his duties. Rule & Sons C. L. Skeen was elected president of 
transact a premium business of $6,000,- | the Burbank association. He was secre- 
000 annually. Offices are maintained in | tary last year. H. O. Kanthack is the 
San Francisco, Seattle, Portland, Oak- | new secretary. 

















i EASTERN STATES ACTIVITIES 











. mainly reliable. Sufficient quantities 
Offering Post to Mr. Malone exist in part of the mercantile district 


but elsewhere it is mainly inadequate. 
Governor-Elect Pinchot of Pennsylvania | The volunteer fire department is re- 
Seeks Reliance Life Man as In- ported to be well equipped but its serv- 
coenen Gotmtiedinten ice is inefficient. In the principal mer- 

cantile district most of the blocks are 
subject to a general fire and because of 
PITTSBURGH, Dec. 24.—Governor- | the inadequate fire fighting facilities the 
Elect Pinchot was in Pittsburgh this | danger of such fires spreading across 
week to offer the post of insurance com-| the narrow streets and involving large 
missioner of Pennsylvania to James Ma-| portions of the district is high. The 
lone, an agent of the Reliance Life | hazard in manufacturing plants is only 
prominent in Pittsburgh politics and a|jocal. In the minor mercantile and in 
supporter of Mr. Pinchot in the recent| most residential districts congested 
campaign. Announcement of Mr. Ma-| frame and brick construction and a de- 
lone’s appointment may be made by Mr. | ficient water supply make serious group 


Pinchot by Friday. fires highly probable. 
However, in the event that he de- 


clines the post, it will be offered to 
either Einar Barfod, former insurance 
commissioner during Mr. _Pinchot’s The Association of Fire Underwriters 
previous administration, or R. J. Bea-| of Baltimore has no fear of the “13” 
mish, Philadelphia newspaper man. Mr. | jinx, for the association will hold its 
Malone, an active life underwriter, is | annual meeting Jan. 13. Committee re- 
well thought of in Pennsylvania insur- | ports will be made and C. W. Wheelock 
ance circles and his appointment will] will make his first report as secretary- 
meet with approval. Mr. Beamish | manager. 

would also be acceptable to insurance 
ee the ee of Mr. Barfod | 
wou nd a host of strenuous objec- 

Gone being lodged with Governor Pin- Eastern Notes 

chot. ae 











Underwriters to Meet 











“ The Virginia Fire & Marine has been 
Report Issued on Pottsville icensed in the province of Ontario. 


The offices of the Insurance Federation 

p c of Pennsylvania are being moved from 

er Capita Fire Loss in Pennsylvania | the Insurance Exchange building to 600 

Pa : 7 Bullitt building, Philadelphia. 

ity Declared to Be Very The Linlive Agency, Irvington, N. J., 

High has been incorporated by Frank Lindema 

and J. E. Lindeman of Irvington, and 
Cc. Weber of Vaoon. 

Engineers for the National Board E. E. =e. member of the pasties 

agency o Erie, Pa., died at is home 

report that the average loss per fire in| ¢ojjowing a long iliness at the age of 

Pottsville, Pa., for the last five years | 69. 


was $1,611, a very high figure. The ; Rogers & Newcomb is a new general 
ros r SS eri ras $523.- nsurance agency with _ offices_in the 
yo a pongtbea rong yp athe eae Genesee building, Buffalo, N. Y. The 
ie : Se 1068 | pita Of | partners are Alden Rogers, formerly a 
$4.55, “a high figure. partner in J. R. Ingham & Co., and P 
The water supply was declared to T. Newcomb, former manager of the 


Ingham company’s insurance depart- 
come from ample sources and to be! ment. _— ° 

















IN THE CANADIAN FIELD — 











Auto Rate Inquiry Concluded m percent for each contingency, in Eng- 
land 60 cents of every premium dollar 
goes to the insured in claims and claim 
Foster Compares Ratios in Canada, | expenses, while only 40 cents is set aside 
England, and United States—State- | ad a -_ emg coverage. 

n the Unite tates, the ratio is ap- 

ment Expected Soon | proximately 45 to 47 percent for ex- 

pense and commission, and 53 to 55 per- 
TORONTO, Dec. 24.—The Ontario | cent for claim cost. Mr. Foster also 
automobile insurance rate inquiry has | pointed out that if the companies would 
been concluded, and a statement is ex- | have a housecleaning in agents, com- 
pected very soon from Justice Hodgins. | mission rates could be reduced. Refer- 
A comparison of automobile casualty ex- | ring to the 47% percent expense load- 
pense and loss ratios with those as- ing involved in the 1928 and 1929 rates, 
sumed by insurers in England and the | he contended that the companies could 
United States was studied. R. Leighton | have received 6.2 percent more money 
Foster, Ontario superintendent, pointed | in 1929 with a 42%4 percent loading and 
out that whereas the ratio in Canada is! the increased rate than they received 














Established 1807 


EAGLE STAR 


and 
British Dominions 
Insurance Company, Ltd. 
of London, England 


U. S. MANAGERS 


WM. A. BLODGETT O. F. WALLIN 


GEO. W. BLOSSOM 


HEAD OFFICE PACIFIC COAST DEPT. 


108-110 Sansome St. 
San Francisco 


WES TERN DEPARTMENT, 175 W. Jackson Bivd., CHICAGO 


H G. C Lawrence C. Larson 
Aesoeate Moneger Superintendent of Agents 



































LIBERTY 


Automobile Insurance—F ul] Coverage—All in One Policy 
Plate Glass and General Liability Insurance 
Assets Over 114 Million—Surplus to Policyholders $600,008 


Agents wanted in Alabama, Arkanss+, California, Florida, Georgia, Illinois, Darby A. Day 
Indiana, lowa, Kansas, Kentucky, Michigan, Missouri, Ohio, Oklahoma, President 
Oregon, Tennessee, Texas and Washington. 























COSMOPOLITAN FIRE 
INSURANCE COMPANY 
92 William Street, New York City 
CAPITAL $1,000,000 


Surplus and Voluntary Reserve . . $1,508,043.98 
OFFICERS 


FRANK COHEN, 
Vice-President and Treasurer 


W. A. RATTELMAN, 


IRA A. SCHILLER, 
Chairman of the Board 


JAMES A. BLAINEY, 


President Vice-President 
PERCY F. BIGLIN, M. L. FITZPATRICK, . 
Secretary Assistant Treasurer 
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MILO H. NEIDIG 
INSURANCE ADJUSTMENTS 


Representing Companies Only 
Formerly Assistant General Manager, 
Pacific Coast Adjustment Bureau 
542 Adam Grant Building 


San Francisco, Cal. 





COLORADO, WYO. AND N. MEX. 





L. B. DAVIS ADJUSTMENT COMPANY 


INVESTIGATIONS—ADJUSTMENTS— 
—INSPECTIONS 


914 University Bidg. 








Southwestern Adjustment Company 
Adjusters of Insurance Losses 
All Modern Coverage 
860 Gas & Electric Bldg., Denver, Colo. 
725 First National Bank Bldg., 
Albuquerque, N. M. 

1201 Bassett Tower, El Paso, Texas 





DISTRICT OF COLUMBIA 





NICHOLS COMPANY 
INSURANCE ADJUSTMENTS 
Representing Companies Only 
Bond Building, Washington, D. C. 
Mutual Building, Richmond, Va. 


Prompt and courteous service 





ILLINO S “evo agumaaa MINNESOTA 
Associated Adjustment Bureau, Inc. || LYMAN HANES, Inc. 
608 South Sixth St. Springfield, IIL General Adjusters 


Phone Main 2506 
Investigations, 








eee a paepectione, —_ 

covering all of Central and Illinois 
INDIANA 

S. Indiana W. Kentucky S. Illinois 


SOUTHERN INDIANA ADJUSTMENT CO- 


411 Mercantile Bank Bldg. 
EVANSVILLE 
Specializing in Auto-Compensation-Accident 


Health Claims. Insurance Companies 7. 
Thos. M. Duncan, Mer. Phone M. 








INDIANA ADJUSTMENT CO. 


Automobile Adjustments 
Separate Offices at 
INDIANAPOLIS 
ORT WAYN 
TERRE HAUTE 
EVANSVILLE 

















ILLINOIS 


OBERT D. DENTON 


AUTOMOBILE, COMPENSATION 
LIABILITY AND CASUALTY LINES 


819 Tri-State Bldg. 
Phone Anthony 5460 Fort Wayne, Ind. 











G. W. ROBSON, JR. 
General Adjuster for the Companies 
City National Bank Building 
Office Phone, 59 Residence 479-J 
CENTRALIA, ILLINOIS 
All Assignments Given Personal Attention 











ARTHUR L. LADD & CO. 
CLAIM DEPARTMENT 
SERVICE TO ——— COMPANIES 
We Will Handle One Case or All Your Cases 
EVERY KIND OF INSURANCE CLAIMS 


A-2Z7-31 Insurance Exchange, 
Phone HARRISON 9035 


Chicago 








WILSON S. 


LEVENS 


& CO 
A-1315 INSURANCE EXCHANGE 
Fire, Auto, Inland Marine, and Aircraft 


A. M. FOLEY 
Adjustment Bureau 
Covering N. Indiana & S. Michigan 
Automobile, , Compensation, 


Union Trust B Phone 2-2782 
Seuth Bend, Indiana 





IOWA 





Eastern Iowa Western Illinois 


LEWIS C. CLARK 


Insurance Claim Service 


Union Bank Building 
Davenport, Iowa 











MARTIN 


ADJUSTMENT CoO., Inc. 
Automobile, Burglary and Inland 
Merine Adjustments 
A-13390-32 Ineurance Seem 








JOSEPH RICE & CO. 


INVESTIGATIONS & ADJUSTMENTS 
ALL CASUALTY LINES 


Milwaukee Office 
966 Ins. me Bidg. 





Iowa Casualty Adjustment Co. 


Specializing on 








Automobile and Casualty Claims 
Paramount Theatre Bldg. Des Moines, Ia. 
KENTUCKY 
Kentucky Southern Indiana 


C. J. PURCELL 
Adjuster 
Investigations and Inspections. 
Automobile Losses Exclusively. 
Egpecially experienced on automobile finance 
business. 
Starks Building, Louisville, Ky. 





@1 Guaranty Bidg. 











OSCAR A. MORRIS 
ADJUSTER 
JACKSONVILLE, ILLINOIS 
Fire, Automobile and Casualty 
Losses for Companies Only 








Angus B. Ferdinand 
BONDED ADJUSTER 
71S Jefferson Bidg. Tel. 6057 
Over 12 years experience Established Peoria 1922 


PEORIA-—ILL. 


Fire, Aute, Inland Marine, and Aircraft 








MICHIGAN 





A.H. DINNING COMPANY 


Insurance Adjusters 
Automobile -- Fire -- Marine 


944 Free Press Building 
DETROIT, MICH. 


Phone Randolph 0481 








GENERAL ADJUSTING CO. 


Adjusters of Insurance 
Fire, Automobile, Casualty, 


Marine 
155 Ww. Congress St. Detroit, Mich. 
Bidg., Pontiac, Mich. 
The Pt C. Myers Co., Victoria Block, 
Windsor, Ont. 
Flint Branch, 120 W. Water St. 
Marshall Branch, Marshall, Mich. 








for Insurance Companies 


FARGO and MINNEAPOLIS 








MISSOURI 





MoKanOkla Adustment 
Company 


Adjusters for Companies Only 


605 Temple Bidg., Wichita, Kansas 
207 Davidson Bidg., Kansas City, Me. 
517 Insurance Bidg., Oklahoma City, Okie. 
1118 Hunt Bids. Tulsa, Oklahoma 








Northern Missouri Phone 6-1483 Northwestern Kansas 
CLE 


Insurance Adjuster 
Inspections and Investigations for Insurance 
Companies Only 
Fire - Automobile - Casualty - Surety 
King Hill Building 
ST. JOSEPH, MISSOURI 








THOS. J. ENGLISH 
Specializing on 


AUTOMOBILE and CASUALTY 
CLAIMS 











Pierce Bldg. ST. LOUIS, MG. | 
NEBRASKA 
The JOHN D. GARMIRE 


Independent Adjusting Office 
Omaha, Nebr. Est. 1907 


ASSOCIATE ADJUSTERS: 
Frank A. Sucha 
Jack H. Mack 





OHIO 








OHIO (Cont.) 





THAYER’S UNDERWRITERS 
SURVEY CO. 

E. A. Thayer, General Manager 
N. R. Thayer, Supt. of Claims 
503-4-5-6 Finance Bldg., 
Cleveland, Ohio 
Adjusters for the companies in every kind of 
insurance loss. Twenty-nine years’ experience 

qualifies us. 











JOHN H. McNEAL 
Auditorium Bldg. Cleveland, Ohio 
Phone Main 1926 


GENERAL ADJUSTERS 
ALL LINES OF INSURANCE 











FRED W. PETERS 
INDEPENDENT ADJUSTER 
Fire, Tornado and Automobile Losses 
1041 Third National Bldg., DAYTON, OHIO 


Twenty-Six Years Company Service 








OHIO ADJUSTERS, INC. 


305 Leader Bidg., Cleveland, Ohio 


ters in All ie fo. 
Theft, Casualty, & 


Health, Marine, Surety Bonds, Aircraft 














Insurance Service 
of Canton, Inc. 
819 Renkert Bldg.. Canton, Ohio 


J. A. Anderson, Mgr. Phone 5167 
Fire and Casualty Adjustments, Inspections 
and Investigations for Insurance Companies 








AUTOMOBILE ADJUSTMENT CO. 
Charles E. Dornette, Manager 


Specializing on All Automobile and 
: Losses 


1009 Enquirer B 


Cincinnati, Ohio 
Tolonttsne Canal 8787 








CHARLES E. CURTIS 


Specializing on 
Auto and Air Craft Losses 


H.R. Bassett KEITH BUILDING PF. S. Pelton 
CLEVELAND 


Thirty-Six Years Company Service 





Telephone Adams 5457 
THE CENTRAL OHIO ADJUST- 
MENT BUREAU, INC. 

35 East Gay St Columbus, Ohio 
Adjustments, Inspections, Investiga- 
tions, for Insurance Companies. 

W. C. Beatty, Mgr. 








The General Insurance Adjustment Co. 
Ohio Bank Building 
TOLEDO 
Clifford L. Rose, Mgr. 











Centrally Located Phone Us Day or Night 
Central Adjustment and Inspection Bureau 


D. R. Stettler, Manager 
VAN WERT, OHIO 


General Insurance Adjusters 
Experienced men in all parts of Ohio, South- 
ern Michigan, Western Pennsylvania and 

Eastern Indiana 














FIRE TORNADO 


AUTOMOBILE 
DALE I. LADD 


Insurance Adjuster 
FIDELITY BUILDING 
Phone Main 8980 1940 East Sixth St. 
CLEVELAND 





OKT AHOMA 





Bates Adjustment Company 
“We have served the companies for 
more than thirty years” 


Oklahoma City, Okla. Tulsa, Okla. 
W. S. Hanson, Mgr. R. W. Murray, Mgr. 











THE FULLER ADJUSTMENT COMPANY 
Prompt Adjustment Services 
Provided in Oklahoma 
Offices at 
Oklahoma City 
215 Merc. Bide. 
Guy H. Fuller, Mgr. 


Tulsa, Okla. 
213 Atco Bldg. 


L. M. Hallock, Mgr. 








Van-Reed & Company 
Cc. L. Harris & Company 


General Adjusters 
Cleveland—Swetiand Bidg. 
Akron—4!2 Akron Savings & Loan Bidg. 
Youngstown—810 Mahoning Bank Bidg. 
Toledo—628 Nicholas Bldg. 
Columbus—1!0th Floor, Outlook Bidg. 
Cincinnati—1216 First Nat'l Bank Bidg. 
Lima—#808 Lima Trust Bidg. 








Established 1910 


INSURANCE INSPECTION & 


ADJUSTMENT CO. 
Incorporated 
Spoiine in Investigation and Adjustment 
Automobile losses in Oklahoma fer the 


Companies. 


Hightower Bldg, Oklahoma City. Phone 2-2100 
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a | INDEPENDENT 
ADJUSTERS 











OREGON 





FRANK ALLYN, INC. 


Established 1915 
American Bank Building Portland 


Branch offices throughout the Pacific 
Northwest 








RALPH R. SOWERS E. A. YARTER 


SOWERS AND YARTER 


Insurance Adjusters 

Ww Telephone Beacon 3709 

614-615 Terminal Sales Building 
PORTLAND, OREGON 





PENNSYLVANIA 





Adjusters and investigators for the 
companies 
Western Penna Eastern Ohio 
The Standard Adjusting Company 
Northern W. Va. ‘ ) 
(We specialize in preparing cases for trial 
C. D. ROCHE 210-211 Keystone Building 
. 324 F Avenue 


Manager Pittsburgh, Pa. 





TENNESSEE 





Insurance Adjustments in Tenn., 
Miss., Ark., Mo., Ky. and Ala. 
Prompt and Personal Service 

D. C. VORUS, Adjuster 
Shrine Building, Memphis, Tenn. 
(14 years for the companies) 





TEXAS 





Malone Adjustment Company 
—General Adjusters— 


Mexico— 
Sou Arizona and Mexico 
14th Floor, Bassett Tower 
EI Paso, Texas 








Southwestern Adjustment Company 
Adjusters of Insurance Losses 


FRED P. COOKE, Manager 
1201 Bassett by oe. El Paso, Texas 
860 Gas & Electric Bldg, Denver 

7258 First National Bank Bidg., 
Albuquerque, N. M. 








WASHINGTON 
FRANK ALLYN, INC. 
Established 1915 
Mehlhorn Building Seattle 


utomobile, Casualty, im ie 
Aircraft, Inland Ma 
Branch Offices: Spokane, » seta Aberdeen 
and Portland, Oregon 
Service Units in nnd Pacific Northwest 
ities 








JOSEPH RICE & CO. 


Investigations and Adjustments 
All Casualty and Fire Lines 
*. Home Office—Chicago, Illinois 
SEATTLE OFFICE 
810 American Bank Bldg. Phone Eliot 5207 





WISCONSIN 





Rehfeld Adjusting Company 


General Insurance Adjusters 


State Bank of Wisconsin Bldg. 


Madison, Wisconsin 
Telephone Badger 1621 








NURNBERG-SCHIFFLER & CO 


General Adjusters 
Underwriters Exchange Bldg. 


1 jp inaeeer 

828 N. Broadway hone Daly 5620 
BELOIT OFFICE 

Goodwin Block Phone 3753 

















in 1928 with the larger loading percent- 
age and a smaller rate, and a difference 
of 5 percent meant between $400,000 
and $500,000 to the public. 





Quebec Brokers Meet 


MONTREAL, Dec. 24.—The annual 
meeting of the Province of Quebec In- 
surance Brokers’ Association was fea- 
tured by an attack on the government's 
proposal to establish a system of state 
workmen’s compensation. At present 
the employer has the option of taking 
the insurance with a company, and 
agents and brokers have about $5,000,- 
000 of business from this source. 

R. A. Dugal, superintendent of insur- 
ance, spoke on the rebating evil, and 
estimated that from 30 to 40 percent of 
insurance in the province was secured 
illegally. He expressed the intention of 
his department to enforce the law more 
strictly next year. 





November Losses Slightly Lower 


According to the “Monetary Times,” 
fire losses in Canada for November are 
estimated at $3,175,075, as compared 
with $3,864,400 for November, 1929. The 
losses, divided by provinces, are as fol- 
lows: Alberta, $358,000; British Colum- 
bia, $491,000; Manitoba, $15,000; New 
Brunswick, $7,000; Nova Scotia, $65,500; 
Ontario, $583,475; Prince Edward Is- 
land, nil; Quebec, $641,000; Saskatche- 
wan, $14,100, with an estimate of $1,000,- 
000 for unreported losses. 





Commercial Union Consolidates 


Announcement is made of the consoli- 
dation of the Commercial Union group 
in Canada as of Jan. 1. John Holroyde 
will be manager for Canada and H. F. 
Roden deputy manager. The Wiznipeg 
office will be under N. J. Black and the 
Vancouver office under John Anderson. 
This group comprises the American 
Central, British General, British & Eu- 
ropean, California, Canada Accident & 
Fire, Commercial Union Assurance, 
Commercial Union Fire, Palatine, 
North-West Fire and Union Assurance 
Soc. 





Blair Made Supervisor 


The Toronto General has appointed 
John Blair to supervise the agency plan 
of its casualty division in the province 
of Ontario. Mr. Blair has been in the 
insurance business since 1905, and has 
had wide experience in both Canada 
and Scotland. 





Canadian Notes 











Thirty candidates were initiated at a 
meeting of the Quebec Blue Goose in 
Montreal. 


Only one-half the full year’s license fee 
will be charged in Alberta to companies 
obtaining a license for six months or 
less. 

Getting almost as many votes as the 
combined total of three opponents, C. F. 
Swayze was reelected mayor of Niagara 
Falls, Ont., where he conducts a local 
agency. 

The club house of the Royal Ottawa 
Golf Club, Ottawa, Ont., was destroyed 
by fire, believed to have been caused by 
defective wiring. Damage is placed at 
$200,000, with $120,000 in insurance. 

Owing to the retirement of D. Peters, 
the Montreal office of the Fidelity of 
Canada will be under the management 
of Frank D. Maxwell and W. Eric C. 
Irwin. 

H. R. Bouffard has opened a general 
insurance agency in Quebec. Mr. Bouf- 
fard commenced his insurance career ten 
years ago as a field man for the Trav- 
elers casualty department. 

The National Liberty, Royal and 
Springfield Fire & Marine have been 
licensed in Canada for inland transpor- 
tation in addition to the other classes 
for which they are already licensed 

J. R. Stewart, Vancouver, has opened 
an office for all classes of insurance. He 
was formerly with the Hudson Bay, the 
Royal and the H. C. Macaulay agency in 
Vancouver He will represent the North 
America, Globe & Rutgers and Century 













strong, progressive stock 
company, organized in 
1849 and doing business 
in Indiana, Illinois, 
Oklahoma and Missouri. 


Wide-awake agents, 
seeking a good connec- 
tion are invited to ad- 
dress the executive office 
at Indianapolis. 


Automobile (All Covers) 
Fire and Tornado 
Public Liability 
Plate Glass 





UNION INSURANCE COMPANY 
— OF INDIANA 
Executive Office—Indianapolis, Ind. 
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FOR THE UP TO THE MINUTE AGENT 


Gold SERVICE AND ADHESIVE 


ORDER YOUR NEXT pgp ee Y 
FROM DAVENPORT-TAYLOR MFGR. CO., 412 ORLEANS ST., CHICAGO 
OR FROM THE NATIONAL UNDERWRITER, CHICAGO 
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Organized 1867 


WHEELING FIRE INSURANCE CO. 
WHEELING, WEST VIRGINIA 
Capital $200,000.00 
Surplus to Policyholders $477,733.46 
Assets $979,014.91 


0.E. STRAUCH, Secy WM. V. FISCHER, Asst. Secy. FRED C. CAMPBELL, Special Agent 
SAFE SOLID SOUND 




















Y applying 
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F Widen Tram ; the sales 2 
Review ideas and sug- 


gestions given 
monthly in this 
magazine—the 
only exclusive 
accident and 
health maga- 
zine published 





eee have Convenience 

great in- te 

_ teaghot ta Pe 1 Comfort ~~ Hospitality 
accident and You will appreciate the excellent service 
health premium and moderate rates. The city’s most 

income. You too can learn how to sell centrally located hotel. One block from 

more accident and health insurance. Pershing Square—convenient to leading 

Don't miss another issue. shops, theatres, financial institutions and 


electric depots for all resorts. Starting 
point for “parlor car tours. Complete 
age ee ee ee ee ee ticket service for resorts and places of 
I gay lg re Review, amusement. Garage ‘wath al 
Chicago, IU. All Outside Rooms—t ach W' th Bath 
, One Px - $2 
Send me The A. & H. Review for one year 


‘ : - Two Ie ; t $4, 5 
starting with the next issue and bill me for $2 U cars d Food—Friendly Prices 


FRUNE  anndsdoneseancqssnececnpsrbdscenedeereececsete Frank Simpson, Jr., Director 


sig Senccacotestsbeedacdonns : — sapeensocavecte Hotel Savoy 


ecocccccneccnavoscncsccsccs, DAMBcccccscoececess Stath @ Geond 


Mail the Coupon Now. 
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Mehr & Mehr nes ee Anuar ilding Represent Companies Only 25 North Main Street 
Porsiostess +o Sciichere Indianapolis, hey Including Defense of Negligence DAYTON 
es National Surety Company, Loe: Be oly 5 ‘tesaieanactes atid ™ oa | 
don Foarentes, A —- Company ‘i ited DENMAN, MILLER, CHRISTIAN 
een Slaymaker, Merrell, Ward & BEATTY 
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Insurance Maintain department for adjust- 
rat as ag agen re 0 Bldg. ment and investigation of claims. 
eurance Litigation in Southern IOWA Rt a HM byl 
Jesse A. Miller Oliver H. Miller ORR, STARK, KIDDER & FREEMAN General Insurance, Casualty & Surety Prac- 
GEORGIA Frederic M. Miller J. Earle Miller 11th Floor, Minnesota Bldg. tice. Exceptional facilities for Investigations 
Miller Miller & Miller ST. PAUL over entire State of Ohio. 
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OHIO RAYMOND C. CAMPBELL 
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WISCONSIN 





BLOODGOOD STEBBINS & BLOODGOOD 
382 East Water Street 


MILWAUKEE 
Represent U. Ss. F & Guaranty 
v ee Life Com- 
pany, 








GERALD P. HAYES 
Attorney 


Insurance litigation and claim work in any 
part of isconsin 


oes Ist Wis. Natl. Bank Bldg., 


Milwaukee 

















Today 


Buyers of insurance 
are demanding the 
best. Realizing this 
the Twin City Fire 
has developed until 
it is able to serve 
them completely 
and satisfactorily in 
4 all their insurance 
problems. 


“Writing fire, tor- 
nado, farm, auto- 
mobile, hail, tractor, 
aeroplane damage, 
customers’ goods, 
fine arts, fur coats, 
jewelry, fur floater, 
parcel post, regis- 
tered mail, tourists 
floater, annual tran- 
sit, trip transit, neon 
signs, merchandise 
sold under con- 
tract.” 


TWIN CITY 


Fire Insurance Company 











Minneapolis Minnesota 











Order the Right Kind 
of POLICY LABELS 


Labels that are rich in color—fine in 
execution—labels that sell—labels that 
stick—are the kind that deserve a 
place on your issued policies. 


You can get them of the National 
Underwriter, Chicago, at a price that 
will surpree you. Write for samples 
and prices. 




















MOTOR INSURANCE NEWS 

















Michigan Auto War Lively 


Collision Rates Cut to the Quick Have 
Caused Heavy Loss to Some 
Companies 








The Michigan automobile insurance 
war, for it is nothing else, centers 
around collision rates, already unprofit- 
able, which have been cut 50 percent. 
Some companies have shown a loss ratio 
of as high as 150 percent on collision 
since the cut went into effect. Several | 
companies, both mutual and stock, have | 
been able, it is said, to secure reinsur- 
ance on their collision business. There | 
are cases of mutuals securing this re- | 
insurance in stock companies, so it is | 
claimed. 

The estimate of the automobile busi- 
ness of Michigan that is carried in 
Michigan mutuals and reciprocals runs 
as high as 85 percent. Some of these 
mutuals have huge agencies. It is said 
that the Wolverine Mutual of Dowagiac, 
one of the largest and best managed of 
the mutuals, has an agency at Pontiac 
that has $86,000 premiums, another at 
Battle Creek with $110,000 and one at 
Grand Rapids with 18,000 policies. 
Another company has a $120,000 agency 
at Pontiac. The four leading auto mu- 
tuals of the state are the Citizens Mu- 
tual of Howell with $1,800,000; the 
Auto Owners of Lansing with $1,700,- 
000; the Wolverine of Dowagiac with 
$440,000, and the Michigan Mutual of 
Traverse City with $162,000. The Cen- 
tral Mutual of Detroit has about $110,- 
000 and there are a number of smaller 
ones. 

The Samson Auto Insurance Associa- 





tion of Freeport, Ill., has withdrawn 
from Michigan in view of the new de- 
posit law tor reciprocals requiring a 
$50,000 deposit with the state. The law 
goes into effect in January but it is 
understood the time has been extended 
a short period. The Samson reported 
$76,255 Michigan premiums in 1929. 
Two of the Michigan reciprocals which 
have thus far decided to make the de- 
posit are the Detroit Auto Inter-In- 
surance Exchange of the Detroit Auto 
Club and the Casualty Association of 
America, the insurance annex of the 


Federal Motor Club. 





Eveleth with Pacific National 
SAN FRANCISCO, Dec. 24.—D. E. 


Eveleth, manager of the automobile de- 
partment of the California Fire, has 
been appointed manager of the same 
department for the Pacific National 
Fire. He will succeed Frank Torrey, 
who will hereafter devote his time to 
field work for the company, which is 
owned by the Bank of America. 





Auto Clubs and Licenses 


The commissioner of motor vehicles 
of New York has barred automobile 
clubs from all connection with the is- 
suance of owners and operators’ li- 
censes, renewals or license plates. He 
was supported in this by the General 
Brokers Association. Heretofore pri- 
vate agencies have aided in the issuance 
of licenses because of inadequate facili- 
ties of the motor vehicle bureau. The 
state legislature, however, at its last ses- 
sion voted additional appropriations for 
the bureau. 








Dec. 31 Prices to 
Rule Statements 


(CONTINUED FROM PAGE 3) 


changes in the portfolios. Some com- 
panies have reduced the percentage of 
common stock in their holdings while 
others during one or more of the four 
important breaks in the stock market 
this year have increased their common 
stock commitments. Companies have 
made the mistake of many individual 
purchasers in thinking from time to time 
as stock sold off that the bottom had 
been reached. 


Depreciation of Stocks 


The consensus seems to be that com- 
mon stocks held by most companies 
have depreciated in value about 25 per- 
cent from the purchase price. That per- 
centage seems to apply to companies of 
all sizes. The apparent uniformity of 
experience may be attributed to the fact 
that small companies as well as large 
subscribe to one or more of the invest- 
ment services and to a varying degree 
follow the advice of these services. 

There is much speculation as to what 
sort of a statement the small new com- 
panies will make. The executive of one 
of these companies makes the observa- 
tion that many of the small companies 
will probably make no worse statement 
relatively than the large operators, since 
the likelihood is that small companies 
will be off percentagewise about the 
same as the large companies. It is 
pointed out, however, that the invest- 
ments of the newer companies were 
made during the days of inflated values, 
while the older companies hold a good 
percentage of securities acquired before 
the upward movement started. 


Sees Improvement Soon 
One executive who is very bullish at 
this time predicts that within the next 
six months thé 25 percent depreciation 
in value of common stocks held by in- 





surance companies will be reduced to a 


5 percent depreciation. This executive 
has been approached by many small in- 
dependent companies seeking to be rein- 
sured. His advice has been for these 
companies to reinsure their new busi- 
ness 100 percent for a period of five or 
six months, taking a profit on the run- 
off and waiting for improvement in the 
securities market. He believes that the 
panic of many executives of small com- 
panies is unjustified and that if they will 
take the step he advises they will 
emerge without mortal wounds. His 
theory is that the stock market is over- 
sold and that very shortly the bears 
will soon be treed. 

3ecause of the drop in securities, even 
the biggest and strongest companies 
will have to make statements showing 
shrinkages in gross and net. Since a 
statement of shrinkage is inevitable, it 
is predicted that many companies will 
mark everything down to the point 
where bottom is scraped, discounting 
any possible further depreciation, so that 
statements in the future will be certain 
to show improvement or least no fur- 
ther drop. 

Because of the great decrease in the 
reinsurance reserves consequent upon 
smaller premium income, a number of 
companies will undoubtedly show an un- 
derwriting profit but coupled with a 
reduction in assets and surplus. 


Steinbacher Is Lelli Aid 


F. E. Steinbacher, formerly of the 
Stone, Stafford & Stone agency at 
Indianapolis, is now. associated with 
Urban M. Lelli in the operation of the 
inland marine and general business de- 
velopment department of the Phoenix 
of Hartford in Chicago. Mr. Steinbacher 
will assist in underwriting and will also 
act as special agent. Under Mr. Lelli’s 
management, the inland marine depart- 
ment of the Phoenix in the west has 
undergone gratifying development and 
Mr. Lelli, through his writings and 
talks, has come to be known as an au- 


thority on the subject. 








Do you handle the 
foreign business of 
your domestic cus- 


tomers ? 


New significance is 


attached to the increasing 
American export market. 


Brokers and agents through- 


out the country are rapidly 
taking advantage of this op- 
portunity to underwrite the 
foreign holdings of their 


American clients, which here- 
tofore have passed to foreign 
sources. 


American foreign coverage 
handled locally is an impor- 
tant convenience. And the 
development of the world-wide 


facilities of the A. I. U. for- 
eign insurance facilities is a 
notable contribution to the 


growth in this field. 


Through the American for- 
eign policy provided by the 
U., local brokers and 
agents are relieved of the ne- 
cessity of long distance nego- 
tiations in serving the inter- 
ests of their clients in the 
foreign field. 
Why not take advantage of 
the local conveniences which 
we have to offer? 
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WHAT ABOUT 
YOUR PROFITS? 


HE proper and consistent development of fidelity 
and surety lines is concededly profitable to agents. 


This company is extraordinarily well qualified to 
assist and service agents in solving surety and fidelity 
problems. Practically all of its officers have them- 
selves been agents and consequently approach diffi- 
culties with a field viewpoint. 


General agency connections in fidelity and surety 
lines are still available in some territories. A letter 
from you will bring a prompt and personal reply. 


Equitable 


Casualty and Surety Company 


JOHN L. MEE, President 


2 Lafayette Street, New York City 


Me 








‘‘Equitable in Practice as in Name” 




















The National Underwriter 





December 25, 1930 


CASUALTY AND SURETY SECTION 


Page Thirty-five 





Cover on Funds 
Difficult to Get 


Companies Unusually Cautious 


Now on Bank Depository 
Bond Underwriting 


REFUSE PERSONAL RISKS 


Careless Real Estate Loans, Unskilled 
Management and Faulty Supervision 
Blamed for Failures 


NEW YORK, Dec. 24.— Uneasiness 
over the depository bond situation has 
lessened considerably, though banking 
conditions are being watched closely 
and particularly applications for in- 
demnity covering deposits of public 
funds. Authority heretofore granted 
junior underwriters in passing deposi- 
tory bond risks has been curtailed by 
many companies. 

When unusual conditions are involved, 
applications usually are considered at a 


conference of officials, instead of being 
left to judgment of one executive. It is 
believed that while bank failures will be 
reported from time to time, there will 
not be many more. Weaker banks have 
succumbed to pressure, and this natural 
process of selection is helpful in some 
respects. 


Reason for Many Failures 


Underwriters are convinced that one 
of the main reasons for failure of many 
banks and trust companies in the last 
30 days or more, has been their inability 
to realize on real estate loans which in 
many cases were made too freely and 
on inflated valuations. The stock mar- 
ket affords a day by day index of the 
salable value of stocks and bonds, but 
no such yard stick is afforded on real 
estate. Sales are relatively few and 
people have not yet realized the heavy 
deflation that must take place in real 
estate prices before mortgages can be 
liquidated. Collateral of this character 
is almost a drug on the market. 

Another leading cause in the case of 
banks in the south and middle west, has 
been the inexperience of some manage- 
ments. This has been particularly true 
of banks of the small country type. 
Official supervision in some states has 
been lax. The experience, underwriters 
say, emphasizes the futility of getting 
high quality supervision from men ap- 
pointed to official posts of great re- 
sponsibility mainly because of political 
influence. 


Deluged with Applications 


The numerous bank failures have re- 
sulted in a deluge of applications for 
depository bonds. In view of condi- 
tions it has been necessary to reject 
some business that was apparently good, 
and this has been discouraging to agents 
and brokers. Companies have not been 
uniform in their policy in this respect, 
but on personal deposits there seems to 
have been unanimity of thought. In- 





New Hampshire Rate Raise 
on Auto Liability Is Asked 





MAY BE GRANTED 


IN PART 





Acting Commissioner Sullivan Issues 
Statement as to How Far He Is 
Willing to Go 





CONCORD, N. H., Dec. 24.—The 
National Bureau of Casualty & Surety 
Underwriters has asked the New Hamp- 
shire department to approve an increase 
of from 40 to 60 percent in automobile 
liability rates. 

It was stated that losses have in- 
creased 23 percent in the last three years 
and increased rates are necessary. 

Bank Commissioner J. E. Sullivan, 
who up to his appointment a few months 
ago was insurance commissioner, and 
who has been handling insurance mat- 
ters until the appointment of a new 
commissioner, at the request of the gov- 
ernor, is emphatic in declaring that no 
such increase in automobile liability rates 
will be allowed. 

“I would regard revision upward to 
the extent of 40 to 60 percent as exces- 
sive and would not approve it.” declared 
Commissioner Sullivan. 

“I think there is little doubt that some 
increase in the rates for these classes 
of risks is justified but I can not see 
justification for an advance ranging from 
40 to 60 percent.” 

A decided increase in the number of 
automobile accidents in the state the 
past two years is shown by the records 
of the state department.of motor ve- 
hicles. The total for 1929 was 2102. 
This year, to December 1, there had 
been 2,302 such reports. The increase 
for this year as compared with 1928 
would be even more marked. 

Governor Tobey, commenting on the 
request for increased rates, expressed 
the opinion that some increase is un- 
doubtedly justified. 


Commissioner Sullivan’s Statement 


Acting Commissioner Sullivan says: 
“It would be an inconsistency to extend 
entire credence to the revised rates rec- 
ommended by the bureau or entirely 
subscribe to its theory of developing 
premium rates.” He states the carriers 
are undoubtedly entitled to an increase 
and he will favor an increase not to ex- 
ceed 15 per cent for all the state on 
automobile liability, an increase not to 
exceed 8 per cent on property damage 
on commercial cars and the 15 per cent 
asked of pleasure cars. 

If the department’s proposed in- 
creased premium rates do not meet with 
the bureau’s concurrence, says the com- 
missioner, the department would then 
be required to take necessary action to 
require companies to submit formula, 
data and experience pertaining to the 
development of rates and also to engage 
the services of an actuarial staff at the 
expense of the companies. 








numerable requests for protection of this 
character are constantly coming in, and 
as promptly are being turned down. 
One underwriter says the present de- 
mand for depository bonds from indi- 
viduals is akin to their applying for fire 
(CONTINUED ON LAST PAGE) 





Flood of Bank Failures Is 
Problem Facing New Year 





NUMBER REPORTED NEAR 1,100 





Aggregate Deposits of $515,486,000 In- 
volved in Suspended and Closed 
Institutions 





NEW YORK, Dec. 24.—Two hun- 
dred thirty-six banks closed their doors 
in November, according to a compila- 
tion of the federal reserve board, in- 
creasing to 981 the number of suspen- 
sions since Jan. 1. 

December failures promise to bring 
the number for the year to more than 
1,100. Owing largely to the size of the 
Louisville bank closures, the total de- 
posits in suspended institutions last 
month were $204,082,000, bringing the 
aggregate deposits in all closed banks 
thus far in the year to $515,486,000. 

The recent suspensions of the Bank 
of the United States in New York and 
the Bankers Trust of Philadelphia will 
sharply affect the deposit totals. 

Reports continue from the south and 
southwest on the closing of banks. It 
is now said about 90 Arkansas banks 
have closed, at least temporarily, and 
some of them for liquidation. Approxi- 
mately a third have reopened or re- 
organized. 


Reaction from Lar¢e Failures 


The week’s crop was heavy. Several 
Mississippi banks were reported closed. 
Twelve Arkansas banks closed in the 
week, two of them national banks, rep- 
resenting about $3,000,000 deposits. 

The Union State Bank of Brownfield, 
Pope county, Ill., closed. At Rock 
Rapids, Iowa, the First National Bank 
failed to open, as did the Alvord, lowa, 
bank and Farmers National of Inwood. 
The Trust & Savings Bank of Rensse- 
laer, Ind., closed. The Bank of Sturgis 
in Kentucky failed to open. Another 
was the Martin State Bank of New 
Straitsville, Ohio. The Commercial 
Bank & Trust of Aberdeen, Miss., failed 
to open. 

Closing of the Bank of Louisville, 
Louisville, Ala., was announced. In 
North Carolina, the Citizens Banks of 
Burnsville and the Scotland County 
Savings also closed. The latter had as 
president Congressman Hinton James. 
Frozen assets was given as the cause 
in most cases. Directors closed the 
Bankers Trust, Philadelphia, with 135,- 
000 depositors, $42,538,988 deposits and 
$55,491,501 resources; the City National, 
Miami, Fla., with $7,209,234 resources 
and $5,862,662 deposits. Philadelphia 
had $260,543 city funds in the bank 
there. 

Most of the failures involve only de- 
pository bonds, but the almost unprece- 
dented number of such catastrophes 


gives cause for real alarm among surety | 


men. 

It is said substantial fidelity losses 
have cropped up in the failures, too. 
Some bankers, faced with ruin and being 
in position to salvage their personal 
fortunes, it is 
some instances at the expense of de- 
positors. If such a condition exists to 
any great extent, it probably will be 
some time before audits will disclose 
hypothecation. 


said have done so in| 


Changes Made 
in F. & C. Staff 


Ernest Sturm Announces Rear- 
rangement—Three Officials 
Plan to Retire 


BILLINGS VICE - PRESIDENT 


Underwriting Activities Concentrated in 
Charge of New Officer — Beneficial 
Results Expected 


NEW YORK, Dec. 24.—Changes in 
the executive staff of the Fidelity & 
Casualty, announced by Ernest Sturm, 
chairman of the board, include the ap- 
pointment of W. C, 
president. 


Billings as vice- 
Vice-president Allan J. 
Ferres will continue general supervision 
of the agency department. 

Hale Anderson, as vice-president, re- 
mains head of the fidelity and surety 
divisions. With the close of the year, 
Vice-president W. J. Johnson will retire, 
as will also Vice-presidents W. H. 
SJoehm and D. C, Harvey. 

Billings Experienced Man 


Mr. Billings has been connected with 
the company since May, when he was 
appointed assistant to Wade Fetzer, 
then the president, and now vice-chair- 
man of the board. Previously, Mr. Bil- 
lings had been vice-president of the New 
York Indemnity, before that in turn 
having been branch manager-of casualty 
lines for the Travelers in this city for 
ten years. 

His experience embraces knowledge 
of production, administration and under- 
writing divisions, and he is justly re- 
garded as one of the strong figures in 
casualty insurance. Concentration of 
underwriting activities of the Fidelity & 
Casualty under one head marks a de- 
parture in the company’s policy, and 
one from which fine results are antici- 
pated. 





Veterans in Service 


The retiring officials have each been 

associated with the company for nearly 
40 years. Mr. Johnson’s connection 
dates from 1892 when he was appointed 
assistant secretary of the accident de- 
partment. Two years later he was 
| given the same post in the liability 
branch, and subsequently advanced to 
the management of the city liability de- 
| partment, where he continued for 15 
years. 
He became associate superintendent 
of the liability branch in 1911, and 
superintendent some time later. He was 
| elected a vice-president in 1916. Mr. 
| Boehm has been head of the flywheel 
and steam boiler department since 1905, 
|}and has been a vice-president for the 
| past 14 years. An engineer of high at- 
| tainment, he has been a notable figure in 
| the steam boiler line and served as sec- 
' (CONTINUED ON LAST PAGE) 
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Baltimore Companies Are 
Reported in Sound Shape 





LOSS EXPERIENCE NOT BAD 





Annual Statements Expected to Set at 
Rest Rumors Which Have Been 
Current in City 





BALTIMORE, Dec. 24.—Operations 
of Baltimore’s four large casualty com- 
panies for 1930 will make a much better 
showing than rumors prevalent in the 
financial district have indicated. In the 
aggregate, losses this year will not be 
more than two points over those sus- 
tained in ordinary years of prosperity, 
it is said. Persons intimately acquainted 
with insurance say that one of the best 
examples of the lengths to which pessi- 
mism may go in periods of depression 
is the prevailing prices for shares of cas- 
ualty and other insurance companies. 

The four Baltimore companies have 
suffered relatively little from business 
depression. Although book value of 
their bonds and stocks held as invest- 
ments will iikely be considerably lower 
than last year, actually there will be 
little, if any, diminution of their income 
investments. 


Companies Well Fortified 


It is said that even in these days of 
stress, these companies, bulwarked by 
large capital, surpluses and voluntary 
contingent reserves, have not been ser- 
iously hurt, and dividends are not in 
danger. With risks on which the com- 
panies receive premiums running into 
the millions and diversified into a mul- 
titude of channels, many of which feel 
very little effect of business depression, 
it is regarded as quite likely that, com- 
paratively speaking, their annual state- 
ments will make a substantially better 
showing than those for a long list of in- 
dustrial concerns. 

One casualty leader said it is a safe 
prediction that when annual reports 
finally are presented they will show that 
the losses sustained in 1930 will be con- 
siderably less than the companies have 
suffered in each of many previous years. 


Carry Good Surpluses 


The four local companies, it is well 
known in financial circles, pay out in 
dividends annually only about two-thirds 
of the income they receive each year 
from their investments, the remaining 
third being carried over to surplus or 
employed to cover losses when they hap- 
pen to run a little larger than average. 

Income of the United States Fidelity 
& Guaranty from interest and rents last 
year was $2,835,062, as compared with 
dividend requirements of $2,000,000, and 
the Maryland Casualty’s income from 
investments was $1,721,732 against $1,- 
000,000 dividends paid. 





Brainard Assures Aetna 
Employes Jobs Are Safe 





Addressing 1,200 employes of 
the Aetna Life, members of the 
Aetna Life Men’s Club, President 
Brainard declared that he has no 
intention of reducing the personnel 
of the company during the present 
depression. 

“This is the most serious de- 
pression in the memory of any of 
us,” Mr. Brainard stated. “We 
may be coming out of it now, or 
it may be months away. One of 
the chief duties of an executive is 
to see that each deserving and 
faithful employe is allowed to 
keep his job. We could no doubt 
find means of reducing our per- 
sonnel, but I want to assure you 
that I have no intention of do- 
ing so.” 




















Miller Warns of Danger in Bonding 








An optimistic business note was 
sounded by C. R. Miller, president Fidel- 
ity & Deposit, at an address before the 
Casualty & Surety Club of Baltimore. 
At the same time he warned against 
some aspects of blanket bonds and also 
against too much regulation by govern- 
ment. “I am not here in a pessimistic 
spirit,” he said. “I do not believe the 
country is going to the bow-wows. Busi- 
ness interests are on a sound financial 
basis, taking them generally. In the 
near future I look for improvement in 
bonding lines and a diminution of loss.” 


Urges Personal Responsibility 


“It is a fundamental principle of busi- 
ness that the man who organizes and 
takes charge of any business must as- 
sume responsibilities for his own mis- 
takes and when companies adopt lines of 
insurance taking away the restraining and 
deterring forces of his standing the con- 
sequences of his own mistakes, we are 
on the way to ruin as far as the country 
is concerned and the business organiza- 
tion is undermined. 

“We are drifting on the blanket bond. 
I am not advocating any change in the 
execution of the blanket bond. I would 
rather see a tendency to increase it. In 


the future the blanket bond promises to 
become more general than now and to 
cover all lines of fidelity insurance. 
There is danger when any man feels 
that he can buy insurance losses on in- 
efficient organization and the inefficiency 
of employes and what not. Just as sure 
as he carries on like that his policy will 
undermine the morale of his business. 
We pay losses now that should be borne 
by the management and by the business 
man in his office because he is respon- 
sible. Every man who conducts his own 
affairs should risk his own judgment. 


Contractors Are Different 


“When you bond the judgment of a 
contractor you have one who looks after 
his own business. You have him to look 
to. It is different in bonding the judg- 
ment of a business man operating his 
own company. It is difficult to put the 
finger on the man who is responsible for 
the loss, to place the personal responsi- 
bility. This encourages laxity in the 
business conduct of the company. 

“Another problem that will have to be 
solved is the question of rates. The 
surety business rating system is not on 
the proper basis. We must have uni- 
form coverage so far as it is possible.” 








Olmsted, Inc., Brings Suit 
for Alleged Damages 





Olmsted, Inc., of Des Moines has 
brought suit against the Maryland Cas- 
ualty for alleged damages of $37,000. 
The Maryland Casualty is accused of 
breaking a contract with Olmsted. Olm- 
sted, Inc., alleges that the Maryland 
Casualty in July sent J. R. Buckton to 
Des Moines, it being claimed that he 
was special agent to assist in develop- 
ing Iowa business. Olmsted, Inc., de- 
clared that it turned over in ‘confidence 
information regarding its agencies in the 
state. It is then alleged that the Mary- 
land Casualty opened a branch office in 
Des Moines with Mr. Buckton as man- 
ager in violation of the contract with 
the plaintiff. Mr. Buckton and Superin- 
tendent of Agents E. C. Irelan are made 
joint defendants. 


Bond Requirement Upheld 


AUSTIN, TEX., Dec. 24.—The right 
of San Antonio, Tex., to levy a $10,000 
bond requirement against every taxicab 
operating on its streets was upheld by 
the court of criminal appeals here Dec. 
17. The city attorney stated it will be 
necessary to jail or fine operators refus- 
ing to post the $10,000 bond. The ordi- 
nance was passed three months ago be- 
cause many service cars were being op- 
erated by transients and persons with- 
out sound financial status. All leading 
taxicab companies complied with the or- 
dinance and most of the private opera- 
tors. One group chose to test validity 
of the ordinance and fines were assessed 
in city court. 


U. S. F. & G. FIGURED IN 
A STRANGE LAW SUIT 





ST. PAUL, Dec. 24.—The United 
States Fidelity & Guaranty Co. figured 
in an unusual lawsuit in Minnesota. A 
former inmate of the state prison sued 
the warden for holding him nine months 
beyond the date the prisoner claimed his 
term expired. The company was surety 
for the warden and was included in the 
action. However, the court dismissed 
the case against the company before the 
trial began. 


Chiropractors’ Status Questioned 


LINCOLN, NEB., Dec. 24.—Holding 
peal filed in supreme court raises the 
new question of whether chiropractors 
are medical practitioners within the 








Massachusetts 1930 Auto 
Death Toll Is Set at 800 





Prediction was made by Lloyd Blan- 
chard, executive secretary of the gov- 
ernor’s committee on street and high- 
way safety, that automobile fatalities in 
Massachusetts will reach 800 this year, 
the highest total in the history of the 
state. Mr. Blanchard pointed out, how- 
ever, that Massachusetts motorists are 
driving a far greater number of miles 
in complete safety than ever before. For 
every person killed in 1929, motor vehi- 
cles in the state traveled 7,579,635 miles, 
while in 1930 the total number of miles 
driven per fatality has risen to 7,913,838. 


Non-Resident Service Act 
In Nebraska Again Upheld 





LINCOLN, NEB., Dec. 24.—An ap- 
that the state has the inherent power to 
protect its citizens from as dangerous 
an instrumentality as the automobile 
and hence may make and enforce any 
reasonable regulations with respect to 
the use of its highways by residents 
and non-residents alike, the supreme 
court has upheld in part the law passed 
at the 1929 session providing that non- 
residents sued in this state by persons 
claiming damages for injuries by reason 
of their operation of motor vehicles on 
state highways may be compelled to an- 
swer in state courts by serving a sum- 
mons on the secretary of state. The 
law requires him to send the summons 
to the last known address of the de- 
fendant. This was attacked on the 
ground that it did not provide a method 
of making sure that the person sued was 
notified of the pendency of the action. 
The court says that as it provides for 
the use of the registered mail this is 
equivalent to personal delivery. In such 
a case the person is presumed to have 
received it until the contrary is alleged 
and proven. 

The court strikes from the law the 
section restricting non-resident defend- 
ants in such actions to a 90-day con- 
tinuance. The federal court recently up- 
held the constitutionality of the law. 








meaning of the workmen’s compensa- 
tion law and hence can recover from 
insurance companies and employers for 
their services rendered. The district 
court of Jefferson county, in Carmichael 
vs. Yant Construction Company, held 
they are not, and rejected the bill. 





New York Casualty Club’s 
Christmas Party Gala Event 





T. J. GRAHAME WAS AT HELM 





Casualty & Surety Club Held Its An- 
nual Function—George E. Hayes 
Becomes the President 


NEW YORK, Dec. 24.—Following 
established precedent discussion of busi- 
ness affairs was taboo at the annual 
Christmas party of the Casualty & Sur- 
ety Club of New York Thursday eve- 
ning, when nearly 500 members and 
guests forgot dull care and thoroughly 
enjoyed an exceptional dinner and its 
accompanying high-class entertainment. 
There was no speechmaking, other than 
the brief but cordial remarks of Pres- 
ident T. J. Grahame in nominating 
George E. Hayes as his official suc- 
cessor. 

Mr. Hayes is vice-president of the 
Union Indemnity, an exceptionally able 
underwriter, and a royal good fellow. 
He has been a member of the club for a 
number of years, serving as its senior 
vice-president during 1930. The other 
officers chosen were; First vice-pres- 
ident, E. R. Lewis, United States Fi- 
delity & Guaranty; second vice-pres- 
ident, G. R. Reaney, United States 
Guaranty; secretary-treasurer, John’ P. 
Madigan, Union Indemnity. 

Executive committee: J. A. Diemand, 
Southern Surety; J. R. English, Stan- 
dard Surety & Casualty; F. N. Dull, 
Continental Casualty; J. B. Clarke, Con- 
stitution Indemnity, and T. J, Grahame, 
Globe Indemnity. 

Special guests included Judge Albert 
Conway, Henry Moir, president United 
States Life; General Manager J. A. 
Beha and Associate General Manager 
William Leslie, National Bureau, and 
H. P. Jackson, president Bankers In- 
demnity. 





Return of 50 Percent Is 
to Be Made in Liquidation 





Superintendent Younger of Ohio has 
procured from the court of appeals of 
Franklin county, Ohio, an order of final 
distribution in liquidation of the Cadillac 
Mutual Automobile, formerly of Cleve- 
land. While special counsel in the at- 
torney-general’s office he filed a petition 
to take the mutual over on behalf of the 
insurance department. When the order 
was granted, the former superintendent 
appointed R. M. Knepper special deputy 
to aid in the liquidation. Judge Younger 
inherited this case along with others in 
liquidation which he previously brought 
as attorney. 

The order recites that after having 

paid all loss claims in full, and all other 
cisions found to be valid, there remains 
on hand sufficient to pay all members 
who had paid their assessments, a re- 
turn of 50 percent of the amount of their 
assessments. 

The checks have been mailed with the 
hope of being delivered before Christ- 
mas to all policyholders who paid their 
assessinents. 


Aetna’s Cartoon Films 


Arrangements have been completed 
by which 3,500 theaters, controlled by 
the Alexander Film Company, will be 
available for the showing of the cartoon 
films, illustrating the necessity for vari- 
ous kinds of coverages, which the Aetna 
Casualty has prepared. Heretofore many 
Aetna agents have been unable to show 
these films in their local theaters be- 
cause the advertising rights in many 
theaters are controlled by various film 
advertising organizations. The Aetna 
declares that this film service is the 
most effective advertising plan the Aetna 
has ever conceived. 


XUM 





‘7 Ne 





December 25, 1930 


THE NATIONAL 


UNDERWRITER 


CASUALTY 37 





New Jersey Auto 
Law Condemned 





Motor Vehicle Commissioner 
Asks for Repeal or 
Modification 


INEQUITIES ARE RECITED 


In Present Form, Financial Responsi- 
bility Law Makes New Jersey Laugh- 
ing Stock, He Says 





The motor vehicle commissioner of 
New Jersey, H. G. Hoffman, has issued 
a devastating criticism of the New Jer- 
sey automobile responsibility law in 
which he calls for drastic modification 
or repeal. “In its present form,” Mr. 
Hoffman stated, “it makes New Jersey 
the laughing stock of the nation in mo- 
tor vehicle administrative circles.” 

Less than 1.8 percent of the cars reg- 
istered in the state have been insured 
under the law and the cost has been 
over $80,000, he averred. The law has 
been in force one year. Sixty percent of 
the automobiles in New Jersey were 
previously insured and those of the re- 
maining 40 percent who were forced to 
insure under the financial responsibility 
act, represent less than 1.8 percent of 
the total car registrations in the state. 

The cost of labor and supplies has 
been approximately $30,000 annually. 
Furthermore, the state has lost, accord- 
ing to Mr. Hoffman’s estimate, between 
$50,000 and $60,000 in license revenue 
from people who could not or would not 
comply with the law. 


Imperfection of Statute 


Mr. Hoffman points out that the 
owner of a car may file his own insur- 
ance certificate but the automobile may 
be driven by someone else who is not 
insured and who may cause an accident. 
The driver “can turn around the next 
day, drive a car and kill someone with- 
out having 10 cents’ worth of responsi- 
bility,” he said. 

The commissioner declares that the 
worst feature of the law is the section 
under which innocent persons are penal- 
ized with the guilty. The commissioner, 
under the law, is required to secure from 
every person concerned in an accident 
involving personal injury, loss of life or 
property damage, proof of financial re- 
sponsibility for a period of three years. 
“Thus,” Mr. Hoffman points out, “a 
person who is driving at a legal rate of 
speed and conforming in every way with 
the motor vehicle laws, is punished just 
the same as the drunken driver, or the 
reckless driver who crashes into him.” 


Revocation of Licenses 


Mr. Hoffman reported that he is 
called upon each week to revoke the 
licenses of between 200 and 300 people. 

Many are being deprived of their live- 
lihood because they cannot afford to 
purchase insurance, he declared. 

“Many insurance companies,” Mr. 
Hoffman continues, “charge 10 percent 
of the premium for filing cer‘ificates, 
even from those who are already in- 
sured. Consequently, the man who car- 
ries insurance in greater amounts than 
those required by the law, say in $100,- 
000/200,000 limits, is penalized to a 
greater degree, even though he is af- 
fording better protection to the public 
than the fellow who just comes in under 
the wire with the required amount of 
$5,000/10,000. It is ridiculous. 

“The law should be sanely revised 
or it should be repealed. It was in- 
tended that this law should be a step 








Danger of Perso 





Now Is Recognized in Business 


nal Securityship 








H. C. Kohlwes of the Pacific depart- 
ment of the Hartford Accident & In- 
demnity has been writing a series of 
educational articles on fidelity and 
surety bonds in the “Hartford Agent.” 
In a recent article Mr. Kohlwes points 
out that by watching the probate reg- 
ister at his local court house the alert 
casualty agent. will discover that in 
many cases private parties (often per- 
haps friends of the agent) are sureties 
under the bonds on file and that many 
an agency commission is lost through 
the filing of these personal bonds. 

“Here indeed,” says Mr. Kohlwes, “is 
a virgin field of judicial bond business 
free from competition. This condition 
gives you the opportunity to encourage 
the use of the corporate surety bonds 
and to make known the dangers of per- 
sonal suretyship to the habitual personal 
sureties and the reputable attorneys in 
your community. 

Dangers Seen by the Ancients 

“The dangers of personal suretyship 
were known to the ancients. The 
Temple of Delphi bore an inscription, 
‘Suretyship is the precursor of ruin.’ The 
Bible contains many passages referring 
to the hazards of personal suretyship, 
the most famous being, ‘If thou be 
surety for thy neighbor, thou art en- 
snared by the words of thy mouth.’ 
These truths apply with added force 
today. 

“The late Judge Gary, who was one 
of the outstanding figures of modern 
times, in his will gave his family a 
legacy of good advice. He said: ‘I earn- 
estly request my wife and children and 
descendants that they steadfastly de- 
cline to sign any bonds or obligations 
of any kind as surety for any other per- 
son or persons. Judge Gary had un- 


doubtedly seen many instances of ruin 
brought about by personal suretyship. 

“Some may ask: ‘Since personal 
suretyship is so dangerous why does the 
practice exist?’ The personal surety’s 
ignorance of the hazards he assumes is 
one of the ‘reasons.’ Personal sureties 
don’t realize that the obligations they 
take on place the welfare of their family 
and themselves in jeopardy. On care- 
fully selected risks, written by surety 
companies, losses are many and large. 
If surety companies which make a prac- 
tice of bonding sustain such heavy losses 
how can the peronal sureties afford to 
lay themselves open to these risks? 


Sense of False Economy 


“Indeed, the small premium paid for 
a corporate surety bond is insignificant 
in comparison with the perilous nature 
of the undertaking. Another ‘reason,’ 
rather ‘excuse,’ for the prevalence of 
personal suretyship is the sense of false 
economy that prompts the applicant to 
ask his friends to sign his bond just to 
save the bond premium, If the appli- 
cant for a bond would stop to realize 
how small the premium for a corporate 
surety bond really is, the dangers he 
is exposing his friends to and the con- 
sequent obligation he is placing himself 
under, he would not ask any one to sign 
his bond. 

“Surety companies make a business of 
guaranteeing the honesty of employes 
and the faithful performance of duties 
and honesty of fiduciaries and officials. 
Educate the public to the dangers of 
personal suretyship and the advantages 
of corporate surety bonds. This educa- 
tional campaign will be a benefit to you 
besides being a valuable service to the 
members of your community.” 








Argument Against Job Cover 
Found in German Sentiment 





Opponents of unemployment insur- 
ance schemes will find some satisfaction 
in the statement by the executive direc- 
tor of the American Foundation for the 
Blind that in Germany there is a 
strong movement on foot to repeal the 
law requiring industrial concerns to em- 
ploy a certain percentage of disabled 
persons, including the blind. Germany 
has been a leading experiment station 
for various socialistic systems, includ- 
ing unemployment insurance. The state- 
ment of R. B. Irwin, of the Foundation 
for the Blind, is significant as revealing 
that the law requiring employment of 
disabled persons, which fits into the 
same picture with unemployment insur- 
ance, is being vigorously attacked. 


Suspend “Metro-Surance” 


“Metro-Surance,” the monthly publi- 
cation of the Metropolitan Casualty, 
with Van Zandt Wheeler as editor, will 
suspend publication with the current 
issue. 


Blair Speaks in St. Louis 


H. A. Blair, chief underwriter Aetna 
Casualty, spoke last week to the St. 
Louis Real Estate Exchange on “Own- 
ers’, Landlords’ and Tenants’ Public Li- 
ability Insurance.” 








in the direction of compulsory liability | 
insurance, and that it would establish 
financial responsibility for the reckless 
and careless drivers of the state—it has | 
failed to do this. There are some 
good features in the law that make it 
worthy of further consideration if its 
inequities can be removed. If they can- 
not be corrected, the law, in my opin- 
ion, should be repealed.” 


Wagner Plans to Introduce 
Federal Unemployment Bill 





WASHINGTON, D. C., Dec. 24.— 
Enactment of unemployment insurance 
legislation as the “next logical step” in 
his comprehensive program of dealing 
with every aspect of the problem of un- 
employment, is to be sought by Senator 
R. F. Wagner of New York immedi- 
ately upon the reconvening of Congress 
next month. He proposes to introduce 
a bill which will contain a proposed set- 
up for federal and state co-operation in 
the maintenance of unemployment sys- 
tems, and a resolution calling for an in- 
vestigation of the subject. 

The inquiry will be conducted by a 
joint committee of the senate and house, 
and will cover both American and for- 
eign experience in the organization and 
maintenance of private and public un- 
employment insurance systems and the 
results achieved by each. The committee 
will be authorized to make this study 
“to determine the manner in which such 
systems were instituted and are now be- 
ing operated, the cost involved and the 
results achieved under each system, the 
relief, if any afforded by each such sys- 
tem during the economic depression of 
1930, and the condition of each such 
system on July 1, 1930, with particular 
regard to the manner in which it sur- 
vived the economic depression of 1930.” 





Safety Congress in Chicago 
Chicago has been chosen for the 1931 
| meeting of the annual Safety Congress, 
Oct. 12-16. Headquarters will be in 
the Stevens hotel. The safety congress 
will bring together 7,000 delegates from 
all parts of the world. Nearly 400 noted 
speakers will talk at the 150 sessions. 

Chicago entertained the Congress in 

1929. The 1930 congress, held in Pitts- 
burgh in October, was one of the largest 
meetings in its history despite the busi- 
' ness depression. 





Small Claims 
Are Increasing 


Marked Increase Observed by 
Accident and Health Men 
in Depression 





HEART CASES ALSO RISE 


Companies Find Symptoms of Angina 
Pectoris Can Be Described by 
Well Persons 


NEW YORK, Dec. 24.—The business 
depression has affected accident and 
health claims in two ways, a marked in- 
crease in the proportion of small claims, 
and a rise in the number of heart cases, 
especially from angina pectoris. 

Many policyholders, along with the rest 
of the buying public, have become more 
penny-wise, and a tendency to squeeze 
the last nickel of value out of policies 
is noted. In more prosperous times 


the company often got the benefit of 
the doubt and a man laid up for eight 
or nine days would frequently call it an 
even week. Now he is more likely to 
be laid up for five days and claim a 
week’s compensation, arguing that he 
really should have stayed in bed. 
Use Hospital Clause 


The non-cancellable policy, with its 
longer waiting period, is not so suscepti- 
ble to such tactics, but where there is a 
provision for hospital indemnity during 
the waiting period, it is being utilized 
for numerous small claims. One policy- 
holder filed a claim for $3.33, represent- 
ing the hospital allowance due him for 
being laid up one day. 

The objection to these small claims is 
not so much having to pay them as over- 
head and expense of investigating them. 
The average cost of investigating a 
claim is around $20. While most small 
cases do not cost as much as this, yet 
expense is frequently more than the 
claim. 

Angina Cases Difficult 


Increase in number of angina and 
other heart cases is doubly suspicious. 
Angina can be sufficiently well described 
by the supposed patient to deceive a 
doctor who is not also a mind-reader, 
and there is no method of examination 
which will show whether a person has 
ever suffered an attack of this malady. 
Its onset is sudden; it is over in 20 
minutes. There is ‘little chance of a 
doctor getting there in time to be an 
eye-witness. 

Until two years ago it was thought 
impossible for one who had never ex- 
perienced an attack to describe the 
symptoms convincingly. There is rea- 
son to’believe, however, that some re- 
cent cases have been bogus. So diffi- 
cult is it to describe the symptoms that 
one genuine victim was regarded with 
distrust because the emotional upheaval 
of the attack confused him and he stated 
that his right arm instead of his left 
had been affected. 


Rarely Lose Earning Power 


The other suspicious factor in the in- 
crease of angina cases is the fact that 
angina should, if real, cause very little 
impairment in an individual's earning 
capacity, except for the actual duration 
of the attack and for perhaps 24 hours 
thereafter. When the after-effects have 
worn off, the patient is usually able to 
carry on at almost normal efficiency 
until his next attack, which may not oc- 
cur for months. 





Riegel & Loman’'s “Insurance Princi- 
ples and Practices” sold by The National 
Underwriter. $6.00. 
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Five Compulsory Liability 
Measures Up in Kansas 





EXPECT BIG FIGHT IN 1931 





Legislature Convenes January 13—At 
Least One State Fund Bill to Be 
Presented 





TOPEKA, KAN., Dec. 24.—One of 
the big fights in the session of the 
Kansas legislature that begins January 
13 will be over the question of com- 
pulsory liability insurance for motor car 
owners and drivers. It is known that 
there are at least five measures being 
drafted by as many different members 
looking toward this sort of law and other 
members known to be gathering ma- 
terial with which to help make the fight 
to force motor car owners to carry in- 
surance to protect the other driver. 

There is at least one bill in course 
of preparation which will provide for 
state insurance. The present terms of 
this measure simply put the state into 
the insurance business without compel- 
ling the motor car owner to buy state 
insurance. It makes the state a com- 
petitor with the insurance companies 
but proposes that the state rates be 
the manual rates filed by the companies. 
This is intended to enable those which 
the insurance companies will not write 
to obtain insurance. The state would 
thus get the poor risks generally and 
the companies would get the good ones. 

Kansas has never taken kindly to the 
idea of state insurance but it did re- 
quire employes to carry compensation 
insurance wnless they were able to show 
an ability to pay all claims. The state 
refused to go into the compensation in- 
surance business but made insurance 
compulsory in this instance. 


Cliff Tells About Reinsurance 


President Cliff of the Federal Life & 
Casualty Clarifies Some Statements 
About Bankers Indemnity 








President Cliff of the Federal Life & 
Casualty of Detroit in clarifying the 
news regarding the reinsurance of the 
accident and health business of the 
Bankers Indemnity in the Federal states 
that the Federal reinsured all the indus- 
trial or monthly premium accident and 
health business and all the limited poli- 
cies of the Bankers Indemnity except a 
special automobile accident _ policy, 
which the Bankers Indemnity will drop. 
The Federal reinsured about $100,000 
per year in monthly premium business 
of the Bankers Indemnity and about the 
same amount in limited premium busi- 
ness, $200,000 in all. 

H. S. Bean of Boston, president of 
the Eastern Casualty, which was taken 
over by the Federal Life & Casualty, is 
now connected with the Federal. 


F. G. Block With Glens Falls 


F. G. Block, special agent for the In- 
dependence Indemnity, has resigned to 
become superintendent of the claim de- 
partment for the middle department of 
the Glens Falls Indemnity. For 10 years 
before going with the Independence 
Indemnity Mr. Block was with the Nor- 
wich Union Indemnity, first as manager 
of the claim department and later as 
branch office manager. 


Miller Agency Supervisor 


P. H. Miller has been appointed 
agency supervisor for the Constitution 
Indemnity of Philadelphia. His experi- 
ence in the business dates from 1923, 
when he joined the Standard Accident, 
serving successfully as special agent 
working out of the home office. In 
1928 he was named agency supervisor, 
continuing until his resignation in Sep- 
tember. 








Vice-President 














WILLIAM C, BILLINGS 


The directors of the Fidelity & Cas- 
ualty have elected William C. Billings, 
vice-president. He has been connected 
with the company since last May. He 
had been vice-president of the New 
York Indemnity in New York City be- 
fore going with the F. & C. He is re- 
garded as a man of real strength in his 
work. 








Col. Jones to Quit Post in 
New York Casualty March 1 





NEW YORK, Dec. 24.—Col. H. L. 
Jones, for the past five years vice-presi- 
dent of the New York Casualty and 
head of its business production depart- 
ment, has resigned as of March 1 be- 
fore which time he will announce a 
new connection. 

Col. Jones has been identified with 
underwriting interests since 1902, when 
he entered the home office of the Ameri- 
can Bonding of Baltimore. Subse- 
quently he represented the Maryland 
Casualty as its general agent at Chi- 
cago for a number of years until called 
to an executive post with the New York 
Casualty, following the entry of that 
company into the general casualty field. 

Col. Jones is a veteran of the world 
war, in which he was severely wounded 
and had a fine record. His insurance 
record also is a most creditable one. 


Are Named in Baltimore 


Turner & Thomas of Baltimore have 
been appointed general agents of the 
Fireman’s Fund Indemnity. 


FIDELITY & CASUALTY IS 
TO INCREASE ITS CAPITAL 


The capital of the Fidelity & Casualty 
is to be increased from its present figure 
of $4,000,000 to $5,000,000. New shares, 
par value $25 each, will be sold at $75. 
The premium of $2,000,000 thus created 
is to be added to surplus account. 


Safety Engineer Honored 


F. G. Cosgrove, safety engineer Em- 
ployers’ Reinsurance, who Feb. 17 
demonstrated extra-curricular skill as a 
safety engineer by reviving an employe 
of the Kansas City Gas Company who 
was overcome by gas, has just been 
awarded the president’s medal and cer- 
tificate of the National Safety Council, 
the first time it every has been brought 
to Kansas City. 


Every casualty man_ should read: 
“Casualty and Surety Coverages—and 
How to Sell Them,” by W. H. Bates. 
Price, $1.50. Order from The National 
Underwriter. 





Automobile Merit Rating 
Now Receiving Attention 





NEW YORK, Dec. 24.—Automobile 
merit rating and its influence on busi- 
ness in general is still engaging the at- 
tention of company officials and has sup- 
plied the chief topic of discussion at a 
number of the Automobile Casualty Un- 
derwriters Association gatherings in re- 
cent months. When merit rating was 
determined upon several years ago, al- 
lowing a 10 percent rate reduction to 
assureds claiming exemption from an ac- 
cident for the 18 months immediately 
preceding the date of the policy applied 
for, the effect was wholly problematical. 
The initial experience disclosed it to be 
2 percent of the total premium income. 
Since that time the trend has been 
steadily upward as assureds became 
more familiar with the concession, and 
today the ratio stands about 6 percent 
of the premium volume. 

Better Risk Selection Sought 


The theory of granting the rate con- 
cession was to induce a more careful 
risk selection. It was figured that this 
would offset, in some degree at least, the 
loss record. Unless extreme care is ex- 
ercised by agents in checking statements 
of their clients, credit ratings will be 
allowed to those not entitled to them. 
There is a strong suspicion that this has 
been done quite frequently—and the an- 
ticipated saving in losses is thereby lost. 

Students of automobile underwriting 
point out a number of influences which 
combined should result in a lessening 
of the accident hazard. Notable among 
them are the vast superiority of present 
highways over those of older construc- 
tion, the absence of sharp curves, the 
intelligent marking of danger points, 
warning lights at night and the efficiency 
of the police, especially those in the 
employ of the different states, in enforc- 
ing speed limits and other regulations. 


Safety Devices More Numerous 


The modern car is supplied with nu- 
merous safety devices previously wun- 
known, the four wheel brake, for ex- 
ample, permitting quick stopping. Safety 
campaigns systematically conducted by 
various organized bodies, which make 
an especial appeal to school children. 
The need for care in street crossing is 
constantly pointed out by the daily 


press and has been a strong influence 
for reducing accidents in many centers. 
Finally, but by no means least in im- 
portance among the safety factors in 
automobiling, is the ever increasing skill 
of the average driver, a condition that 
would be assumed by virtue of his or 
her greater experience upon the road. 


Motorists Are Driving More 


As a counter to the above desirable 
forces, all working toward greater 
safety upon the highways, is the indis- 
putable fact that motorists as a rule 
are driving far more than previously, in- 
duced largely by the great improvement 
in the roads and the attractiveness and 
ease of operation of the modern car. 
Automobile manufacturers, appreciating 
the wide field offered for the sale of 
their product, have introduced into the 
up-to-date car a number of refinements 
that make an especial appeal to women, 
and the latter are driving in far greater 
numbers than ever before. The closed 
car, which type constitutes 80 percent 
of all machines now in use, invites use 
in winter as well as in other seasons, 
and even in northern centers, where 
previously cars were laid up at last six 
months every year because of the snow- 
bound conditions of the roads, snow 
plows are used to such effect as to make 
the highways open at all times. 


Average Claim Payment Higher 


The growth of the driving mileage 
has increased the accident exposure, 
though whether to an extent sufficient 
to counteract the safety factors partly 
enumerated above is a question on 
which underwriters can not agree. They 
are in complete accord, however, in 
stating that the average claim payment 
is higher than at any previous time. 
Ambulance chasing lawyers were never 
more perniciously active nor injured 
parties apparently as willing to entrust 
the prosecution of claims to them. 

Up to a few years ago it was generally 
believed that at least a five-point profit 
margin was to be found in the statutory 
reserve set aside on automobile liability 
business. That day, however, has passed 
and the mooted question now is as to 
how long the existing reserve will prove 
adequate to the demands made on it. 








Louisville Job Expensive 
for Companies on Risk 





LOUISVILLE, Dec. 24.—The Union 
Indemnity, New York Indemnity and 
Hartford Accident, which were forced 
to take over a $1,749,000 sewer contract 
in Louisville, after the Pittsburg Foun- 
dation Company quit the job, found that 
the construction would cost them about 
$120,000 more than the original con- 
tract price. The Torson Construction 
Company, Long Beach, Cal., which bid 
$1,754,000 on the original job and was 
beaten by $5,000, bid $1,871,000 in a 
ne wbid asked by the surety companies, 


and was low bidder. The Pittsburg 
company had spent about $40,000 on 
preliminary work. 


William Wollny Promoted 


William Wollny, who has been chief 
underwriter in the accident and health 
department of the Metropolitan Cas- 
ualty at the home office in Newark, has 
been given the same post in the com- 
bined Commercial Casualty and Metro- 
politan Casualty health and accident de- 
partments. His assistant in that capac- 
ity will be B. D. Kugler. Mr. Wollny 
has been in the accident and health field 
for a number of years and has been with 
the accident and health department of 
the Metropolitan Casualty since 1923. 
He was formerly with the Travelers 
and the Mutual Life of New York. 





Wisconsin Federation Will 
Discuss Proposed Measures 





MILWAUKEE, Dec. 24.— The In- 
surance Federation of Wisconsin will 
sponsor a legislative meeting Dec. 30, to 
which every field man will be invited to 
discuss problems confronting the insur- 
ance business with the opening of the 
1931 legislative session in Wisconsin. 

Educational work of the Federation is 
being reflected in a number of articles 
appearing in leading newspapers, giving 
the insurance viewpoint on such subjects 
as compulsory automobile liability in- 
surance, and the unfavorable experience 
in other states; and on monopolistic 
workmen’s compensation insurance. 


W. H. Young Is Dead 


W. H. Young, formerly Brooklyn 
manager for Lloyds Casualty, and con- 
nected with the company for 46 years, 
died Monday. 


Seek Greater Cooperation 


Cooperation between casualty and 
surety men in the consideration of 
agency matters in Chicago, and notably 
in the collection of balances is recog- 
nized as desirable by managers in that 
city, who feel that some such plan as 
that followed by the fire offices should 
be adopted. 
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Detroit Fidelity and Surety Company 


HOMER H. McKEE, President 
DETROIT, MICHIGAN 


The Season's Greetings 


Jn Sincere and Friendly Appreciation 
of the only asset money cannot bup: 
your balued good will 


cf 


DETROIT FIDELITY AND SURETY 
COMPANY 


HOMER H. McKEE, President DETROIT, MICH. 











OPERATING IN 


Alabama, Arkansas, California, Colorado, District of Columbia, Florida, Georgia, Illinois, 
Iowa, Kansas, Kentucky, Louisiana, Maine, Maryland, Massachusetts, Michigan, 
Minnesota, Mississippi, Missouri, Nebraska, New Hampshire, New Jersey, 

New York, North Carolina, North Dakota, Ohio, Oklahoma, Oregon, 
Pennsylvania, Rhode Island, South Carolina, South Dakota, 

Tennessee, Texas, Utah, Vermont, Virginia 
West Virginia, Wisconsin, Wyoming 
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There's no way out-- 


... for your client 
when you approach 
him with the many 
coverages of the 
Universal Casualty. 
There’s money in 
the miscellaneous 
lines for you. Are 


you getting it? 


EDWARD T. HARRISON 


President 







UNIVE 
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Dallas, Texas 




















CHANGES IN CASUALTY FIELD | 











Employers Advance Buggey 





Becomes Assistant Manager of Middle 
Department in Philadelphia, Suc- 
ceeding T. B. Wood 





T. M. Buggey, Jr., has been appointed 
assistant manager of the Middle Depart- 
ment of the Employers group under 
H. J. Dooley. He succeeds T. B. Wood, 
who resigned recently. 

Mr. Buggey started in the insurance 
business with the General Accident in 
the statistical department. Later he 
served in the Philadelphia branch office 
but resigned to become affiliated with 
the Employers group. He has served 
as superintendent of the burglary, acci- 
dent and health and plate glass depart- 
ments, was special agent in Pennsyl- 
vania, New Jersey and Delaware, reor- 
ganized the Pittsburgh service depart- 
ment and later became manager of the 
Harrisburg service department. 

Later he was transferred to Phila- 
delphia in the office of the Middle De- 
partment. 


Spencer and Minor Named 


Announcement is made by E. O. 
Spencer of Jackson, Miss., general 





agent in Mississippi for the Hartford 
Accident & Indemnity, of the appoint- 
ment of L. C. Minor as special agent 
and E. E. Snapp as claim adjuster. Mr, 
Minor was formerly state agent and Mr. 
Snapp adjuster for the Home Accident 
of Little Rock. They have a background 
of many years’ experience in the cas- 
ualty and surety business. 





Joins Great American 


R. V. Wright, for the past four years 
in charge of the service department of 
the U. S. F. G. at Grand Rapids, 
has been appointed assistant manager 
of the Great American Indemnity at 
Detroit. He has had a wide experience 
in various capacities of the casualty 
business during the past ten years. 

He succeeds W. J. Daly, who has 
gone with the new branch of the Home 
Indemnity at Detroit. 





D. K. Billings Resigns 


D. K. Billings has resigned as man- 
ager of the Portland office of the Com- 
mercial Casualty. The business will tem- 
porarily be handled by the division 
heads, George D. Hoban, casualty; 
Percy Pierce, accident and ‘health, and 
C. A. Mansfield, bond department. 














WORKMEN’S COMPENSATION 











Special Fund Is Doing Well 


Provision for Second Injuries to Wis- 
consin Workers Justified in 
Operation 








The Wisconsin special fund for second 
injury cases had a cash balance of $84,- 
862 on hand Oct. 1, a slight increase 
over 1929. Wisconsin employers assume 
no undue compensation liabilities in the 
employment of handicapped persons 
who have at some time in the past sus- 
tained the loss or total impairment of an 
eye, arm, hand, foot or leg. Under the 
compensation law, the liability in case 
of a second loss or total impairment in- 
jury is the same as for a first injury, 
where no previous dismemberment or 
total impairment is shown. 

An injured employe who has suffered 
permanent, total disability through less 
of a second member by a second injury, 
in addition to receiving compensation 
from the employer or his insurance 
carrier, is entitled to benefits from the 
special fund, so that his total indemnity 
will equal the amount payable for a case 
of permanent total disability by the first 
injury. 

Based on Assessments 


The special fund for second injuries is 
built up by an assessment of $75 upon 
the employer or his insurance carrier in 
each case of an injury resulting in the 
first loss or total impairment of an eye, 
hand, arm, foot, or leg. This feature of 
the compensation law, the commission 
report points out, largely relieves the 
employer from assuming higher com- 
pensation costs in employing persons 
handicapped by major physical disabili- 
ties, at the same time placing these 
workers on a parity with more fortunate 
workers, in so far as compensation pro- 
visions might otherwise be a reason tor 
discriminating against them when they 
seek employment. 


Record for Year Given 


In the year ended Oct. 1, 1930, the 
Wisconsin industrial commission settled 
13 cases in which injured employes were 
entitled to benefits from the special fund 
for second injuries. Disbursements from 
the fund in the fiscal year ended June 
30, 1930, amounted to $14,144, in com- 
parison with $7,171 in the previous year. 





Foot, Leg Hurts Need Study 


P. W. A. Fitzsimmons Says These 
Injuries Cause 40 Percent of Costs 


and Can Be Reduced 








The importance of attempts to reduce 
the number of industrial foot and leg 
injuries was emphasized in a recent ad- 
dress by P. W. A. Fitzsimmons, presi- 
dent of the Michigan Mutual Liability, 
before the National Association of Mu- 
tual Casualty Companies. Mr. Fitzsim- 
mons declared that this class of injuries 
is now responsible for about 40 percent 
of compensation costs. 

The speaker declared that the safety 
men only recently have turned their at- 
tention to the problem of foot and leg 
injuries. It was once the opinion that 
most of these accidents, caused by drop- 
ping objects or in trucking mishaps, 
could not be guarded against. “But look 
at the progress being made with the 
safety shoe, the metal shin guard and 
foot cover,” Mr. Fitzsimmons pointed 
out. “They will soon be worn as uni- 
versally as goggles by workers who need 
such protection, and the four-wheeled 
hand truck which gives rise to so many 
foot injuries is being replaced by the 
power-lift truck or by conveyors. The 
introduction of improved methods for 
lifting and transporting objects or mate- 
rials is found to have a very marked 
effect on compensation losses, by reduc- 
ing foot fractures, as well as crushed 
fingers, hernia and other strains.” 


Trade Associations Help 


Mr. Fitzsimmons declared that most 
remarkable progress has been made in 
the plants of members of the Paper 
Trade Association and the National Ce- 
ment Association. “It appears,” he 
said, “that the trade association is the 
one agency which can go farther in in- 
teresting its members than the insurance 
carrier.” 

Mr. Fitzsimmons criticized the atti- 
tude of labor in its relation to safety 
work, With few exceptions, chiefly in 
Pennsylvania, he declared that labor un- 
ions have contributed little or nothing 
constructive in furtherance of the move- 
ment, “but have actually worked nega- 
tively.” 

“We have been repeatedly impressed,” 
Mr. Fitzsimmons stated, “by how little 
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1880 GOLDEN JUBILEE 1930 


OF THE WORLD’S PIONEER IN LIABILITY INSURANCE 


>>> tt <<< << <<< <<< <<< 3 


HERE was not much attention paid to liability insurance. We 

50° have carefully searched the files of several insurance journals 
Years and even there find little or no mention of the form of insurance 
cAgo originated, fifty years ago, by The Employers’ Liability Assurance 


Corporation, Ltd. 
: 2 


HE Employers’ Liability Assurance Corporation, Ltd., and its affiliated 
companies, are in the process of finishing what they started. It is an end- 
less task, for there will always be a need for this form of insurance, just as 
Today there will always be accidents to workmen, to the public, and to others in the 
industrial plant or on the premises of the home owner, storekeeper, or the 
owner of the office building. 


Our fifty years experience has taught us this. There is a need for liability 
insurance. There is a comparatively small amount of this form of insurance 
sold to home owners and many others whose need for it is great. 


Whether or not you are associated with the world’s pioneer in liability insur- 
ance, or with its affiliated companies, The Employers’ Fire Insurance Com- 
pany and the American Employers’ Insurance Company, it is your duty as an 
insurance man to spread the gospel of this form of insurance. If the Ameri- 
can Agency system is to endure, it behooves every insurance man to make 
sure that /zs clients at least are adequately protected. 


If you are not a member of The Employers’ Group family, you can never- 
theless fittingly celebrate the Golden Jubilee of the World’s Pioneer in Lia- 
bility Insurance, by selling more of this form of insurance. 


The Employers’ Liability Assurance Corporation, Ltd. (The World’s Pioneer in Liability 
Insurance); American Employers’ Insurance Company; and The Employers’ Fire Insurance 
Company, comprise The Employers’ Group — 110 Milk Street, Boston, Massachusetts. 


THE EMPLOYERS’ GROUP 
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SERVICE UNEQUALED 


ALL OVER THE 
W ORLD 

















An organization of specialists in the handling 
of all claims, including— 


AUTOMOBILE — AVIATION — USE & Occu- 
PANCY—F IRE—TORNADO—RENTAL — SPRIN- 
KLER LEAKAGE—F URS—JEWELRY—ALL RIsK 
BurGcLary — Live Stock — BLANKET Bonps 
—RADIUM—FINE ARTS. 





CHICAGO — NEW YORK — PHILADELPHIA 
LOS ANGELES—SAN FRANCISCO 
MONTREAL—LONDON—MANCHESTER 
STRASBOURG—ANTWERP—GENOA 
ALEXANDRIA—CAIRO—SHANGHAI 
‘PARIS—MARSEILLES—NICE 


Represented in every principal city in the world 

















labor unions care about the prevention 
of iniury to their members and how 
strongly they are interested in getting as 
high awards as possible for the compen- 
sation of the injured member, but with- 
out realization of the burden such cost 
inflicts upon other workers comprising 
the general public. They seem to think 
this money comes out of the employer 
‘their enemy’ rather than constituting, 
as it actually does, a tax on everybody, 
but most of all upon themselves.” 


Married, 18; Still Collects 
After Death of Her Father 








An 18-year-old married daughter of 
an injured workman is entitled to con- 
tinuance of compensation payments 
after her father’s death, according to the 
Maine supreme judicial court in up- 
holding a decision of the state indus- 
trial commission. The girl was single 
and 14 at the time her father was in- 
jured. 

The court held that the marriage of 
the claimant before her father’s death 
did not bar her rights to compensation 
as a dependent nor did her rights to 
compensation terminate when she at- 
tained the age of 18. “The fact of de- 
pendency, under the laws that stood 
when this case arose, depended upon 
the situation which existed at the time 
of the injury,” the court declared. 





Employer, Employe Can’t 
Reject Compensation Law 





Although there is no specific law to 
the contrary Attorney General Van 
Winkle of Oregon holds that it is 
against public policy for employer and 
employe to enter upon an agreement to 
reject the workmen’s compensation act 
of Oregon. 

The opinion was delivered in a case 
wherein the employe waived all right of 
action against the employer in con- 
sideration of the employer furnishing 
him a $1,000 accident and health policy. 
Agreements of this kind, according to 
the attorney general would “completely 
upset” the declared policy of Oregon 
that workmen’s compensation protection 
shall be given only by the exclusive 
state fund. 





Interim Subcommittee to 


be Appointed Later On 





Commissioner Brown of Minnesota, 
who is chairman of the workmen’s com- 
pensation committee of the National 
Convention of Insurance Commission- 
ers, announces that he will not appoint 
a sub-committee to deal with amend- 
ments or changes in the National Coun- 
cil on Compensation Insurance in the 
interim between regular meetings of the 
organization as authorized at the recent 
New York meeting until after the first 
of the year. He says there is no im- 
mediate need for a subcommittee but if 
something develops of an urgent nature 
he will make an appointment at once. 


Entitled to Full Fee 


TOPEKA, KAN., Dec. 24.— The 
Kansas supreme court has ruled that a 
physician and surgeon who treats an in- 
jured employe of an industry is not 
working under the workmen’s compen- 
sation law. Therefore, while the em- 
ployer is limited as to the amount he 
may be forced to pay for medical and 
hospital attention, the physician and sur- 
geon is entitled to his reasonable fees 
for services rendered. The decision was 
rendered in the case of Dr. E. B. Ross 
of Wichita vs. Austin Drilling company. 


Delayed Notice Relieves Company 


LANSING, MICH., Dec. 24.—A 
company writing a workmen’s compen- 
sation line is relieved of its liability if 
the insured employer, through negli- 
gence of officials, fails to give prompt 











notification of a compensable injury, ac- 
cording to a decision of the Michigan 
supreme court in the case of Wiscon- 
sin Michigan Power Co. vs. General 
Casualty & Surety. 

The power company sought reim- 
bursement after paying compensation 
awarded to Adolph Poisson, an employe 
injured under the former organization. 
Poisson gave notification twice to his 
superintendent after injury, it was estab- 
lished, but, because the injury did 
not appear serious until later, the in- 
surer was not notified, notification fi- 
nally being given seven months after 
the injury when a compensation claim 
was filed. The insurer defended the 
suit as it was named co-defendant but 
the court held that did not operate as a 
waiver of its rights when it denied lia- 
bility. 


Newspaper Solicitor Not Covered 


OKLAHOMA CITY, Dec. 24.—The 
Oklahoma supreme court has reversed 
an award of the state industrial commis- 
sion and directed that the application for 
compensation be dismissed, in the case of 
Eddie Molloy who was employed by the 
Oklahoma Publishing Company of this 
city, soliciting subscriptions for the 
paper and delivering sample copies. He 
sustained an injury when he slipped on 
an icy sidewalk. The commission al- 
lowed him compensation for 16 weeks 
on the basis of temporary total dis- 
ability. dl 

The Union Indemnity was the car- 
rier. In appealing from the order it 
was contended Molloy was not engaged 
in a hazardous occupation. The court 
took a similar view. 


Await Adjournment of Legislature 


TOPEKA, KAN., Dec. 24.—It is be- 
lieved now that the companies writing 
compensation lines in Kansas will not 
seek a change in the schedules until 
after the close of the legislature. Early 
in November the companies filed a sche- 
dule for increased rates in Missouri and 
at that time insurance agents advised 
employers that an increase could be ex- 
pected in Kansas. It was indicated then 
that the Kansas increase would be be- 
tween 8 to 10 percent, not as great 
as the increase in Missouri. Later the 
companies withdrew their original filing 
and brought in a new one seeking 
slightly over 5 percent increase in rates 
and the Kansas employers were told 
that the proposed increases in this state 
would be larger than the new filing in 
Missouri. 


Missouri Hearing Dec. 29 


ST. LOUIS, Dec. 24.—Superintendent 
Thompson will hold the first of a series 
of public hearings December 29 at Jef- 
ferson City to determine the reasonable- 
ness of and necessity for the 5.7 percent 
increase in workmen’s compensation 
rates sought by the National Council on 
Compensation Insurance. 

It is expected that the employers will 
oppose the increase. They claim that 
charges for compensation insurance in 
the state are already among the highest 
in the country and that no further raise 
in rates is justified by the Missouri ex- 
perience. 

Payments to injured workmen under 
the Missouri act are liberal. There is a 
waiting period of but three days and if 
the disability lasts long enough the in- 
jured workman is even paid for the first 
three days. This liberality is naturally 
reflected in the rates. 


Injured at Picnic, Must Pay 
LINCOLN, NEB., Dec. 24.—The Ne- 


braska compensation commissioner has 
ordered the Cadwallader Fur Company 
and its insurer, the Globe Indemnity, to 
pay for an indefinite period $11.52 
weekly to Margaret Patrick, a seam- 
stress, who injured her spine while frol- 
icking at a company picnic. The com- 
missioner held that the law contem- 
plates compensation to employes injured 
at functions which employes are urged 
or required to attend. 
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Continental Indemnity Company 


(a stock company incorporated under the laws of the State of Missouri in]9/7) 


THOSE who desire to build an automobile 


insurance agency for permanency and profit 
and connect with America’s fast growing 
insurance organization which offers choice 
territory, fine contracts and service, are re- 
quested to fill and return the coupon. 


Continental Indemnity is 
art of The Darby Day 
fleet which includes the 
Liberty of Dayton, Auto- 
mobile of Dallas and Chi- 
cago Fidelity and Casualty. 


Continental Indemnity Co. of America 
Executive Offices 


105 W. Adams St., Box 826 
Chicago, Illinois 


I would be interested in selling Automobile In- 
surance for the Continental Indemnity Company 
of America. I believe I could write $ 
per year in premiums. 





At the present time I represent the following 
companies: 














Remarks: 














Name 


Address 
City State 
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12 advantages 





available to agents representing the Belt Companies 


established coast to coast agencies. 





specialists in automobile insurance. 





strong financial backing. 





complete coverage policies. 





fair claim and adjustment policy. 





low cost, high quality protection. 





policies that sell easily and stay sold. 





non-discriminating rate schedule. 





liberal payment features. 





territory open in 19 states. 





unusual agency contracts. 





careful training for agents. 





C. M. Nicuots, PresipENT 


Belt Casualty Co. 














Complete 

information [A filiated with Belt Fire Insurance Co.] 

gladly 

er Home Office: 

request 4750 Sheridan Road - - Chicago 
AUTOMOBILE PUBLIC BURGLARY ACCIDENT 
LIABILITY LIABILITY THEFT HEALTH 
PROP.DAMAGE TEAMS PLATE GLASS WORKMEN’S 


COLLISION 








ELEVATOR 





STEAM BOILER COMPENSATION 











FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. ' 
PHILADELPHIA 























ACCIDENT-AND HEALTH FIELD 











Confer on Standard Practices 





Companies Writing Teachers’ Group 
A. & H. Make Progress Toward 
Uniformity in Chicago Meeting 





Progress toward working out a stan- 
dard practice in handling group health 
and accident business for teachers’ clubs 
and associations was made by a group 
of health and accident executives gath- 
ered in Chicago. J. P. Collins, agency 
supervisor National Casualty, Detroit, 
was delegated to prepare a resume of 
current company practices on this type 
of business, which will be distributed to 
interested carriers. 

The executives discussed policy pro- 
visions, basic rates and experience with 
teachers’ group coverage. It seems 
probable that as a result of this con- 
ference, a standard policy form and uni- 
form rates will eventually be adopted. 

Companies represented were Inter- 
Ocean Casualty, Michigan Life, Conti- 
nental Casualty, National Casualty, 
Commercial Casualty and Washington 
Fidelity National. 


Defective Lock on Car Not 
“Disablement,” Court Holds 








A curious claim under a limited auto- 
mobile accident policy has been decided 
by the Kentucky supreme court in favor 
of the company in the case of Lutz’ ad- 
ministrator vs. Inter-Southern Life. 
Lutz was riding in an automobile with 
a friend and dropped a cigar. He began 
to feel around for it: The friend, who 
was driving, heard a noise, and looking 
about discovered that the door was open 
and Lutz was not in the car. Imme- 
diate investigation showed that he had 
fallen out and received injuries from 
which his death resulted within a short 
time. The policy covered $2,500 for 
death caused by the wrecking or dis- 
ablement of an automobile. The friend 
testified that the lock on the door was 
defective. The administrator contended 
that this amounted to a disablement. 
The supreme court holds that the cov- 
erage of the policy refers to wrecking 
or disablement of the car at the time of 
injury. Otherwise, an assured who 
pricked his finger on a splinter from 
some previous accident and got blood 
poisoning could claim benefits from the 
“wrecking or disablement” of the car. 


National Life & Accident 


Issues Clients Magazine 








A plan for establishing more intimate 
contact between policyholders and com- 
pany has been completed by the Na- 
tional Life & Accident of Nashville. It 
consists of publication of a quarterly 
magazine, “Shielded Homes,” for distri- 
bution among National Life & Accident 
policyholders. The first issue is off the 
press. 

The little magazine contains a mes- 
sage from President C. A. Craig, arti- 
cles for the housewife and a number of 
features for the children. There is a 
story about WSM, the radio station of 
the National Life & Accident in Nash- 
ville, as well as a statement of the value 
of life insurance by seven presidents of 
the United States. 





Physicians Protective Expanding 


The Physicians Protective Casualty of 
Chicago, which writes accident and 
health exclusively, has recently launched 
an expansion program. The company 


began writing in Illinois and is now 
licensed also in Indiana, with a strong 
agency plant in both states. It is located 
at 105 West Adams street, where it has 
The company 


taken larger quarters. 





recently opened a Cook county office 
and has appointed A. L. Lipschultz 
manager. He has a successful back- 
ground of many years in life, accident 
and health business in Chicago and is 
building and training an organization 
which already has proved successful. J. 
W. Stamper is president. 


“Earnings Insurance” Preferred 


The Standard Accident in its house 
organ, “Standard Cog” recommends 
that its agents substitute the term earn- 
ings protection or earnings insurance 
for personal accident insurance. By in- 
terpreting potential injuries in terms of 
lost earnings the mind of the prospect 
will be relieved of the thought of phy- 
sical pain and suffering, the company 
points out. 





Loyal Protective Transfers Men 


A. L. VanGilder, formerly state man- 
ager in Illinois for the Loyal Protective, 
has been transferred to California as 
state manager, with headquarters in San 
Francisco. L. E. Simmons, who has 
been state manager in Illinois for the 
Ridgely Protective, will become state 
manager for the Loyal Protective, which 
has just reinsured the Ridgely, with 
headquarters at 105 West Madison 
street, Chicago. 





Fidelity-Surety 
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Fidelity Field Is Neglected 


U. S. F. & G. Field Assistant Finds 
Agents Shy on Profitable Cover- 
age Because of Ignorance 








BALTIMORE, Dec. 24.—C. L. Vaile, 
fidelity field assistant of the United 
States Fidelity & Guaranty, has returned 
from an extended field trip, visiting both 
branch offices and local agents. He has 
had an excellent opportunity to observe 
the work that is being done in the de- 
velopment of fidelity bonds and de- 
clares that this branch of bonding is 
being neglected by the average agent. 

In an interview on his return Mr. 
Vaile said: “Many articles have been 
published recently in connection with 
mercantile fidelity bonds. ‘They have 
brought out that fidelity is a much neg- 
lected line in spite of the fact that there 
are many mercantile establishments. 

“In visiting many agents in both large 
and small cities I found a noticeable 
lack of understanding of the fidelity 
manual and its ever-increasing numbers 
of temporary pages, new pages, and 
changes. Perhaps if this fidelity man- 
ual were uniformly separated from the 
surety manual, as one or two companies 
have already done, it might help the 
average agent through the psychology 
of handling a less voluminous manual. 

“A further suggestion which appears 
to be a solution, would be to include in 
this separate fidelity manual a few addi- 
tional pages of instruction, which would 
include the kinds of businesses that are 
not desirable and those that are pro- 
hibited. 

“Moreover the stress and strain of the 
development of insurance business vol- 
ume has left the agent practically no 
time to even think fidelity, so that to- 
gether with the lack of time and lack of 
constructive information from the surety 
companies, the agent hesitates to dis- 
cuss with any of his clients a line of 
protection about which he knows com- 
paratively nothing. This condition is 
true in many instances. 

“It is true that there are many kinds 
and classes of business which have not 
been solicited for this desirable line, and 





a ot es we we OS belle ERS By oe eee 





December 25, 1930 


THE NATIONAL UNDERWRITER 


CASUALTY 





45 





it is also true that the contacts estab- 
lished and the insurance by-products 
have been overlooked by the majority 
of agents. Each and every applicant 
for a fidelity bond is a potential pros- 
pect for other classes of insurance. 
Each and every reference used by the 
applicant is a user of varied classes of 
insurance, and in the opinion of many 
insurance agents, as this has been 
brought to their attention, the addi- 
tional prospects developed by the solici- 
tation of fidelity bonds are unlimited.” 


Deny Liability on Bond 


SALT LAKE CITY, Dec. 24.—The 
United States Fidelity and Guaranty 
and the American Surety have denied 
liability in connection with the bond of 

Young, treasurer of Salt Lake 
City up to 1926. The city’s claim is 
approximately $123,000. 

he companies contend that if any 
irregularities or omissions occurred, the 
city commissioners should have discov- 
ered them prior to Feb. 1, 1924, as they 
were informed in such manner as would 
put them on inquiry. They say that 
they have no knowledge that Young re- 
ceived the amounts of taxes set up in 
the complaint, and consider this suffi- 
cient ground for denying that he mis- 
appropriated the sums alleged. 


Would Change Pennsylvania Law 


PHILADELPHIA, Dec. 24.—Repre- 
sentative Edward Haws, who was chair- 
man of the house insurance committee 
in the 1929 legislature and is expected 
to hold the same post at the coming ses- 








sion, will introduce a bill to repeal the 
present act, under which the courts are 
required to accept a certificate from the 
insurance commissioner as evidence of 
the responsibility of bonding companies. 

His decision to introduce the bill fol- 
lows a decision of the common pleas 
court, refusing the petition of the Grand 
Central Surety to be approved as surety 
by the court, which questioned the con- 
stitutionality of the act and condemned 
its “dangerous character.” The orphans’ 
court also went on record as fully sup- 
porting that opinion. 


Fidelity Bond Covers Holding 
Company and Subsidiaries 








In the Pennsylvania Car Company vs. 
Hartford Accident, the Delaware su- 
perior court passes on the question of 
liability on a fidelity bond in connection 
with the holding and subsidiary corpor- 
ations. The American Republic Cor- 
poration and/or its subsidiaries, jointly 
and severally, as their respective inter- 
ests may appear was the principal in a 
fidelity bond. he American Republic 
is the holding and controlling company 
of its subsidiaries of which the Pennsyl- 
vania Car Company is one. ia 
Jordan, who committed the fraud, was 
vice-president of the American Republic, 
a position covered by the bond. The 
court holds that the intent of the bond 
was to insure and protect both the hold- 
ing and subsidiary companies. It says 
that it is not possible to regard the sub- 
sidaries otherwise than as parts or units 
of the principal or holding company. 














WITH BURGLARY UNDERWRITERS 














Holds Assured Can’t Recover | ents establishments, but have ex- 





Alabama Court of Appeals Renders 
Decision on Loss of Money 
in Safe 





An interesting case has been decided 


by the Alabama court of appeals, 
American Surety vs. Southern Oil 
Stores. The stores had a combination 


lock safe. Someone entered the build- 
ing in which the safe was located. It 
was claimed that the outer door was 
opened by working the combination, the 
little iron box on the inside was pried 
loose, chiseled open from its rear end, 
the money taken out, the door of the 
box being still locked. There were no 
marks on the outer door of the safe, 
nor anywhere else except on the inside. 
A clause in the policy requires that 
visible marks be found. 

The court held that if it could be 
said that opening the safe by “working 
the combination” on the outer door 
was “making felonious entry into such 
safe by actual force and violence;” still, 
here, the undisputed testimony shows 
an absence of a right of recovery on 
part of the assured because of failure 
to disclose any evidence of “visible 
marks made upon such safe by tools, 
explosives, electricity, gas or other 
chemicals” of such “force and violence,” 
i. e., the “force and violence” used in 
“making felonious entry into the safe.” 
The court is unable to see how evi- 
dence of the chiseling out, or prying 
out of the inner steel compartment in 
the safe after it was opened by “work- 
ing the combination” can be said to be 
any evidence of “visible marks made 
upon such safe by tools, etc.” The 
court holds that the assured was not 
entitled to recover. 





Oklahoma Losses Increase 


OKLAHOMA CITY, Dec. 24.—Loss 
ratio in burglary insurance in Oklahoma 
City has increased materially the last 
few months and local agents are watch- 
ing their step very carefully in writing 
this class of protection. Robberies have 
increased, not only in residences and 


nded to financial corporations. The 
| burglars are becoming more daring, 
with daylight robberies on the increase. 
Burglary insurance is easier to sell than 
perhaps at any previous time in the 
history of Oklahoma. Increased bur- 
glaries have been noted particularly in 
Tulsa, Shawnee and Oklahoma City. 





_ Casualty Company | 
| Activities 


Sells Its Office Building 


Central West Casualty Gets Rid of Its 
Structure at a Fairly Good 
Price 

















The Central West Casualty of De- 
troit, which last spring moved from its 
home office building at 941 East Jeffer- 
son avenue to the Transportation build- 
ing, has just sold the Jefferson avenue 
property and in view of the depressed 
real estate values was fortunate in se- 
curing the figure at which the building 
was carried in the company’s statement. 

W. B. Mann, executive vice-president, 
who with H. J. Kennedy, first vice-presi- 
dent, run the company, went to Detroit 
from the Columbia Casualty and Ocean- 
Accident several months ago. He has 
already put into effect his new plan of 
organization for the field, dividing it 
into three divisions, eastern, central and 
western, each in charge of a competent 
field man. He and President Hal H. 
Smith, recently returned from a trip to 
the Pacific Coast agencies. The com- 
pany is one casualty company that will 
show a gain in premium income for 
1930. After paying its usual dividend, 
with a small extra, it will also show a 
gain in surplus. 


Authorized to Issue Bonds 


The Chicago Fidelity & Casualty has 
received a certificate of authority from 
{= United States Treasury Department 

authorizing it to issue bonds in favor of 











Illinois Casualty 


Company 
SPRINGFIELD, ILLINOIS 


You Should Have a Strong Automobile 
Company in Your Office! 

ALL FORMS — FULL COVERAGE — 
IN ONE POLICY 
INDEPENDENT RATES 
Policyholders Surplus $375,000.00 
Total Assets over $600,000.00 


Licensed in Illinois, Iowa, Michigan, 
Missouri and Indiana 


<> 


Write or Telegraph 


Paul W. Pickering 


Secretary-Treasurer 


For Open Territory 




















All Risks Fur Insurance 
Rate $2.00 per $100-Minimum Premium $8.00 
Also 


General Coverage Policy 
Rate $2.00 per $100-Minimum Premium $2.00 


applying to articles or garments of Fur, Cloth or Leather against all risks of Fire, 
tighniag, Burglary, Holdup, Theft and Transit risks, in the home or elsewhere in 
United States and Canada. 


A. F. SHAW & CO., INC. 


insurance Exchange 75 Maiden Lane 
Chicago, Ill. New York City 


General Agents — ¢Alll Risks* Department 
Saint Paul Fire & Marine Insurance Co. 


2 
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the United States. The net qualifying 
power on any one bond is $200,000, based 
upon $1,000,000 capital, $1,000,000 sur- 
plus, and $500,000 voluntary contingent 
reserve. 





Indiana Reports Favorably 
on the Inland Bonding 





A favorable report on the Inland 
Bonding of South Bend, Ind., has been 
made by the Indiana department after 
an examination as of Sept. 30, 1930 
The net premium income for the first 
nine months of this year was $42,385. 
The company began business April 3, 
1924, with a paid-in capital of $100,000. 
Only one loss, which occurred on rein- 
surance, has been suffered during the 
period of the company’s existence and 
the company was later reimbursed for 
the full amount expended. 

The report states that the company’s 
accounting methods are well adapted 
to the nature of its business and that 
records are kept accurately and supply 
sufficient information. The company is 
declared to be in a sound financial condi- 
tion, having admitted assets of $627,613 
and a surplus over all liabilities of $245,- 
141, which with its capital of $300,000 
provides a surplus to policyholders of 
$545,141. 





Illinois National Casualty 
Shows Premium Increase 





The Illinois National Casualty of Chi- 
cago, the new stock company that suc- 
ceeded to the National Auto Under- 
writers, the reciprocal, shows a gain of 
17 percent in premiums since it went on 
a stock basis, according to President 
T. A. Reiter. The National Auto 
Underwriters was a well managed re- 
ciprocal. It had built up a premium in- 
come through men closely allied with 
the home office and associated with 





President Reiter. President Reiter him- 
self gives close attention to his organiza- 
tion. He is an excellent underwriter 
and is conservative in his views. The 
new stock company is able to make a 
number of connections that the re- 
ciprocal could not. 





Give Regular Dividend 


James Bruce, vice-president of the 
Chase National Bank, New York City, 
was elected a director of the Maryland 
Casualty by the board. The directors 
declared the reguiar quarterly dividend 

53% percent, or 56% cents a share, on 
the capital stock of $10 par value, and 
a dividend of $1.12% a share on the $25 
par stock not exchanged for the $10 par 
stock, 


Reception Opens Office 


A reception, attended by a large num- 
ber of casualty and surety officials, 
agents and brokers, marked the opening 
of the new Chicago offices of the Union 
Indemnity and New York Indemnity in 
A635 Insurance Exchange building. The 
new offices are much larger than the 
old quarters on the 21st floor of the In- 
surance Exchange. H.N. Douglass and 
J. M. Hogle, associate managers, were 
hosts at the affair. 








Company Notes 








Ohio is the most recent state to which 
the Firemans Fund Indemnity has been 
admitted. 

The Fidelity & Casualty has been li- 
censed in British Columbia for aviation 
insurance, 

The Alliance Life & Accident, with a 
capital of $100,000, has been incorpo- 
rated at Columbus by C. J. Garrity, Earl 
S. Bair and others. 


The American Indemnity has entered | 


West Virginia, appointing Lamar Satter- 
field & Co. of Fairmont as general agent 
for that section. Another general agent 
will be named at Charleston. 








FE ‘PERSONALS ; 


George M. Peterson of Duluth, su- 
preme conductor of the United Com- 
mercial Travelers, was accidentally 
killed when his gun was discharged as 
he tripped over a log while hunting at 
Cooks lake, near Cloquet, Minn. 

Wheeler P. Bloodgood, Milwaukee 
insurance attorney, died at his home in 
Milwaukee last week. His firm, Blood- 
good, Stebbins & Bloodgood, represent 
the United States Fidelity & Guaranty 
and the Metropolitan Life. 


Mike M. Moss, senior vice president 
of the Union Indemnity and other com- 
panies of the Insurance Securities fleet, 
spent last week in Detroit, returning to 
his home in New Orleans at the end 
of that period. 














Janet Hipp, 5-year-old daughter of 
Grady H. Hipp, actuary of the New 
York state fund, was instantly killed 
when the car her father was driving and 
in which she was a passenger swerved 
into a trolley pole Dec. 14. Mr. Hipp 
was severely injured, suffering fractures 
of two kneecaps and a rib. He has 
been with the state fund about a year, 
having formerly been life actuary of 
the New York department since 1920. 


Find Principle Is Sound 


Publication of a news item to the 
effect that a Chicago casualty company 
had just put on the market an automo- 
bile loss of use policy which was pre- 
sented as one of the first in this field, 
brings comment from Montgomery & 
White, Chicago managers for the Amer- 
ican Liability of Cincinnati, that this 
company discerned a definite need for 
such cover and adopted the loss of use 





policy in February. It is pointed out 
that at that time considerable criticism 
was offered inasmuch as most casualty 
companies felt it was not good under- 
writing principle, but since that time it 
has been adopted by several companies. 
Montgomery & White say that the 
American Liability after careful analy- 
sis decided the underwriting principle 
was sound and fundamentally correct, 
an opinion which has been bolstered by 
actual experience since that time. They 
predict that many more companies will 
enter this field in the near future. 


Hits Ambulance Chasers 


All casualty companies operating in 
New Jersey have been requested by 
Prosecutor Smith of Essex county to 
aid in his campaign against ambulance 
chasers, whose activities have greatly 
increased in and about Newark. He 
quotes a law passed there which holds 
in substance that any person who so- 
licits an individual or corporation to 
engage a lawyer to handle any action at 
law for damages or negligence shall be 
adjudged a disorderly person. The 
penalty provided is $175 maximum fine 
and maximum jail sentence, one year. 


Doctor Must Pay $25,000 


LINCOLN, NEB., Dec. 24.—A judg- 
ment for $25,000 secured by Ellen Mc- 
Kenzie in Douglas county against Dr. 
R. H. Marble, one of the largest of its 
character in Nebraska courts, has been 
affirmed by the supreme court. The 
woman claimed that she was made a 
cripple for life because the doctor made 
a wrong diagnosis, treating her for milk 
leg when she had a broken hip bone. 
The court below held that doctors were 
liable for errors of this kind, and the 
supreme court affirms the judgment on 
the ground that the record does not dis- 
close any prejudicial error. The United 
States Fidelity & Guaranty was on the 
doctor’s bond. 








PLATE GLASS 


STANDARD FORM 
EXCESS FORM 


(50/50) 


JOSEPH A. BURKART 
PRESIDENT 








FULL COVERAGE AUTOMOBILE - - - 





WASHINGTON,D.C. 


AGENTS WANTED IN DISTRICT OF COLUMBIA, VIRGINIA, NORTH CAROLINA, SOUTH CAROLINA, GEORGIA 


WORKMEN’S COMPENSATION 


FIRE 
TORNADO 


SPENCER B. CURRY 
VICE PRESIDENT 
AND GENERAL MANAGER 
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ILLINOIS 
THE LEADING GLASS INSURANCE COMPANY OF ILLINOIS 


HOME OFFICE: 


INSURANCE EXCHANGE Bldy., 


CHICAGO 
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Day to Act on 
Younger Edict 


(CONTINUED FROM PAGE 5) 


Muskegon, Mich., together with mort- 
gages on farms in Illinois, Missouri, 
Arkansas and Iowa of unknown value 
were substituted. 

Judge Younger prepared this letter 
after a conference with J. K. Jones, 
manager of the Liberty; Mr. Day, Mr. 
McCutchan and Elmer Lohman, of the 
Darby Day organization. 

Mr. McCutchan declared that all 
moves have been made with the advice 
of counsel and the sale of the joint farm 
loan bonds had been recommended by 
many bankers. He said that these 
bonds had depreciated $176,000 in value 
in the hands of the Liberty. Further- 
more he said that every share of stock 
in the Liberty was owned by the Darby 
Day Investment Corporation and that 
none of it was in the hands of the 
public. 

Mr. McCutchan said that the mort- 
gages which had been placed in the port- 
folio of the Liberty had been passed 
upon by appraisers and were sound. He 
said that, although many companies had 
invested in mortgages, it was appar- 
ently the purpose of the insurance de- 
partment to discourage further invest- 
ments in that field on the general 
assumption that mortgages today are to 
be viewed with suspicion. 

Mr. McCutchan said that he resented 
the intimation of Judge Younger that 
the securities of the Liberty had been 
converted to the individual use of mem- 
bers of the Darby Day organization. 
This is not true, he stated. He said that 
the original securities of the Liberty 
would not be replaced by identical se- 
curities, but by others which would re- 
ceive the approval of the Ohio depart- 
ment. 


Profits Small 
in New England 


(CONTINUED FROM PAGE 3) 


increase anywhere from 5 to 10 percent. 
Fires throughout the field have been 
numerous and costly, many dwellings, 
ranging in value from $10,000 to $40,000 
having burned for total losses. A con- 
siderable number of the fires have been 
in homes covered under annual policies. 
To such degree has this proven true 
that certain companies have instructed 
their field men to make close inspections 
of all dwellings on which annual poli- 
cies have been ordered in substitution 
for term contracts. 

Except in Boston, where rates were 
reduced on fireproof structures, there 
have been no important rate changes in 
New England this year. The situation 
in Boston continues interesting. The 
revision of the commission arrangement 
for agents in the city, which has been 
under consideration by a special com- 
mittee of the Eastern Underwriters As- 
sociation for over two years, is still sus- 
pended in mid-air. One of the promi- 
nent companies of the Boston Board, 
while continuing membership, has noti- 
fied of its purpose to “protect its busi- 
ness.” Altogether the situation there is 
such as to make highly desirable a 
speedy understanding as to commissions, 
brokerages and governing rules, be- 
tween the companies and their local rep- 
resentatives. 


Show Carbon Monoxide Hazard 


“Carbon Monoxide: The Unseen Dan- 
ger,” is the title of a motion picture film, 
making graphic the hazards of this poi- 
son gas and pointing out ways of com- 
bating its dangers, which has been re- 
leased by the United States Bureau of 
Mines. The purpose of the film is to 
help reduce the heavy annual death rate 
from carbon monoxide poisoning. How 
persons may be overcome in their pri- 
vate garages, its hazard in public ga- 
rages and service stations and how it 
may be released in the home are vis- 
ualized. 





Year Has Been Hard One 
With Fire Insurance Men 


(CONTINUED FROM PAGE 3) 


There is a difference in figures when 
we base our comparisons on the entire 
business that reaches an office and what 
may be termed the regular agency busi- 
ness. The decrease on the latter basis 
will average about 20 percent. So a well 
known authority estimates. 

The combination of a great shrinkage 
in the market value of securities, exces- 
sive losses and reduced income, has hit 
the insurance companies hard this year, 
hence the satisfaction with which man- 
agers view the passing of 1930, and the 
earnest hope they express that the in- 
coming 12 months will treat them more 
kindly. 

Appreciating the depressed condition 
of the stock market and that it might be 
advisable for the msurance commission- 
ers to follow the recent example of the 
United States Treasury Department in 
permitting surety companies in filing their 
statements with the department to use 
average values instead of those ruling on 
Dec. 31, the committee on valuations of 
the National Convention of Insurance 
Commissioners at its mid-year meeting 
had a hearing upon the question. 


No Change in Valuation Method 


Although company managers had been 
apprised of the purpose of the gathering 
and a number attended, none spoke in 
advocacy of the suggestion nor did any 
insurance commissioner, actuated partly 
it is thought by the fear that such ad- 
vocacy might be construed as an admis- 
sion of the need of aid. With the ap- 
proach of statement preparing season 
some company officials at least would 
like to see the average value idea adopted 
and have now intimated as much. The 
failure of any one at the commissioners’ 
hearing to urge the plan, however, left 
the committee no alternative but to drop 
it; with the saving proviso that should 
it prove desirable the matter could be 
reopened before the end of the year. 


Security Book Being Compiled 


The National Convention of Insurance 
Commissioners is proceding with the 
preparation of its book of security valua- 
tions ad in former years, compilation 
of the work again being left to the pub- 
lishers of Poor’s Manual, of this city. 
All active stock will carry the list price 
on December 31, and for securities not 
generally traded in as appear in com- 
pany portfolios, values will be set by 
competent authorities. Aside from the 
ownership of home office buildings the 
investments of fire and casualty com- 
panies in real estate are practically nil; 
their holding consisting of securities 
that can be readily marketed in case of 
need. Real estate mortgages do not 
constitute a liquid asset. This once 
talked of creation of a market for dealing 
in real estate mortgages has failed to 
materialize. 


Time for Filing Statements 


Insurance companies have several 
weeks after the beginning of each year in 
which to file their statements with the 
insurance departments. There will be 
no departure from the nractice this sea- 
son. It is possible that financial balance 
sheets will be asked for from any cor- 
poration which a department has under 
suspicion prior to the formal submission 
of the report blank. This procedure will 
be restricted to home institutions, each 
department relying upon the other 
states to check up on companies domi- 
iciled within thei respective jurisdic- 
tions. Governing officials are fully cog- 
nizant of the fact that the financial sit- 
uation this year has been an exceptional 
one, and will be wholly reasonable in 
their treatment of the companies. At 
the same time they realize that their 
primary consideration is toward the as- 
sured, and hence will not hesitate to 
take drastic action against any carrier the 
sanctity of whose contracts seems im- 
periled. 


Riegel & Loman’s “Insurance Princi- 
ples and Practices” sold by The National 
Underwriter. $6.00. 








ESSENTIALLY 


agency companies, 
recognizing the value 
of full cooperation by 
the Home Office with 
men in the field. 


United States Fidelity 
and Guaranty Company 


R. Howarp Brann, President 


Fidelity and Guaranty 
Fire Corporation 


R. Howarp Buianp, President 


Frank A. GANTERT 
Vice-President and General Manager 


Home Offices 
BALTIMORE, MARYLAND 
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Surety and Casualty Company 
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Re-Insurance 
Excess Re-Insurance 
Catastrophe Hazard 











DEE, A. STOKER 


2111 Daily News Bldg. CHICAGO 


Tel. Central 6378 4 
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Wanted— A good Automobile 
and Casualty Promotion man 
and Agency Superintendent. Ad- 
dress 8.17. The National Under- 


writer. 








STATE AGENT 


Desires position as manager of service office, 
or as special agent of casualty and surety 
company. Six years experience. Single. Ad- 
dress S-19, The National Underwriter. 








CASUALTY MANAGER 
DESIRES CONNECTION 


With a progressive general agency or company. 
Eleven years experience in branch office and general 
agency ‘organization and production. Services imme- 
diately available. An opportunity for doing con- 
structive work is more desirable than a preference 
as to territory. Address $-10, The National Under- 
writer. 








Experienced Branch Manager 


Well versed in casualty and surety lines desires po- 
sition in Texas, Midwest or Pacific Coast States. 
Twelve years experience; six years as Special Agent, 
six years as Branch Manager. Have fine record as 
surety producer and underwriter. Now employed. 
Best personal and business references. Address Box 
8-15, The National Underwriter. 








Head of claims department, for the past ten 
years, of one of the largest nationally known 
manufacturing companies, including various lines 
of manufacture throughout the United States, 
and two railroads, due to financial conditions, 
will be open for new positien the first of the 
year. Understands all branches of compensation 
and public liability. University graduate. Ad- 
dress S-i!, The National Underwriter. 





Eastern Farms 
Are Poor Risks 


(CONTINUED FROM PAGE 5) 


standpoint; and in New York call for a 
higher rate than individually owned 
properties. In the early days farm busi- 
ness throughout the east was held to be 
very profitable and several of the now 
well established general writing com- 
panies confined their operations quite 
largely to insuring rural risks. The de- 
velopment of industrialism and the su- 
perior attractions afforded in the cities 
and towns.gradually weaned the younger 
element away from the farms, increas- 
ing thereby the burdens of those left to 
carry on, and making less desirable the 
insuring of farm properties from a 
moral standpoint. The physical hazard, 
always severe, continues, the combina- 
tion making the profitable insuring of 
farm risks well nigh impossible. 

Payment of premiums in cash is de- 
manded by companies on their farm 
business. Where the assured is not able 
to comply with this requirement agents 
are able to secure money from their 
premium financing body, to which the 
notes of the property-owner are turned 
over as security. 





Field Man Wanted 


A capable and experienced automobile field man 
with wide acquaintanceship and familiar with North- 
ern Illinois territory is wanted by a stock auto- 
mobile insurance company. Applicants should give 
experience, previous connections, references, salary 
desired, etc. Address $-22, The National Under- 
writer, 











WINZER & CO. 


CERTIFIED PUBLIC ACCOUNTANTS 


Specializing in 


INSURANCE 
ACCOUNTING 


29 S. La Salle Street 
(on > & a G-wene, 











BATES ADJUSTMENT Co. 


a City, Oklahoma Tulsa, Oklahoma 
S. Hanson, Mer. R. W. Murray, Mer. 
"We now -have branched into Cas- 
ualty Adjustments, retaining two 
Licensed Attorneys on our staff 
who are specially trained in Cas- 
ualty and Compensation Investiga- 

tions and Adjustments. 


We have served the Fire Insurance Companies since 1897 











Reduce Ptiiie lites Rates 
Recommend 
JUSTRITE OILY WASTI 
AND SAFETY CANS 
Appr and Labeled by the Underwriters La 


MANUFACTURING CO. 


CHICAGO, ILI 


JUSTRITE 


2067 SOUTHPORT AVE 








PAYROLL 


330 SO. WELLS ST. 
CHICAGO 





ECONOMICAL AND EFFICIENT SERVICE 


AUDITS 


BURGLARY 


INSPECTIONS 


COMPENSATION — LIABILITY — PLATE GLASS — BURGLARY — ELEVATOR 


ATWELL, VOGEL & STERLING, Inc. 


4616 BRUCE (e- 
APOLIS 
Twelve Other Service Offices in Thirty-One States 


SPECIAL 











REINSURANCE 





Reinsurance Company Salamandra 
of Copenhagen, Denmark 





North Star Insurance Company 
of New York 


Hamburg-American Insurance Company 
of New York 


MEINEL & WEMPLE, INC., Managers 
469 Fifth Avenue, New York, N. Y. 
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Dr. Held{Sug¢gests 
Taking Inventory 
of Letter Output 


A valuable criticism of business cor- 
respondence was brought to the Life 
Office Management Association in an- 
nual conference at Chicago by Dr. Felix 
E. Held of Ohio State University. 

The correspondence of a corporation 
is just as representative of a firm as an 
individual letter is representative of the 
individual, Dr. Held observed. It can 
be good advertising or poor advertising 
for the corporation and it is so impor- 
tant that he recommended taking an 
inventory of the letter output and super- 
vision of correspondence. 

As to contents of letters, Dr. Held 
advised practicing the art that conceals 
art. Letters should be prepared with a 
continuity of thought so that the reader 
is not distracted by the form of the let- 
ter from the message. Whatever order 
is decided upon in presenting the idea 
or the message, or whatever order is 
applicable, Dr. Held advised his listeners 
to face squarely what the letter is sup- 
posed to do. Then after thinking the 
letter through; prepare it with a con- 
tinuity of thought so that transition 
from point to point is invisible and the 
surface is smooth. Applicability of the 
letter is an important factor, he said. 
It is useful to know something about the 
person to whom the letter is addressed, 
his general social standing, and some- 
thing about his character. 

Perfection of mechanical features is 
indispensable, Dr. Held declared. Punc- 
tuation, spelling, spacing, etc., must be 
correct. Also the type of paper, the let- 
terhead, the color of the ink, should be 
artistic. 











Cover on Funds 
Difficult to Get 


(CONTINUED FROM PAGE 35) 


insurance while a conflagration is raging 
in the home town, or seeking riot and 
civil commotion cover while mobs are 
ranging the streets. 

A large office estimates that it has 
turned down fully $200,000 in premiums 
on individual depository bonds in the 
last 30 days. Under normal conditions 
companies would be glad to issue de- 
pository bonds to individuals where 
funds are entrusted to banks of solid 
worth, but applications of this type are 
practically nil. 


Several Changes Are Made 
in Official Staff of F. & C. 


(CONTINUED FROM PAGE 35) 


retary of the steam boiler association 
since its inception. 

Mr. Harvey’s association with the Fi- 
delity & Casualty dates from 1894 when 


he was appointed assistant superin- 
tendent of its inspection department, 
later being advanced to the superin- 


tendency, a post he has since continu- 
ously maintained. 


Miscellaneous Notes 


Victor T. Jepsen of Rapid City, 
is another local agent to earn the 25- 
year silver service medal of the Home, 
the award being made by State Agent 
Burt Burton. 


A. R. Thompson, president Thompson 
Insurance Agency, has been elected 
treasurer of the Detroit Automobile 
Club, which has 80,000 members. 

W. T. Smith, 79, Ionia, Mich., one of 
the oldest active insurance men in that 
section of the state, died recently of an 
apoplectie stroke. 

The Frank G. Buehler Company of In- 
dianapolis has been incorporated by 
Frank G. Buehler, Elda M. Buehler and 
A. F. Shoemaker. 


S. D., 


Interesting Book 
for Local Agents 





“Principles of Property Insurance” is 
the title of a new book on fire insurance 
and allied lines, written by Dr. F. E. 
Wolfe, formerly associate professor of 
economics in the University of Illinois 
and at the present time in the economics 
research department of the Procter & 
Gamble Company in Cincinnati. 

Dr. Wolfe has produced in his book 
the most valuable review available on 
property insurance. While it is suitable 
for use in the college class room, it fur- 
nishes information and facts which would 
be valuable for insurance agents and 
brokers. Academic principles are thor- 
oughly explained, but a great part of the 
book is given up to a description of the 
definite, specific methods used in con- 
ducting and writing the business. Thus 
in the chapter on “Insurable Interest in 
Fire Insutance,” several pages are given 
over to a discussion of the methods of 
protecting separate insurable interests in 
mortgaged property. This is in line with 
the treatment throughout the book, mak- 
ing it of practical value to the agent in 
the field. 


Discussion of General Subjects 


The ‘first six chapters aré given over 
to a discussion of general subjects such 
as the nature and economic uses of fire 
insurance, historical development, types 
of carriers, agents and brokers; fire in- 
surance contracts and the character of 
the risk. The remainder of the book 
takes up specific phases of property in- 
surance such as adjustment of losses, 
coinsurance, use and occupancy insur- 
ance, reinsurance, schedule rating, gov- 
ernment supervision, automobile insur- 
ance, finances and reserves in fire 
insurance. 

The book will be a valuable addition 
to the library of anyone who desires to 
get a broad, general view of the prin- 
ciples of property insurance in all its 
phases. It has a large amount of mate- 
ria] of direct and immediate practical use 
to the agent in the field. The book may 
be purchased from Tue Nationa, Un- 
DERWRITER, 420 East Fourth street, Cin- 
cinnati. It sells for $3. 





New Insurance “Racket” 








Revealed in Warning 





The American of Newark group has 
sent out broadcast a circular letter warn- 
ing its agents about the country of a 
new insurance “racket” being worked 
successfully by a man who operates as a 
broker or solicitor. He attaches himself 
to a substantial agency, bringing with 
him credentials and letters of introduc- 
tion which are genuine and bear thor- 
ough investigation. Three of the com- 
pany’s agencies have been victimized, it 
is stated. 

In his introduction to the agency for 
which he proposes to work the solicitor 
offers acceptable proof that he is con- 
nected by lineage and marriage with the 
directing heads of a very large religious 
institution which has properties nation- 
wide. After a few weeks of straight 
salesmanship he brings to his employer 
an order for a substantial amount of in- 
surance on a schedule of properties be- 
longing to the religious institution, and 
has, in the three cases mentioned, per- 
suaded the agent to advance him a 
portion of his commission on account of 
premium, ranging upward of $50,000. 
Thereupon the solicitor disappears and 
the agents learn that the policies were 
not ordered and no premium is collected. 


“What to Know About Automobile In- 
surance,” by Doremus, 
why,” too. 
Underwriter. 
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ASSURING EVEN BETTER SERVICE 






a 
Conspicuously outstanding in the 
states in which we operate for 
Plate Glass, Residence Burglary, our agency service and up-to-the 
Sports Liability, Accident and minute policies and facilities for 
Health, Owners’ and Land- writing all forms of automobile 
lords’ Contingent, also. insurance and a perfect all-inclu- 
sive accident and health capacity. 
A Policy for Every Purse and Person 


PRUDENTIAL CASUALTY 
AND 


SURETY COMPANY 


HOME OFFICE 
ST. LOUIS, MO. 
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L7 Travelers Accident Policies 


had to cash their checks at one Bank window 





I, all the people who have 


received payment under 





and were served at the rate of one per minute, 


it would take ten years to cash their checks. 








One thousand trains of 10 
cars each would be neces- 
sary to transport the people 
who have received money under 


Travelers Accident Policies. 


More than a million people have 

received substantial checks for 

benefits under Accident Policies 
in THE TRAVELERS 








THE TRAVELERS 


Tue TRAVELERSINSURANCECOMPANY THE TRAVELERSINDEMNITYCOMPANY THE TRAVELERS FIRE INSURANCE COMPANY 
LIFE L. EDMUND ZACHER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 
LIABILITY, AUTOMOBILE, 


STEAM BOILER, COMPENSATION, GROUP, BURGLARY, 





PLATE GLASS, AIRCRAFT, MACHINERY INLAND MARINE 






































REINSURANCE NUMBER 


| The National Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


THURSDAY, DECEMBER 25, 1930 PART TWO 





General 
Alliance 
Group ( 


Affording a a 


Reinsurance Service 


GENERAL REINSURANCE CORPORATION 
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Outlook for Reinsurance Promising 


Business Is Governed by Cause and Effect and Causes 
Are Predictable Which Will Much Improve Its Fortune 


As insurance goes, so goes reinsurance 
—only more so, reinsurers will tell you, 
in lean years; less so in fair weather. In 
tabloid, that means in 1930 the volume 
of fire reinsurers is down, losses up; 
casualty reinsurance volume  insig- 
nificantly lower, perhaps even equal to 
1929, but losses higher; life reinsurance 
volume probably lower, and because of 
unusual mortality among heavily insured 
lives, probably greater death payments. 

All of the factors governing the for- 
tunes of direct writers are reflected in 
the business of reinsurers. In addition 
a multiplicity of special factors influence 
the reinsurance traffic. 

One of outstanding characteristics of 
the average reinsurance man is his firm 
belief in and knowledge of the workings 
of cause and effect. He knows why his 
business responds as it does to the pres- 
ent set of circumstances in the direct 
writing field and under the present gen- 
eral financial and social conditions. He 
has full confidence that the service of 
the reinsurer is indispensable; that it is 
not doomed; that it will survive and 
that when another set of circumstances 
develop his business will respond more 
or less automatically according to cer- 
tain rules, 


Reinsurers Are Blown 
by Winds of the Day 


The reinsurer is passive. He can’t 
engage in production drives, develop 
new lines, or even curtail expenditures 
to fight the trend of the times. If he 
is bound by a treaty, as he usually is, 
except in the fidelity and surety field, 
he can’t cancel and reject, except by 
terminating the treaty, in an effort to 
correct a loss trend. He can’t initiate 


plans to conserve business when as- 
sureds are canceling or lapsing. 
Accordingly the reinsurer is a good 


sailor. In a calm, he knows that his 
pace is beyond his control, and under a 
stiff breeze, he knows he will travel. 

Although competition is fierce today 
among all classes of reinsurers, the cas- 
ualty reinsurance business is the most 
competitive from the standpoint of rate. 
It happens to be a coincidence that this 
is the situation in the direct writing field 
also, rate demoralization being the great 
issue in the casualty business today. 

The greatest competition may be said 
to focus on auto liability. This line is 
welcome in all reinsurance offices. It 
carries a low premium, but the expense 
of handling it is correspondingly low 
and since it is written on the excess 
basis, reinsurers do not contribute to the 
first losses. Some reinsurers are spe- 
cializing on this line almost to the ex- 
clusion of others. They are aggressively 
seeking accounts and have a large staff 
of solicitors in the field. Rates as high 
as 55 percent are reported as having 
been paid for the business. 

Among those who are feeling the 
competition, the admission is made that 
the higher rates under certain circum- 
stances may be justifiable. If the busi- 
ness is so selected that much of it 


originates in small towns and country 
communities where juries have not 
been educated to high verdicts reinsurers 
may pay handsomely for auto liability 
lines without greatly jeopardizing them- 
selves. 

The reinsurer in all of his transactions 
is dealing with highly critical clients. He 
must be sure of his ground at every 
step. His judgment is challenged by 
experts and for that reason, as well as 
in order to avoid partisanship, which 
might alienate customers, decision to 
take an aggressive position only comes 
after mature deliberation. 


Group Control Absent 
In Reinsurance Field 


Probably the only departments of in- 
surance which are not organized in some 
sort of association or conference are the 
fire and casualty reinsurers. Most of 
the reinsurers are members of certain 
organizations to which the direct writers 
belong, but they do not participate in 
the politics or business of those organ- 
izations. They must remain neutral, for 
taking a partisan position in an issue 
would undoubtedly alienate at least one 
customer, 

The absence of an association does 
not mean that the reinsurers are not on 
good terms among themselves. They 
are. Although the competition is fierce, 
one reinsurer feels no hesitation in call- 
ing at the office or phoning another re- 
insurer for information on specific lines. 

The fire reinsurer suffers from all the 
afflictions of the direct writing fire com- 
pany—lower rates, higher losses, cessa- 
tion of new construction, reduction in 
inventories, inability or failure of many 
assureds to pay. Inasmuch as the re- 
insurer always anticipates a loss ratio 
from five to seven points higher than 
that of the direct writers, there is little 
hope that the fire reinsurance loss ratio 
this year will be less than 60. The con- 
sensus seems to be that the 1930 loss 
ratio of direct writers will be about 55. 
Of course those few fire reinsurers 
which transact a selective business—that 
is those whose treaties stipulate a net 
retention on the part of ceding com- 
panies to insure a good grade of busi- 
ness, will have a more fortunate ex- 
perience. This is the sort of year for 
which the selective policy was devised. 


Higher Retentions Is 
Problem in Fire Field 


The special problem of the fire rein- 
surer is the tendency of many direct 
writers to retain a greater portion of 
their premium. Many net retentions 
have been increased. None have been 
reduced. That is not unprecedented and 
is not alarming to reinsurers. When the 
normal income of direct writers is re- 
duced, reinsurers observe that there is a 
tendency to hold on to more of the pre- 
mium. There is pressure from the front 
office to the office boy and the examiner 
is admonished to hold the premium. 

One fire reinsurer estimates that the 
large companies have doubled their net 


retention of 10 years ago while the 
smaller companies have raised it by 50 
percent. 

The expectancy is that a policy of 
high net retentions shall prevail until a 
mounting loss ratio prompts ceding com- 
panies to abandon premium hoarding 
and again to make greater use of the 
other fellow’s resources. 

That was the experience 
depression of 1920-21 and following it. 
In that depression, there was a kiting of 
net retentions on the part of direct writ- 
ing companies in an effort to offset 
somewhat reduction in income. Rein- 
surers suffered, therefore, not only be- 
cause the ceding companies were trans- 
acting less business but because the 
companies were not giving the rein- 
surers even a normal proportion of the 
reduced income. 


Policy Changed in Bad 
Years of 1924 and ’25 


during the 


\ period of high net retentions 
existed until the heavy loss rates of 
1924-25 occurred. Ceding companies 


during those years began to seek rein 
surance treaties and reduced their net 
retentions. 

Then during 1927-28-29 reinsurers en- 
joyed fairly satisfactory results, par- 
ticipating in the prosperity of direct writ- 
ers. Of course, during those days of fair 
weather, ceding companies gradually be- 
came jealous of their premiums and 
began to seek more liberal allowances 
and easier conditions from the rein- 
surers. The movement towards an in- 
crease in net retentions was resumed, 
this time not to offset lowered income 
but to share more in good fortune. 

Then came October, 1929, and its con- 
sequences to fire insurance. The ex- 
perience of 1920-21 is being duplicated. 
Net retentions are again rising. 

Of course, there is another factor be- 
hind the movement for higher retentions. 
It is perhaps the primary factor. That 
is the great post war development of 
fire insurance fleets—the amalgamation 
of carriers into groups, giving members 
of the groups greater opportunities to 
reinsure their business among them- 
selves and greater resources to justify 
and demand higher retentions. 


Contrast Between 1920 
and Depression of 1930 


That is the great difference between 
the position of the reinsurers in 1920 and 
1930. During the earlier depression there 
was not the great investment in the fire 
insurance field yearning for premiums to 
keep it busy and remunerated. The 
receptacle is more capacious this year 
and the distance greater to the overflow 
valve where the reinsurers wait. 

Reinsurers are cautious prognostica- 
tors. They are slow to express an 
opinion as to the future of the fleet 
movement, but there is a feeling that 
there is a waning interest among 
bankers in fire insurance as an outlet for 
investments. If the fleet trend has been 
halted, then it is predictable that after a 


period, with resumption of business 
progress, the carrying capacity of exist- 
ing fleets will reach the saiuration point 

the point at which spread will again 
be indicated. 

The fleet is no longer the bugaboo it 
was to reinsurers, who have now ad- 
justed themselves to its competition 
Perhaps there is an analogy between the 
relation of buses to railroads and fleets 
to reinsurers. If railroads should see 
that bus traffic had reached a stati 
point, they would not despair because of 


existing competition to which they aré¢ 
already adjusted. 
Reverses Are Not New 

to the Fire Reinsurer 

Reinsurance companies have adjusted 
themselves to reverses in the past and 
have survived—notably they have sur- 


vived the Reinsurance 
That cooperative institution, established 
n 1915, is reported to control between 
$10,000,000 and $12,000,000 of business 
vhich would otherwise flow facultatively 

between direct writers or to strictly re« 
insurance companies. That was a blow 
to the strictly reinsurance companies 

but it was for from being an annihilat- 
ing blow. Members of the clearing 
house give out business but they also 
take it in, and if they are shedding un- 
desirable excesses in the clearing house 
they are just as likely to be absorbing 
undesirable business. For instance if a 
company withdrew from some state be 
cause of poor experience there, the force 
of its withdrawal therefrom might be 
somewhat neutralized because it might 
be compelled to accept from the clearing 


Clearing House 


house the business of some other com- 
pany in that state. 

The reinsurance clearing house has 
filled a need, but that need is not the 
need the strictly reinsurance company 
fills. It was a test of the value of the 
strictly reinsurance company. It dem- 


onstrated that there is likely to be a 
perpetual market for the carrier which 
takes in and takes in automatically with- 
out giving off, for the carrier which is 
exclusively a shock absorber. 


Only One Strictly Life 
Reinsurer in the Field 


Life reinsurers, likewise, follow the 
fortunes of the direct writers and like- 
wise are confronted by special prob- 
lems of their own. There is in the field 
today but one strictly life reinsurance 
company—the North American Re- 
assurance. Other companies, however, 
operate reinsurance departments, which 
are so conducted that they may be con- 
sidered almost in the same category as 
strictly life reinsurance companies. They 
may be compared to those few fire re- 
insurance companies, which operate as 
direct writers under one management 
and as reinsurers under another, for 


instance the Lincoln Fire, whose agency 
plant is under Fred S. James & Co., but 
whose reinsurance department is under 
in the same office as the 
American 


T. B. Boss 


American Reserve, or the 








2 


Equitable, whose direct business is un- 
der Corroon & Reynolds management 
but whose reinsurance business is con- 
ducted under the management of Rob- 
ert Van Iderstine. 

Foremost among the reinsurance de- 
partments of direct writing life com- 
panies is the Metropolitan, which trans- 
acts probably the largest reinsurance 
business in the world. Others aggres- 
sively in the field are the Connecticut 
General, Sun Life of Canada, Confed- 
eration Life, Security Life of Chicago, 
which recently acquired the Reinsurance 


Life of Chicago, Prudential, Travelers, 
Peoria Life, Northwestern National, 
Shenandoah Life, Pan-American Life, 
Missouri State, Ameri can Life of Texas, 


and American Central of Indianapolis. 


Reduction in Volume 

Is Expected This Year 

There is every likelihood that the vol- 
ume of life reinsurers will be lower this 


year in sympathy with many direct 
writers. Some reinsurers have increased 
the number of their accounts this year 


which will bolster their individual vol- 
ume although the aggregate of all re- 
insurers may be less. Moreover the 
mounting lapse rate, which is a sequel 
to the vast increase in policy loans fol- 
lowing the deflation of the securities 
market, is a problem no less acute for 
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reinsurers than direct writers. Lapsa- 
tion is a problem beyond the control of 
reinsurers. They have neither the re- 
sources nor the privilege of seeking to 
combat it. But the reinsurers are grati- 
fied at the universal interest taken by 
the direct writers in finding a solution 
to the problem. 

The most particular concern of the 
life reinsurer today is the prevalence of 
suicides among large policyholders and 
the natural deaths of heavily insured 
persons. 

Casualty reinsurance today 
more precisely conditions in the direct 
writing field than either fire or life. That 
statement seems to be true this year in 
view of the tendency on the part of di- 
rect writing fire companies to retain 
more premium and of the heavy mortal- 
ity among big risks, which will prob- 
ably prevent the life reinsurers from 
participating in the benefits of the pre- 
dicted improvement in general life in- 
surance mortality this year. 

The volume of casualty reinsurers 
this year has been about equal to that 
of 1929 with one or two casualty rein- 
surance companies showing rather no- 
ticeable increases. The European Gen- 
eral Reinsurance, which is the largest 
and the first casualty reinsurance com- 
pany to operate in the United States re- 
ported for the first six months of 1930, 
net premiums written $3,312,131 as con- 
trasted with $3,388,662 during the first 
six months of 1929. The experience of 
the European General may be taken as 


reflects 
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| Recent Growth of Excess 








Casualty Writing Traced 





By W. R. 


Resident 


This article relates to the nature and | 
development of the casualty insurance | 
business during the past ten years, par- | 
ticularly the excess phase of it. 

The meaning of excess as applied in | 
the casualty business requires an assured 
to assume a certain amount of liability 
before the. insurance carrier steps in to 
pay its part of the loss. 

This method of writing 
surance originated on risks where the 
loss possibilities were very heavy. It 
had its inception in the writing of public 
liability insurance on railroads. Due to 
the severity of public carrier accidents it 
was necessary to require the assured | 
(the railroad) to assume $25,000 in acci- | 
dent payments and in some cases it is 
necessary for the railroad or assured to 
assume $50,000 liability before the insur- 
ance company becomes interested in the | 
loss. As the passenger hazard is in-| 
cluded in this form of insurance the pos- | 
sibility of large losses is obvious. 

Coal mining companies also, especially 
since the inception of workmen’s com- 
pensation insurance, have, in many 
cases, found the excess method of insur- 
ing the only one open to them. This 
is so because the coal mining industry, 
particularly in the gaseous fields, has | 
sustained so many serious accidents in- | 
volving a large number of employes that 
it is impossible to interest a direct writ- | 
ing insurance company in accepting the 


risk, 


Excess Method Extended 
to Marine, Bus, Traction 


The excess method of insurance has 
also been adopted in insuring various 
maritime operations and at the present 
time the writing of excess insurance has 
spread to the manufacturing field where 
large manufacturers have found it de- 
sirable to carry their own insurance by 
qualifying as self-insurers. It has also 
been applied to the writing of public 
utility, traction and bus risks. 

The possibility of a heavy loss in the 
event of a catastrophe has always been 
present but this problem has been solved 
by relieving the self-insurer of this haz- 
ard through the means of an excess com- | 
pensation or public liability policy. 

There were very few companies giv- 
ing any attention to the excess casualty 
business prior to 1917 or 1918. What 
business was written found its way to 
Lloyds, London, which was the only 
available market. But it is now possible 
for an assured to obtain in an American 
insurance company an excess work- 
men’s compensation policy by assuming | 
the initial $5,000; $10,000 or $15,000 of 
the In some cases, as previously 
mentioned, it is necessary to require the 
assured to assume from $25,000 to $50,000 
liability before the excess policy takes | 


hold. 


Participating Carriers 
Aided by Reinsurance 


casualty in- | 


loss. 


Shortly after the passage of the New 
York workmen’s compensation act in 
1914 similar laws were enacted in other 
states. The cost of workmen’s com- 
pensation insurance was considerably | 
more than the old form of employers’ 
liability insurance. This situation caused 
various manufacturers as a group to or- | 
ganize participating insurance companies | j 
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for the purpose of obtaining lower rates 
through possible savings in dividends as 
a result of good experience. It is gen- 
erally the rule that every manufacturer 
believes his class of business less thaz- 
ardous than other classes. In some re- 
spects his judgment has been justified 
by the successful operation of the com- 
panies. In other cases the opposite has 
been the result and many of these com- 
panies were liquidated with substantial 
losses to the organizers. The success 
of the remaining companies has been 
partly due to the reinsurance they were 
|able to obtain but as there were no 
American facilities available prior to 
1917-1918 it was necessary to effect rein- 
surance on an excess basis abroad. The 
details of these excess reinsurance covers 
were largely arranged by homas 
Bloomfield, who was associated with the 
late Henry W. Ives. Indeed it was in 
connection with the negotiation of a 
number of these excess covers that Mr. 
Bloomfield sailed for London on the ill- 
fated Lusitania and lost his life. This 


| was the beginning of the development 
'of the excess casualty business in this 


country and the two gentlemen men- 
tioned were among the pioneers in it. 


| Few American Companies 
Write Excess Casualty 


There are at the present time only a 
few substantial American companies 
writing excess casualty insurance. Some 
of them have been organized very re- 
cently so that it is a little too early to 
predict just what their success will be. 
Thus far it is apparent however, that 
the facilities provided by the companies 
writing excess casualty lines have filled 
a needed gap between the direct writing 
carrier and the self-insurer which is of 
considerable importance to the insuring 
public. 

The success of the excess carrier in 
the future depends very largely on the 
selection of the risk insured and the 
adequacy of the rate charged for the 
protection and service given. In this 


| connection it is pertinent to refer to a 


recent suggested schedule of 
rates to be approved by 
insurance department. It should be em- 
phasized, that while inadequate rates on 
excess Casualty insurance can be ruinous 
to those engaged in that particular class 
of business, it is also true that if the 
rates fixed are too high the assured 
will be compelled to seek other markets 

(abroad) for protection resulting in the 
loss of the business to the domestic 
companies now providing these neces- 
sary facilities to the assured. Would 
it not be more logical to look to the 
existing carriers of excess casualty lines 
to establish the rates rather than the 
direct writing casualty companies who 
have no particular interest in the excess 
business? 

While it is not possible to submit any 
reliable figures representing premiums 
written during the past ten years for 
the reason that the statistics of the few 


excess 
the New York 


| companies writing this class of business 


have not been kept separately, it is a 
safe statement to make that during this 
period the volume of premiums received 
on excess casualty risks has increased 
not less than 20 times in 1929 over that 
in 1918. 








representative of the condition in the 
casualty reinsurance field. 

During the first six months of 1930, 
the European General reported its ratio 
of losses and claim expenses incurred to 
premiums earned at 44.7, which may be 
compared to 35.5 for the first six months 
of 1929. The General Reinsurance re- 
ported net premiums written during the 
first six months of 1930 at $2,296,266 
compared with $2,557,667 for the cor- 





responding period in 1929. The loss ra- 
tio of the General for the first six 
months was 71.7 as compared with 63.8 
during the first six months of 1929. 
The Employers Reinsurance of Kan- 
sas City reported net premiums written 
during the first six months of 1930 at 
$1,492,587 as contrasted with $1,652,366 
during the first half of 1929. The loss 
experience of the Employers during the 
first six months this year was lower 





than during the first six months of 1929. 
It was 59.6 this year and 61.2 last year. 

The Excess wrote $865,301 in net 
premiums during the first six months of 
1930, as compared with $1,179,542 dur- 
ing the first half of 1929. 

The most severe losses are the ones 
attributable to the present economic de- 
pression. Tihey fall almost entirely un- 
der the heading of fidelity and surety. 
Heavy losses have been paid under con- 
tract, bank fidelity and depository bonds 


and losses under probate bonds are 
feared. ; 
Fortunately the fidelity and surety 


business of most casualty reinsurers is 
not great enough to produce a disas- 
trous general average on all lines. One 
of the largest casualty reinsurers reports 
a loss ratio on fidelity and surety lines 
of more than 80 percent, but the fidelity 
and surety business of that company is 
less than one-tenth of its total volume. 

Reinsurance of fidelity and surety 
lines is almost exclusively on a selective 
basis. This branch of reinsurance has 
had a dissimilar development from any 
other. A few years ago when surety 
business produced amazingly low loss 
ratios there was.a great drive for the 
business and the direct writers wanted 
to retain as much as possible. In rein- 
suring the companies were reluctant to 
give away anything. Accordingly the 
system developed of companies retain- 
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ing their limit on one bond and then 
apportioning the remainder among com- 
panies which would subscribe. In re- 
turn the company would receive a share 
of other bonds from competitors. 

This system is cumbersome. A com- 
pany may find after quizzing a number 
of companies that a bond which an 
agent has offered and on which the 
agent wants speedy action is undersub- 
scribed. Or, it may be oversubscribed, 
in which case the quota share of each 
company must be shaved or else some 
companies must be struck from the list. 
Furthermore conflict frequently develops 
between ‘the company which produced 
the line and one or more of those shar- 
ing in it when claims are paid. 

As a consequence the strictly rein- 
surance facilities for fidelity and surety 
have not had an orderly development. 
There is a situation to correct in fidelity 
and surety reinsurance and one impor- 
tant executive declares that competition 
in the future in fidelity and surety busi- 
ness will be on the basis of what con- 
tribution a reinsurer makes towards cor- 
recting it. 


Reinsurer’s Function 
Should Be Distributive 


According to one reinsurer, the busi- 
ness of the reinsurer in fidelity and 
surety should be exclusively distributive. 
All the direct writing company should 
determine is the virtue of the bond. 
The process of distributing it should be 

(CONTINUED ON LAST PAGE) 
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Sliding Scale of Commissions 
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Contingent Plan in Different Guise Lets Fire Reinsurer Share 
in Ceding Company Expense Without Too Great Chance of Loss 


In the last six to seven years sliding 
scale commissions in fire reinsurance 
treaties have come more and more fre- 
quently into use. They represent an at- 
tempt to have the reinsurer participate 
as much as possible in the expenses of 
the ceding companies. Expenses having 
risen steadily over the last decade, treaty 
commissions followed suit, but as a treaty 
commission in the last analysis is deter- 
ae and limited by the loss ratio un- 
ler the treaty, a point is finally reached 
whens a reinsurer can not agree to a 
further increase of a flat treaty com- 
mission without taking too great chances 
of a 

Beyond this point, a reinsurer can, 
however, say: If your loss ratio under 
your treaty for a given year is less than 
a certain percentage, we will allow more 
commission. The matter then turns 
merely around fixing proper percent- 
ages. The reinsurer is protected against 
under the treaty caused by too 
high commission, while the ceding com- 
pany gets a substantial contribution to 
its own expenses. 


loss. 


a loss 


Contingent Commission 
in a Different Guise 


asons for 
For the rest, 


These are the essential re 
sliding scale commissions. 


they are nothing but conti ingent com- 
missions in a new guise, a fact that 
should never be left out of sight. For 
determining the various percentages of 
loss ratio and commission, thought 
should be given to the following: The 
minimum commission must be low 
enough to allow the reinsurer a profit 


not only in an average year, but even in 


a fairly poor one. Where a treaty is} 
expected to produce a gene ral loss ratio 
(on the earned premium basis, of 
course) of 60 percent to 65 percent, 


going higher only in a year of unusually 
bad experience, a reinsurer can afford 
to pay a minimum of 30 percent and 
possibly 32 percent. He still takes the 
chance that the loss ratio may exceed 
68 percent or 70 percent, turning his ac- 
counts into the red. And chances of 
this kind are much more frequent than 
is generally recognized, even with good 
treaties. Beyond the 60-30 point, the 
commission rises with a falling losis 
ratio, opening up the question: How 
much increase for how much decrease? 

Various scales are used, though only 
one will be mentioned here. For each 
percent decrease in the loss ratio, the 
commission goes up one-half percent, 
and vice versa. If ability and luck re- 
duce the loss ratio on a treaty below 
the average the ceding company profits 
from it by one-half and the reinsurer by 
one-half. A spirit of fair partnership 
speaks out of this scale. 


Ten Percent Is the 
Range of Sliding Scale 


With the proportion of increase and 
decrease established, circumstances and 
discussion will determige how high the 
commission is to rise under favorable 
conditions. Generally speaking, 10 per- 
cent seems to be the range of the sliding 
scale. In our example, the following 
scale would develop: 


If the Loss The Commission 
Ratio is: shall be 
60% or over 30 &%& 
59% 304% 
58% 31 &% 
57% 314% 
40% or less 40 &% 
Obviously no standard treaty clause 


exists dealing with sliding scale com- 
missions. 

The following is merely indicated as 
embodying all essential features: 

“The reinsurer will pay to the assured 
as a contribution on account of the com- 


mission payable by the 
a commission of 
on the amount of its premiums (i.e. pre- 


assured, etc. 


miums less returns) received under the 
present treaty. This commission of 
Rm ancare wAcon Mee % is the provisional rate 


to be charged in monthly accounts, and 
is to be adjusted on the sliding scale for 
each fiscal year as follows: 


Provision for Adjustment 
for Each Fiscal Year 


When the ratio of losses incurred 
during the year to premiums earned dur- 
ing the year equals or exceeds* 


percent, the commission payable for 
that year shall be ......... percent of 
the premiums written. For any decrease 
in such loss ratio below ........ per- 
cent there shall be added to the rate of 


commission payable to the assured one- 
half of such decrease until a maximum 
commission of ......... percent shall 
have been reached. 


Earned Premiums and 
Losses Incurred Defined 


Earned premiums to be premiums 
written and accounted for during the 
current year plus unearned premiums 


at inception of the year and minus un 
earned premiums at the end of the year. 
Losses incurred to be losses paid and 





charged during the year plus unpaid 
losses at the end of the year and less 
| unpaid losses from previous year. The 
| commission adjustment to be charged or 
|credited within three months of the 
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close of the year. The unearned pre- 
miums to be figured in accordance with 
the New York insurance law on an an 
nual expiration basis. 
If in any fiscal 
losses incurred to 


year the ratio or 


premiums 


| 
| 


basis in 
companies 


other 
ance 
lusion. 

The above clause provides for calcula- 
tion of the premium reserve on the an- 
nual expiration basis. The monthly ex- 


dealings between 
are a snare 


insur- 
and a de- 


| Pi ration basis or even a flat percentage 


earned | 


plus the ratio of commissions paid to | 
premiums written exceeds 100 percent, 
such excess above 100 percent shall be 
considered as a deficit of the year to 
be carried forward into the calculation 
of the adjustment commission of the 
subsequent year or years in the follow- 


ing manner: 


Excess Percentage Applied 
Year When Deficit Arises 


The excess percentage above 100 per 
cent shall be applied to the premiums 
earned of the year when the deficit | 
arose, and the amount so ascertained 
shall be added to the losses incurred 
of the following years. 

The first calculation shall be made as 
OP 20% divans UE vivaciiiwds as | ope 
and annually thereafter, except that in 


of cancellation of this agree- 
has been given by either party 
no further calculation of adjusted com 
mission shall take place until after the 
expiration of all reinsurances and the 
settlement of all losses under this agret 
ment.” 


case notice 


ment 


Must Figure Loss Ratio 
on the Earned Basis 


That the ratio should be calcu- 
lated on the earned premium basis goes 
without saying ratios on 


loss 


“OSS 


any 





Executives of Growing Office 











T. B. 
President 


BOSS 


American Reserve 


News that J. W. Cochran had de 
cided not to retire permanently, but to 
join the American reserve organization, 
came recently as a surprise to his mul- 
titude of insurance friends, who are 
pleased at his decision. Mr. Cochran 


resigned earlier this year as president of 
the Fire Association, a position which 
he attained after serving as western 


manager of the company in Chicago. He 
went to the Fire Association from Dal- 
las where with John M. Thomas, now 
of the Home of New York, he operated 


the general agency of Cochran-Thomas 





& Co. At one time he was manager of 





J. W. 
Vice-President 


COCHRAN 


American Reserve 


|the Ohio Inspection Bureau, one of the 
first rating bureaus in the west. 
Mr. Cochran has — an important 


organization, which in the last year has 
assumed larger proportions. The Lin 
coln Fire was transferred for reinsur- 
ance and placed in the office of the 
American Reserve for reinsurance un- 
der the capable supervision of T. B 
Boss. The American Reserve has also 
acquired during the year the Reinsur- 
ance of America and the Minnesota 
Fire, which has been disposed of. Mr 


Cochran also has the title of vice 


-presi 
dent of the Lincoln. 


| income is rapidly rising or 








of, say, 60 percent is equally practicable, 
souctand that deficits of one year are 
carried forward into next year’s account. 
Where such deficits are not carried for- 
ward, it is desirable to calculate the un- 
earned premium as accurately as 
sible, without incurring too much 
pense lhe monthly expiration basis 
presents itself then as the most satis- 
factory method, doing equal justice to 
both parties, even where the premium 
talling 


pos- 


exX- 


Usually Provides Ceding 
Charge Minimum Commission 


Usually the treaty provides that the 
ceding company in the current monthly 
accounts will charge the reinsurer only 
with the minimum commission (in our 
example 30 percent), the reason being 
that if the treaty should not produce a 
particularly favorable loss ratio, there 
would be no need on the part of the 
eding company for repaying any com- 
mission already received. liowever, if 
well advised, both parties will desire to 

the current monthly commission mid- 
way between the high and the low (in 
our example at 35 percent). The ceding 


company then faces 
having to return at 
part of the « 
of the arrange 
\ company prt 


the 
the 


ynmission, 


possibility of 
end of the year 
but the value 
nent lies in this very fact. 
paring and sending out a 
cannot overlook the fact that this 
could have been retained through 
i better experience un der the treaty. If 


check 
money 


intelligently managed, it will take this 
return commission as a welcome occa 
sion to impress upon its staff the neces 
sity for the greatest care in ceding rein- 
surance. ‘The remsurer of course can 
only benefit from it all 
The System Ends When 

Treaty Is Cancelled 

lhe need to discontinue any further 
calculation of a sliding scale commission 
after a treaty is cancelled, until full 
settlement of all outstanding items, is 
evident when it is remembered that a 


sliding scale commission is inherently a 
contingent commission. The result of 
the run-off period of a treaty can en- 
tirely eat up all the profit that may have 
appeared in the treaty | to can- 
cellation. 

The additional 
mined by 


rior 


com nis 


a sliding scale 


deter- 
paid on the 


ssions 


are 


premiums written during the preceding 
year, but the question is very pertinent 
whether it should not be paid on the 
earned premium only. After all, the re- 
insurer has had a profit only on the 
earned premium. 
Suggestion on How to 

Take Care of Cancellation 

Assume finally, that a treaty with a 


sliding scale commission is canceiled and 

the premium portfolio is returned to the 
ceding company. A different commis- 
sion rate for different years has been 
paid. The problem how to arrive at an 
equitable commission on such return 
fortfolio is somewhat perplexing. The 
following suggestion is offered: 

To distribute the portfolio return pre- 
mium over the two schedules appearing 
on page 7 of the Annual Convention 
Blank Statement. This will divide the 
premium reserve according to the year 
in which the policies were issued. It 
then will be an easy matter to charge 
against the premium reserve on policies 
of a given year the exact commission 
paid for that particular year. 
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Reinsurer Must Ban Worry, Spectres 


No Business for Nervous, Apprehensive Person or Woman 
Says Tom Donaldson in Reciting Woes of Shock Absorber 


| he 


majority of insurance people fa- 
miliar with direct underwriting are quite 
wont to say that they know nothing 
about the reinsurance end of the busi- 
ness, meaning, no doubt, that the opera- 
tions or methods of a strictly reinsur- 
ing company must be radically different 
from the conduct of the business in a 
direct-writing office. They may be dif- | 
ferent; they may be at times on a par. | 
lhe reinsurer may be a convenience for 
a direct-writer solely on the issue that | 
the direct writer can not offer an agent 
or the broker the facilities it desires and 
the direct writer prefers not to ask for 
reinsurance from a direct writing com- 


petitor. It is, of course, a matter of the 
amount of commitment on any risk 
which the direct writer’s capital and sur- 


plus permit it under its own rules and 
regulations—and it follows that no re- 
insurer is placing facilities without limit 
in the hands of the direct writer under 
a treaty of reinsurance, which is, after 
ul, a running agreement between the 


two factors. 

The reinsurer actually places itself at 
the tender mercies of the direct writer, 
hoping for the best and usually getting 
fair results—else relations terminate. 
The bed rock principle—as is usually 
heard—is that the reinsurer is the shock 
absorber, for the direct writer, in times 
of conflagration. The one thing to cause 


anyone to query this is that the Amer- 
ican reinsurers—practically all of them 
were creatures coming into life during 
or just after the world war—didn’t then 
have enough capital and surplus to con- 
vince anybody that they were “cushions” 
of anything but scant proportions to 
stand a shock. The great shock hasn’t 
yet arrived. 


Logic of the Business 
Is Not Always Practical 


Logically, a reinsurer should consider 
the United States (or elsewhere) as 
something to be mapped-out, in selected 
units, and, perhaps, by state and county 
lines and so gauge its treaties as to, for 
instance, take no business in Illinois 
from more than one company, and so 
forth. But strict rules are often nui- 
sances in a competitive business and the 
phrase “reasonably conservative”—which 
is the boldest phrase a reinsurer utters 

condones many things. After all there 
is, in the fire business, safety in a gen- 
erous spread. ‘The possible duplications 
—or heaping up of commitments on one 
risk—hasn’t, in recent years, brought 
real disaster to reinsurers. Any rein- 
surer has the privilege of purchasing an 
excess of loss cover to guard against a 
major fire disaster. 

Reinsurance will limit the direct writ- 
ers to a maximum amount of block con- 
gestion. Matters have so rapidly changed 
for the better, in the old, hazardous or 
congested areas (efficient fire fighting 
crews, unfailing and ample water supply, 
new fire resistant buildings, which are of 
themselves fine structures and a fire 
break in event of a conflagration) that 
some of the old anxieties do not crop up 
as they formerly did. However, con- 
gested area excess-of-loss cover can be 
purchased, and it would appear that 
whereas most of our  excess-of-loss 
covers in past years usually went to our 
friends in England, one or more Amer- 
ican home offices—amplified with very 
ample capital and surplus—have scented 
a profit in excess covers. They cer- 
tainly must have been profitable, in a 
course of years, else the foreign under- 
writers would have ceased absolutely 
from writing them, after years of try- 
out. 

A major 





disaster, the bogie of the 
home offices and the reinsurers, is a rela- 
tive term. Whether it means a billion 
dollar fire loss or a ten million loss, I do 


By THOMAS B. DONALDSON 


Vice-President Eagle 


not know. It has been expected for | 
many years. It may come. In fact, they 
tell me (‘“they” meaning anybody) it is 
certain to come! The most prophetic 
trait about me is my ability to predict 
what has already taken place—in the 
past. 


It used to be an axiom of the business 


that the selection between writer and 
reinsurer was always against the rein- 
surer; that the direct writer “culled the 
| cream” before ceding to the reinsurer. 
All would depend upon the mental view- 
point of the two principals, and the 
terms of the reinsurance treaty—whether 
it was a “hard boiled” treaty, of hard 








and fast lines, which was of no elasticity 
and encouragenient to the direct writer, 


or a treaty which was basically estab- 
lished on the principle that both par- 
ties were entitled to profit. One of the 
old time managers said to me that he 
could never understand why a direct 
writing company would want to make 


| 
| 
| ‘ 
| 


Fire of New Jersey 


enough than $1,000 on 
as a rule, feels 
better off than on. 
“classification” is a much 
abused word, and the astonishing thing 
is that in a fleet of companies one of 
the same fleet will make money over a 
course of years on, for instance, summer 
hotels, and the other will lose, and one 
will increase the net retention and the 
other will as promptly decrease net re- 
tention on the identical class of risks. 
A direct writer can strive for classi- 
fication, whereas a reinsurer has nothing 
to say, under a treaty, as to the class o 
cessions to it, other than, of course, 
classes excepted under the treaty. No 
business can be entirely inhuman, and 
a direct writer, under normal manage- 
ment, isn’t intent upon — up” 
itself or the treaty company “classifi- 
cation” may be the fault. Too, the di- 
rect writer is going to have some dif- 
ficulty—save in times when premiums 


to carry more 
any risk, the reinsurer, 
that relations are 

The word 





Clients of the Eagle Fire and 
Baltica get a good deal more 
than reinsurance. They get an 
opportunity for conversation 
with Tom Donaldson, which is 
worth the price of admission. 
Mr. Donaldson is genial. He has 
a warmth of approach and he is 
ready to talk entertainingly on 
any subject on the agenda. 
Readers of this article will agree 
that he is also an entertaining as 
well as informative writer. En- 
tering the reinsurance business 
from the office of Pennsylvania 
commissioner, he has a wide 
insurance acquaintance. 

This year has been unusually 
strenuous for Mr. Donaldson, 
because Franklin W. Fort, man- 
ager of the Eagle and the Baltica, 
has been occupied with politics, 
contesting in the New Jersey 
senatorial race. 

Mr. Donaldson has two offices, 
one in Newark and the other 
in New York. His usual prac- 
tice is to spend the morning in 
Newark, afternoon in New York. 
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Vice-President Eagle 


DONALDSON 
Fire of N. J. 








a dumping ground of its treaty com- 
pany; that his home office rule was to 
consider the treaty as a partner. About 
five years ago several home offices ex- 
perienced for the first time in their ca- 
reers, heavy losses on most desirable 
risks—private dwellings. The reinsurer 
made inquiry as to the unusual loss ex- 
perience and was told: “We cannot 
understand the reason for so many 
losses on high-grade risks. But, you 
may rest assured that we have never 
done anything but give you a share of 
the best on our books. It has never 
been our idea to use a treaty company 
for the less desirable classifications.” 


Minimum Retention of 
$1,000 Not Welcomed 


One thing is rather definitely fixed, as 
any reinsurer appreciates. If the mini- 
mum retention by the direct writer is 
low—$1,000, let us say—the reinsurer is 
apt to have many losses. This is not an 
inviolable rule, especially when a new 
and small company starts business, but 
an established company—unless_ the 
ultra conservative sort—will not expect 
a treaty company to welcome it, unless 
the minimum retention is above $1,000. 
If the direct writer hasn’t courage 





have decreased and the jumbo company, 
desiring income, is willing to take a 
chance—replacing a treaty cancelled by 
a reinsurer, because of very bad ex- 
perience, running over, say two years. 


Reinsurers Have Opened 
Facultative Departments 


Within the past three years, several 
strictly reinsuring companies have 
opened a distinct and separate faculta- 
tive reinsurance department (facultative 
means optional or using one’s mental 
faculties to accept or refuse any offer- 
ing) and for the first time in their ca- 
reers—at least, this applies to most of 
them—have had their baptism in wnder- 
writing. Where the facultative depart- 
ment is distinct from the treaty depart- 
ment, is that the facultative department 
has scores, yes, hundreds of clients, and 
the treaty department is of limited 
clientele. The strictly reinsuring com- 
pany has much the edge on a situation, 
where facilities over net retentions may 
be wanted by direct writing companies 
and by general agencies, or, in fact, any 
agent. There is distinctly not, however, 
the community of interest such as one 
finds in the relations under a reinsur- 
ance treaty, and there is usually not a 





mutual profit sharing which is much the 
vogue—an improvement over ten years 
ago—in the present treaty relations. 
The loss record of a facultative de- 
partment is apt to be higher than the 
record under a treaty, but a facultative 
department can be conducted at lower 
cost than a treaty—a modern treaty— 
involves, and the differential may be 
enough to bring the year’s complete ex- 
perience somewhat near that of the di- 
rect writer’s treaty department’s ex- 
perience. The heaping up on risks is 
carefully guarded against in a faculta- 
tive department, particularly because 
zones or territory and acceptances are 
as rigorously carded as in a direct writ- 


ing office. It is a costly thing for a 
treaty department to try anything of the 
sort, and it would appear from the 


record that no treaty company has gone 
to the wall through refusal to go into 
intensive record-keeping, as to classifi- 
cations, congested areas and so forth. 
On the other hand, great care in the fire 
insurance business never harmed any- 
thing, although it may have dwarfed an 
otherwise normal growth. “Care will kill 
a cat,’ was the old saying. So will 
fires. 


Hard Boiled Atmosphere 
Found in Story Books 


In all our hard and fast rules we must 
bear in mind that in life what we want 
to do may not meet fully with the ap- 
proval of the other fellow. The fire in- 
surance business is a business of keen 
competition. One may hear an execu- 
tive mention: “I’m looking for a hard 
boiled underwriter.” He can find him 
—possibly handling reinsurance in a 
home office at a low wage, or correcting 
maps. The human element, plus com- 
petition, cannot be over-ridden. By the 
same token, for the last three years in 
the insurance business—especially fire— 
there has been a vast army of disgruntled 
people as result of over-head and over- 
night purchases, mergers, liquidations 
and what-not. “Hard boiledness” exists, 
of course, but if it crops out in too many 
spots there will ever be a reaction. You 
know, in most cafes three-minute eggs 
remain the favorites. The revolution in 
Russia seems to have emanated from 
years of monarchy—hard-boiled mon- 
archy—and you and I know what hap- 
pened to the remnants of Russia’s hard- 
boiled aristocrats. It is, perhaps, crude 
intrusion, but I mean to convey that 
hard-boiled atmospheres usually are in 
story books. 


Sliding Scale Helpful 
to General Agency Folks 


The rising-scale of commission de- 
mands from direct writers cause all 
treaty companies no small anxiety, al- 
though the very recent years have shown 
encouraging underwriting results for the 
reinsurers. It is the fact that where a 
direct writer has liberal treaty terms the 
business ceded the treaty will often be 
of lower loss ratio (to earned pre- 
miums) than the loss ratio on the direct 
writer's retained business. This would 
pertain especially to a company operat- 
ing on the general agency plan, for at 
least one reason; the high commissions’ 
cost of the general agencies may be 
reduced by the increased commissions 
(on a sliding scale) gained from a rein- 
surer, when the reinsurer is carefully 
favored rather than given a share in the 
“run-of-the-mine” risks. 

The far-reaching scope of the fire in- 
surance business, in its direct-writing as- 
pect, the tremendous amount of detail 
and the many, many hands through 
which the binding and final acceptance 
of any risk—even the simple form of 
policy—must pass, would cause anyone 

(CONTINUED ON LAST PAGE) 
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Growth Of Excess Motor 


Liability Told By Flagg 





With auto liadility being sold more 
hear from the representative of a casualty 
whose volume consists of that line. In 


vice-president of the 
development of 
“Business is 


auto liability. 

good,” Mr. Flagg de 
clared. “As a matter of fact, the 
Employers Reinsurance is just com- 
pleting the best year in its history both 
from a point of view of premium volume 
and loss experience. While reinsuring a 
large volume of all classes, we have con- 
centrated on the writing of automobile 
liability excess for a number of years, 
and as a — a large proportion of our 


premium volume is derived from this 
class. 

“While it is true that because of greatly 
reduced new car production premium in- 
come from this class has been decidedly 
curtailed, there has been a very notice- 
able tendency toward increased limits 
under liability policies. Naturally, it has 


been our constat it endeavor to urge the 
writing of upper limits by our treaty- 
holders and to have them thoroughly 
educate their agents in this respect. It 
has been our sincere belief that an agent 
is not properly or efficiently serving his 
client unless he uses every endeavor to 
write his policy in large upper limits. 
There has been a very noticeable in- 
crease in jury verdicts and an increasing 
difficulty in adjusting serious cases for 
reasonable amounts. Consequently, there 


have been some disastrous results as re- 
spects individuals who have purchased 
only a $5,000/$10,000 or $10,000/$20,- 


000 cover. The additional cost for higher 


limits is so nominal that it really is not 
a matter of being able to afford it; actu- 
ally, an assured can not afford to do 
without it. 
Cooperation of Treaty 

Holders Is Welcomed 

“With reference to our own treaty- 
holders, there has been a very notice- 


able tendency toward increased coopera- 
tion between them and the corporation. 
While our treaties are entirely automatic 
in their application and the control of 
underwriting and loss adjustment rests 
solely with the reinsured, we are able to 
cooperate with our treatyholders and to 
assist in- the more serious cases in an 
entirely constructive way. Once con- 
vinced that a reinsurer’s attitude is en- 
tirely constructive, we have noted a 
growing tendency upon the part of the 
reinsured to welcome this cooperation 


and a very healthy desire to work to- 
gether in the disposition of problems 
as they arise. 

‘There has also been a very rapid 





Mergers Within Groups 
Watched by Reinsurers 


Fire reinsurers are interested in 
the tendency, which developed 
within recent weeks, of small com- 
panies within fleets to be com- 
bined in order to produce individ- 
ual companies of greater resources 
and to reduce those additional ex- 
penses which occur in operating a 
multiplicity of individual com- 
panies. 

This tendency will probably 
have no immediate influence on 
the fortune of reinsurers, for the 
fleets, although containing fewer 
constitutent companies because of 
the combination, are not curtailed 
as to aggregate resources. Their 
carrying capacity is unchanged, 
but reinsurers do believe that this 
movement is an indication that the 
day of abnormal growth of new 
companies and their acquisition by 
fleets has perhaps come to an end 
for a time. 











widely in excess amounts, 


the 
Employers Reinsurance, 





| facilities 





it is interesting to 
company, the major part of 
an interwiew Howard Flagg, 
interesting comments on the 


remsurance 
course of 
made some 


growth in the placing of liability lines 
upon an excess rather than a pro rata 
basis. With a satisfactory underwriting 
experience and with sufficient surplus to 
absorb growth of premium volume, 
there is really no justification for a com- 
pany reinsuring liability business on a 
pro rata basis. The realization has very 
apparently arisen that it is only the peak 
losses, unexpected but always possible, 
and of a size to upset an established un- 
derwriting average, that should be rein- 
sured. By reinsuring on the excess basis, 
the direct company cedes but a very 
small portion of its premium volume, 
and on that portion actually realizes a 
satisfactory margin of profit. On the 
greater volume of premium representing 
the amount retained, the writing com- 
pany realizes its full underwriting profit 
and interest on reserves. 


Treaties Adjusted to 
Fit Individual Needs 


“Through the years the provisions of 
our contracts have been very much lib- 
eralized and simplified so that I now feel 
we follow the fortunes of the reinsured 
company in their entirety, exercising our 
selection only with reference to com- 
panies solicited, their management, 
methods, and record. We have en- 
deavored to so adjust our treaty pro- 
visions and method of rate computation 
as to fit the individual needs of the com- 
pany in question. This has resulted in 
our business being written on a gross- 
less-commission basis, or on a general 
blanket basis applying to entire liability 
volume, or even on an individual car 
basis. We have largely eliminated the 
old practice of bordereau report with its 


great amount of detail involving unnec- 
essary time and effort. 
“We are looking forward with entire 


confidence to the future. When our 
corporation entered the reinsurance field 
in 1914 the companies whe used rein- 
surance were actually in the minority. 
The upward trend of liability limits has 
steadily grown, and we have built our 
to keep pace with the demand. 
Notwithstanding wnsettled conditions in 
this temporary period of depression, our 
growth has been only moderately af- 
fected and new treaty 
more than offset any decrease in pre- 
mium volume of our old connections. 
Volume of casualty insurance fluctuates 
less than sheet any other kind of finan- 
cial or commercial enterprise. As our 
progress and growth directly follow 





connections have | 





In Casualty End 








HOWARD FLAGG 
Vice-President Employers Reinsurance 


Howard Flagg, vice- -president of the 
Employers Reinsurance of Kansas City, 


tells interestingly in this issue of the 
growth of automobile liability in ex- 
cess amounts and how the reinsurance 


business is participating in this develop- 
ment. The Employers Reinsurance un- 
der President E. G. Trimble is a well 
rounded organization. It maintains 
branch offices in Chicago, New York, 
and Angeles. 


Los 


Reinsurers May Profit 7 
Extension of Smoke Damage 


Extension of the smoke damage form 
to cover properties other than dwelling 


| houses in certain jurisdictions is counted 


upon by reinsurers to swell somewhat 
their income. The form has been ap- 
proved in Eastern Underwriters Asso- 


ciation territory and it is expected that 
the extension will be authorized in the 
other underwriting jurisdictions. 

Another form which has developed 
during the last year, in which reinsur- 
ers have participated and expect to par- 
ticipate as it develops further, is air- 
craft and motor vehicle property dam- 
age. The accident in which a plane fell 
through a gas hoider of the Peoples 
Light & Coke Co. in Chicago last 
summer stimulated greatly the sale of 
this cover on industrial properties. 


(ras 


that of our treaty connections, there thas 
never been any great fluctuation of pre- 
mium volume.” 





Fire Facultative Market More Liberal 





in the number of fire re- 
offering facultative services is 
reported—the tendency being credited to 
the desire of reinsurers to compensate 
for reduction in income which automati- 
cally flows to them. Many of the re- 
insurance offices are not more receptive 
to facultative business than they have 
been in the last few years. They be- 
lieve that it is wiser to proceed through 
the calm at a slow pace than to jeopar- 


An increase 
insurers 


dize their position by loading up with 
facultative business, which they have 
learned through experience is highly 
vulnerable. 

Reinsurance is a personal business 
and even conservative reinsurance men 
declare that with judicious selection 
facultative business can be written 
profitably. $y judicious selection is 


of the com- 
facultative arrange- 
ments are made and the locality from 

business originates. 


which facultative 
For example, if facultative business 


meant thorough knowledge 
pany with which 





| 
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was taken indiscriminately from the Pa- 
cific Coast, the reinsurer would un- 
doubtedly suffer because of the depres- 
sion in the lumber industry in Washing- 
ton and Oregon. But if he should limit 
his facultative writings to southern Cali- 
fornia, where climatic conditions are 
favorable and the loss experience has 
been good, the business would probably 
be desirable. Reinsurers are extremely 
nervous in writing facultatively in the 
east, where direct writing companies are 
under great pressure from brokers and 
agents to take accommodation lines and 
which the direct writers would be 
eager to shift to the backs of reinsur- 
ers if the facultative outlet were avail- 
able. 

The direct writer often assumes wn- 
desirable liability in order to retain the 
good will and the account of a broker 
and agent. But the reinsurer gets this 
undesirable liability without receiving 
any reward to compensate. That de- 
feats the true purpose of reinsurance. 





Reinsurers Eye 
Problem of Air 


How to Insure Pilot Is Unsolved 
Question in the Life In- 
surance Field 


PASSENGER RISK EASIER 


Rate Demoralization, Skittishness of 
Lloyds Make Fire, Casualty Re- 
insurance Precarious 


The airplane has created a problem 
for all classes of reinsurers, as it has 
for the direct writers. 


Probably the least vexatious insurance 
phase of aviation is the question of pro- 
tection the airplane pas- 
A yard stick has been devel- 
oped and as long as the 


on lives of 
sengers. 
yard stick is in- 
reinsurers not 
the The 
vard stick is the number of flights the 
applicant contemplates each year and 
whether the flights will be undertaken 
in regularly scheduled transport planes 
or in planes operated by corporations 
for their executives. 

The use of common sense in applica- 
tion of the yard stick is important. It 
is not enough to know how many flights 
the applicant contemplates, but where 
he will take those flights. For instance, 
an applicant might expect to take ten 
flights from Los Angeles to San Fran- 
cisco and be a better risk than a man 
planning three flights in South America. 
Companies also like to know whether 
an applicant chooses an airplane be- 
cause of the exhilaration of it or to save 


utilized, 
with 


telligently are 


preoccupied iproblem. 


time. The latter motive is, of course, 
preferable from a life insurance stand- 
point. 


Now Daily Incident of 
Life Insurance Routine 


However, the procedure in underwrit- 
ing passengers has become so stand- 
ardized that the aviation committee re- 
ported to the American Life Convention 
that it is becoming a “daily incident of 
life insurance routine.’ Chairman of 
that committee was Arthur Coburn, ac- 


tuary for the North American Reassur- 
ance, so that sentiment has the indorse- 
ment of the only strictly life reinsur- 
ance company in the country. 

The pilot problem still exists. For- 
tunately for the reinsurer, the direct 


companies are seeking solution of it and 
often submit pilot risks to their rein- 
surers for consultation. This is done 
despite the fact that most automatic 
treaties having been prepared before the 
problem arose, do not specifically ex- 
clude pilots in the automatic arrange- 
ment. 


Big Problem for Fire 
and Casualty Reinsurers 


Mr. Coburn’s committee reported on 
the pilot angle, so this report may also 
be taken to represent the reinsurer’s 
viewpoint. What the committee pro- 
posed or suggested might be feasible is 
a basic rate for pilots with provision for 
credits and loadings for individual fac- 
tors. Among the important factors sug- 
gested were: whether the pilot does suf- 
ficient flying to maintain his technique; 
the total flying experience of the pilot; 
his past accident record; the amount 
of night flying done; character of the 
terrain; type of aircraft, and efficiency 
of its maintenance. 

Compared to the aviation problem of 
the fire and casualty business, however, 
the life insurance people are fortunate. 

There is faith on the part of casualty 

(CONTINUED ON LAST PAGE) 
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Statement as of January 1, 1930 
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TS TABI 6 nw eke eee ees $4,067,898.85 
Reserve for Unpaid Losses ............ 716,306.46 
. All Other Liabilities ................ 400,000.00 
‘ CAPITAL STOCK ...... $1,000,000.00 
. WET COPIA ce cna es 3,738,933.36 _+,738,933.36 
. Loe 8}: ee $9,923,138.67 
3 SURPLUS TO POLICYHOLDERS ..... $4,738,933.36 
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SKANDINAVIA 
INSURANCE COMPANY 


United States Branch 








Statement as of January 1, 1930 








Pe SR a6 6-4) 04 ne OP ewe $1,281,704.22 

| Reserve for Unpaid Losses............. 213,679.57 
| All Other Liabilities. 2... .....0..00. 60,000.00 
| MET OUBMIAM. Seis... e 1,071,414.26 
anes De hoa hitches wees $2,626,798.05 





SUMNER BALLARD 


United States Manager 
80 JOHN STREET, NEW YORK 
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Big Risk Is Big 
Problem of Day 


Deaths of Those Sus- 
pected of 


Suicides, 
Being Groomed, 
Source of Worry 


FIND HOPE FOR REFORM 


Reinsurers, Unable to Take Aggressive 
Steps, See Day of Closer 
Underwriting 





The capital problem of the life rein- 


surer today is the heavy mortality on 


insured lives. Perhaps the mor- 


rate for 1930 


heavily 
tality 

provement over 1929, but reinsurers have 
little hope that 
they 
to that im 


Reinsurers, 


may show an im- 


the insureds in whom 


are most interested will contribute 
provement, if any. 
this 


the price of 


I 


year, it 
the 
accompaniment of 
the 


seems are 


paying volume 


which was an 


craze 


pyramid days in securities market 


and which persists, although there are 
strong grounds for belief that life in- 
surance production will be reformed. 
Suicides among jumbo risks this year 
have been prevalent. Suspicion exists 
that a number of men with large insur- 
ance estates, who have met natural 
deaths, had been groomed for insur- 
ance 


These losses might be paid and dis- 
missed as unfortunate but insignificant 


if they did not serve to confirm the 
worst fears of underwriters that the 
domination of the agency departments 
during the last few years would result 
in the acquisition of much vulnerable 
business before balance was restored. 
If the most rigid underwriting stand- 
ards were applied today in all com- 
panies, reinsurers fear that the liability 


to which they are already exposed will 
be coming to abnormal maturity for 
several years. 


Address of Parkinson 

Cheering to Reinsurers 

The address, which President T. 9 
Parkinson of the Equitable Life of New 


York delivered before the Association 
of Life Agency Officers in Chicago, 
contained the most encouraging mes- 


sage which reinsurers have heard in 


years. In his great plea for revision of 
production standards, Mr. Parkinson 
urged that agents and agency officers 


cooperate with underwriters in the in- 
vestigation of applicants for large quan- 
tities of insurance. If the producers 
are reluctant to engage in aggressive 
examination of their clients, they must, 
at least, Mr. Parkinson declared, give 
the underwriter time to conduct an ex- 
haustive investigation, which is indi- 
cated in the case of large risks just as 
it is indicated in the case of mortgage 
loans in the million dollar class. 

That was practical advice. Reinsur- 
ers hope it is prophetic. Time after 
time reinsurers have been called on the 
phone by excited representatives of ced- 
ing companies to be bound to the limit 
of their treaties on lives, about whom 
only perfunctory information is avail- 
able. Ceding companies want prompt 
action, perhaps nervous because some 
high pressure agent is pushing them, 
or some high pressure broker is pushing 
their agent and not infrequently some 
high pressure client pushing the broker. 

The client may be a man with angina 
pectoris, who according to experts, need 
only deny that affliction to deceive ex- 
aminers. Sugar may not be apparent 
because a conspiring physician with the 

(CONTINUED ON LAST PAGE) 
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Chicago Men With Rossia Group 

















GEORGE 
President First Reinsurance 


E. TURNER 


Two of the newcomers to the rein- 
surance business this year, whose new 
connections caused great interest were 





Clarence Rich, who became vice-pres- 


ident of the Rossia and George E. 
Turner, who is successor to the late H. 
H. Stryker as president of the First 


Reinsurance. 

Both men went to Hartford from Chi- 
cago. They both have an exceptional 
capacity for making friends and have a 
personal knowledge of the _ business 
throughout the country. 

Mr. Rich is known as an organizer. 
He made his great record as general 
manager of the Underwriters Adjusting, 
which he built into a strong organiza- 
tion. He went to Chicago from Buffalo, 
where he was connected with the Gen- 
eral Adjusting. For a time he was 
assistant manager of the Netherlands 
at its United States head office in Chi- 
cago before that office was transferred 





Reinsurers in U.S. | 


Do Get Some Ocean, | 


Inland Marine Lines 


Marine reinsurance is still a negligible 
item in the transactions of 
companies operating in the United 
States, although one well advised ob- 
server believes that the time is coming 
when reinsurance companies operat- 
ing in the United States will get a siz- 
able share of the marine business on 
an adequate basis. 

The bulk of marine reinsurance has 
traveled across the water to British 
companies, which offer competition that 
American companies believe would be 
disastrous to meet. ‘The British com- 
panies,” a reinsurance executive de- 
clared, “have never been able to get to- 
gether and get the rates up to the 
proper standard.” 

\ few American reinsurance compa- 
nies which do seek marine business are 
holding their own and even increasing 
their volume, although slightly. 


reinsurance 








Inland Marine Lines 
Also Cross the Water 


Reinsurance of inland marine lines, 
likewise, is handled largely across the 
water or is ceded among direct writing 
companies. The principal inland ma- 
rine lines in which reinsurance figures 
are jewelry floaters, fine arts policies and | 
bailee’s customer’s policies. Companies 
are jealous of their inland marine busi- 
ness and of these lines in which rein- 
surance is necessary and are reluctant | 
to jeopardize that business by ceding | 





CLARENCE 
Vice-President Rossia 


A. RICH 


to Hartford. As president of the Mid- 
land Club of Chicago, he put that or- 
ganization on a strong footing and at- 
tracted many insurance men to its ranks. 
He was president of the Wilmette, IIL, 
country club. 

After practicing law in Indianapolis 
and becoming prominently identified 
with Indiana politics, serving as pros- 
ecuting attorney at Indianapolis and as 
insurance deputy in charge of the In- 
diana department, Mr Turner moved to 
Chicago and organized the Casualty In- 
formation Clearing House, becoming its 
general manager and counsel. He drafted 
a plan for the consolidation of all the 
casualty bureaus which are now under 
the direction of the Association of Ca$- 
ualty & Surety Executives of New York. 
He was appointed arbiter in Chicago for 
the Casualty & Surety Acquisition Cost 
Conference. He was author of a Chi- 
cago casualty board plan. 


Changes in Fleets 
of the Reinsurers 
Occurred in Year 


The set-up of what may be called re- 
insurance fleets underwent a number of 
changes during the year. The Carl F. 
Sturhahn group now includes the Ros- 
sia, Fire Reassurance, Metropolitan and 
First Reinsurance. Members of the 
Meinel & Wempel group are the Rein- 
surance Salamandra and the Hamburg 
American. 

Sumner Ballard’s companies are the 
International, Skandinavia and New In- 
dia. The Franklin W. Fort reinsurance 
carriers are the Eagle and Baltica. In 
the Fester, Fothergill & Hartung office 
are the Union & Phenix, Jupiter Gen- 
eral, Kyodo, and Urbaine. 

cs, a responsible for the 
American Reserve, Lincoln Fire, Rein- 
surance of America, and Underwriters 
Reinsurance of New Jersey, the latter 
two companies being, however, in pro- 
cess of consolidation with the American 
Reserve. 

The E. H. Boles companies are the 
General Reinsurance, United British and 
North Star. 


30ss is 








it to competitors, so that most of the 
desirable business is handled abroad. 
American reinsurers, however, are not 
entirely out in the cold on inland ma- 
rine. In 1929 the American reinsurance 
companies wrote $735,946 in premiums 
on inland marine, by far the greatest 
portion of this business being written 





Company Setups 
Changed in 1930 


North American Reassurance Only 
Strictly Life Reinsurer 
in Field 


FIRE, CASUALTY SHIFTS 


Some Quit Reinsurance Field; Others 
Enter It—Number of Mergers 
Reviewed 





The year has witnessed a number of 
changes in the set-up and affiliations of 
reinsurance companies. One life rein- 
surer was with a direct 
writing company, leaving only one ex- 
clusively life reinsurance company in 
the field. One casualty reinsurance of- 
fice acquired a fire reinsurance company, 
thereby attaining the distinction of be- 
ing the second office to offer both cas- 
ualty and fire One fire com- 
pany entered the reinsurance field and 
one fire reinsurer became exclusively a 
direct writer. Another fire company 
which had transacted both a direct and 
reinsurance business quit the agency 
field. There was also a merger of two 
fire reinsurance interests. 

The Reinsurance Life of Chicago was 
acquired by the Security Life of that 
city, becoming the Reinsurance Division 
of the Security Life. The North Amer- 
ican Reassurance, thus is the only 
strictly life reinsurer in this country. 

The General Alliance Corporation, as 
well as owning 100 percent of the Gen- 
eral Reinsurance, which transacts a cas- 
ualty and surety reinsurance business, 
and one-half the controlling interest in 
the United British, the United States 
branch of which engages in casualty 
and surety reinsurance under the same 
management as the General Reinsur- 
ance, acquired 100 percent of the North 
Star, which does a fire reinsurance 
business. That shift in control brought 
a shift in management of the North 
Star from the Meinel & Wemple office 
to the General Reinsurance under the 
executive supervision of Jesse White as 
vice-president. 


consolidated 


service. 


Reinsurance of America 
and American Reserve 


The Reinsurance Corporation of 
America has passed out of existence, 
having been consolidated with the 
American Reserve, substantially increas- 
ing the assets and consequently the 
carrying capacity of the American Re- 
serve. Involved in the merger are two 
affiliates of the Reinsurance of America 
—the Minnesota Fire and the Under- 
writers Reinsurance of New Jersey, 
both of which also pass out of exist- 
ence. Business of the Minnesota Fire 
was reinsured in the First National of 
Seattle but it has no corporate exist- 
ence. 

Control of the Transportation Rein- 
surance was acquired by the Crum and 
Forster group. It was _ consolidated 
with the Transportation Fire. 

(CONTINUED ON PAGE 13) 








by the Rossia and one of its running 
mates, the Fire Reassurance. 

The Rossia also accounted for almost 
all of the ocean marine reinsurance han- 
dled by strictly reinsurance companies 
in this country. The Rossia wrote 
$431,370 in premiums and paid $287,106 
in losses, resulting in a loss ratio of 
66.5, which is an indication of how ex- 
pensive the marine business is under 
present conditions. 
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THE. AMERICAN CENTRAL LIFE INSURANCE COMPANY 
HAS RENDERED REINSURANCE SERVICE 
FOR TWENTY-SEVEN YEARS 
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Much Jumbo Business Optional 


EEE 





By J. HOWARD ODEN 


Assistant Secretary North American Reassurance 


Prior to 


twenty years ago when a 
company received an application for an 
amount larger than its own retention, it 
offered the excess to a_ neighboring 
company and reinsurance was exchanged | 
and accepted on an accommodation | 
Now specialized departments of 
companies and purely reinsurance com- 
panies transact most of this business. 
Che tremendous growth of the life in- 
surance business and the desire on the 
part of the companies to give service 
that will build up and hold their agency 
organizations have caused the change. 
Life reinsurance plays an important | 
part in agency developments of all com- 
panies, but more so'in the smaller com- 
panies. It enables a company to issue 
its own policies on applications secured | 
by its agents for amounts in excess of its | 
retention, and on substandard classifica- 
tions, even if no amount is retained, to 
secure reinsurance of the entire risk. 
This alone is an important factor to 





basis. 


| 


many young or small companies. 
Cwenty years ago few companies is- 
sued substandard insurance and many 


agents suffered keen disappointment 
when, after having the good fortune to 
secure an application, then have the mis- 
fortune to find that the case was sub- 
standard and an outright rejection re- 
sulted. With the present day method of 
substandard reinsurance, this loss is 
often saved to the agent and the appli- 
cant secures protection which he needs, 
and the companies by scientific under- 
writing methods, can safely assess a 
rating fair both to the company and the 
insured. 

Most of the reinsurance business is 
now transacted under automatic con- 
tracts, which enables the company to 
bind its reinsurer, for the excess, in an 





| tion meeting in 


amount in proportion to the company’s 
retention. 

Recently there has been developing a 
tendency on the part of the companies 
to not bind under automatic feature on 
cases in the so-called jumbo or large 
policy class. These applicants are usu- 
ally in the market for large amounts of 
insurance and the companies now quite 
generally submit this type of cases to 
the reinsurer for consideration, as ex- 
perience has taught them that the rein- 
surer’s opinion and judgment are helpful. 
Thomas I. Parkinson, president of the 
Equitable Life Assurance Society of 
New York, in ‘his most able address be- 


| fore the Life Agency Officers Associa- 


Chicago in October 
called attention to the need of time for 
proper investigation and study of the 
larger applications by the departments 
of the companies responsible for the 
acceptance of risks. 

The reinsurance contract or agreement 
between a company and its reinsurer is 
based on mutual confidence and good 
will—and is in fact a gentleman’s agree- 
ment. The company and the reinsurer 
are really partners and business trans- 
acted with these principles in mind al- 
ways results in pleasant and satisfactory 
relationships. 


Suspect Suicide in Many 
Motor Deaths This Year 


In 1929 accident reinsurers paid ab- 
normal death claims in carbon monoxide 
cases. This year prevalence of automo- 
bile deaths among owners of sizeable 
accident policies is observed. The exec- 
utive of one of the largest casualty re- 
insurance offices reports that his com- 








Pullman Dweller 











J. HOWARD ODEN 


Assistant Secretary North American 
Reassurance 


J. Howard Oden, who has prepared 
an article for the Reinsurance number, 
is well known in a vast number of life 
offices throughout the country. He is a 
young man of attractive personality, 
who has the reputation of always being 
on the road. Many of the North Amer- 
ican’s accounts are with moderate sized 
companies, so Mr. Oden’s trail often 
leads to the middle west, Missouri val- 
ley, southwest, and Pacific Coast. At 
present he is in the Pacific northwest. 


panies have paid 24 accident death 
claims in the $25,000-$30,000 class in re- 
cent months where the insured met 
death through the instrumentality of a 
motor vehicle. There are grounds for 








Reinsurers Have 
No Real Estate 
Guarantee Bonds 











A line which surety reinsurers are 
thankful they do not carry is mortgage 
guarantee bonds—coverage which has 
brought grief to several direct writers 
and resulted in temporary suspension 
of business on the part of the Pennsyl- 
vania Surety. So far as can be deter- 
mined reinsugers have never been ap- 
proached on the proposition to guaran- 
tee real estate bonds, so the fact that 
they do not carry the lines is not a real 
test of their underwriting judgment. 

One surety reinsurer expressed the 
opinion that reinsurance facilities were 
never sought for these guarantees, be- 
cause, on paper, they seemed excep- 
tionally profitable to the producing com- 
pany and exceptionally safe. What the 
direct writers failed to take into con- 
sideration was the possibility of com- 
plete demoralization in the real estate 
and real estate bond market such as oc- 
curred in Florida where the resources 
of the title companies which seemed so 
formidable to the surety companies 
were dissipated in the crumbling proc- 
ess. 








suspicion of suicide in most of these 
deaths, this executive declared. In 
this company, however, there has 
been an absence of losses on excep- 
tionally heavily insured lines. 

The suicide problem is confronting 
both the casualty and life reinsurers. 
Some life reinsurers state without quali- 
fication that the suicide problem is 
alarming. One life reinsurer, who was 
careful not to exaggerate, but who is 
watching the suicide situation carefully 
declared: “Suicides are not alarming. 
We are not losing sleep over them, but 
they are noticeable.” 





ee ee Re LAA A EPEC PT PET SP SP Pr PET SPT rr er Ee ee 


REINSURANCE 





Reinsurance Company Salamandra 





Assets 
Reserves & Liabilities... . 
SURPLUS ....... ; 


of Copenhagen, Denmark 
JUNE 30, 1930 


che wad jek eee 00.4 5b OE LOR UE RSE os 40s snc eee 
vee ee -$2,647,891.59 


1,379,614.16 





$4,027,505.75 


Hamburg-American Insurance Co. 
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Assets 


of New York 
JUNE 30, 1930 


Reserves & Liabilities. . 
Capital 


ee eee eres $2,870,287.01 


300,000.00 
948,616.99 





$2,870,287.01 





Meinel & Wemple, Inc. 


MANAGER 


469 Fifth Avenue 


New York, N.Y. 
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Reinsurer Has Editorial View 





The following observations were pre- 
pared by one of the leading officials in 
the fire reinsurance business who is per- 
mitting them to be published but asks that 
his name be withheld. 


It is not presumptuous to say that 
the reinsurance man occupies an excep- 
tionally strategic seat from which to 
view the insurance structure and the in- 
surance process. He is part of the 
structure and part of the process—an 
indispensable part, we think—but he is 
so situated that his judgment and ob- 
servation can be more dispassionate and 
perhaps more comprehensive than that 
of the direct writer. A newspaper 
friend of mine suggests that the rein- 
surer corresponds more or less to the 
editorial writer on a newspaper, whereas 
the direct writer corresponds to the 
newsgathering staff and its executives. 


Reinsurer Is Able to 
Assume Editorial View 


We in the reinsurance business are 
free from the politics of those men who 
are on the firing line—the representa- 
tives of the agency companies, but we 
possess a thorough knowledge of and in- 
sight into the politics of the business. 
By politics, I do not imply anything rep- 
rehensible. I mean the permutations 
and combinations of relationship be- 
tween men, between companies, between 
companies and agents, between organi- 
zations and associations, between the 
business and the government which arise | 
in the conduct of our vast business. 

Secause of the nature of his business, 
the reinsurer must assiduously avoid 
participation in the politics, even if he 
were so tempted. 

Accordingly, we 


are able to assume 


the editorial or long distance viewpoint | 


which the direct writer, with his sensi- 
tiveness to problems as they develop 
from day to day and with his fortunes 





from week to week, is able to assume 
only by lifting himself from his environ- 
ment by forcible and unusual effort. 

This editorial viewpoint is particularly | 
valuable today when an extraordinary 
number of problems and issues seem to 
confront and confuse the business. 
Those problems and issues adjust them- 
selves in the perspective of the rein- 
surer. Not to minimize the distressing 
character of the problems and issues in 
the business today, the reinsurer is privi- 
leged to see them, because of his posi- 
tion, as perhaps inevitable consequences 
of the present economic situation, many 
of which will automatically disappear as 
values in this country again start for- 
ward in fulfillment of the 
tiny. 


Nearly Every Business 
Has a Case of Nerves 
Every business during the year has 

been beset by problems incidental to 
the depression. Nerves have been 
ragged. Abnormal pressure has been 
exerted in all offices. Valiant efforts 
have been made to resist the trend of 
the times, but too often these efforts 
have only resulted in upsetting other- 
wise smoothly functioning organiza- 
tions. Reorganizations of industry have 
occurred which in the long run will be 
profitable but which at present are con- 
trov ersial and even temporarily demoral- 
izing. 

The nerves of the insurance business 
have been touched, just as the nerves 
of every other business have been. Is- 
sues have developed between agents 


| and companies which would not exist if 


| were 


the incomes of producers and carriers 
not reduced. When business is 
flowing normally and the attention of 
producers and companies is occupied 
with the disposition of that business, 
there is not the time for controversies 
as to practices. But during the past 


nation’s des- 


| 
|" 
| 
| 


year practices which had not been} 

widely challenged and which did not | 
produce dissensions have appeared to be | 
important. The same sort of situation 
exists in inter and intra company rela- 
tions this year. 

From the detached 
of the reinsurer, the 
year seem to be transient. An ebb tide 
will dissipate most of them. When the | 
tide will come in, we don’t know but we | 
do know that the physical development 
of the United States has not reached a 
static point. Values will increase and 
as they increase producers and com- 
panies will be so busy covering them 
that the political perplexities of the day, 
which seem of such absorbing impor- 
tance, will fade. 


observation post 
problems of this 


Company Setups 


Changed in 1930 | 


(CONTINUED FROM PAGE 10) 

The Lincoln Fire entered the direct 
writing field with Fred S. James & Co., 
as managers, but its reinsurance busi- 
continues under T. B. Boss in the 
same office with the American Reserve 
The Skandia has ceased to 
reinsurer and has become 
ated with the Svea under United States 
Manager J. M. Wennstrom. 


ness 


as a 


associ 








operate 


The Urbaine is no longer a direct | 
writer It is now exclusively a rein 
surer in the Fester, Fothergill & Har- 
tung office. 

The latest change in the reinsurance 
field was the consolidation of the Guar 
dian Tire and a direct writer, the Amer- 
j ican Equitable, of the Corroon & Rey- 
nolds group. The reinsurance business 
| of the American Equitable will be con- 
| ducted under the title of Guardian Re- 
insurance Underwriters under the man 
agement of Robert Van Iderstine 

The Metropolitan lire replaces the 
Lincoln Fire in the Carl Ik. Sturhahn 
| Ransie group and will begin operating 
Jan 1 
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CARL M. HANSEN 


President International Reinsurance 


The International Reinsurance is one 
of the most rapidly growing casualty re- 
insurers and the secret of its growth is 
generally believed to be Carl M. Han- 
sen, its president. Mr. Hansen was born 
in Denmark and educated at Technical 
College, Copenhagen. He was the or- 
ganizer of the American Reinsurance, 
Pennsylvania Bituminous Casualty, 
American Mine Owners, and the Insur- 
ance Management Corporation. In 1923, 
together with associates he purchased 
the General Reinsurance, becoming vice- 
president and general manager, which 
| position he resigned in 1927. In 1928 
| he organized the International Reinsur- 
| ance. 
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United Fire Re Was the Pioneer in U. S. 








The first strictly reinsurance company 
to operate in the United States was the 
United Fire Reinsurance of Manchester, 
England. It was brought to this coun- 
try April 1, 1882, by a picturesque char- 
acter, Albo de Benales, who had been 
an agent and broker in Paris. Benales 
was a man of powerful physique with 
jet black mustache and black eyes and 
his dress shamed even the proudest of 
the proud men’s costumes of that day. 
“Magnificent” is the word that describes 
Benales according to those of his as- 
sociates who are surviving. 

Before the appearance of the United 
Fire Reinsurance in this country, ceding 
companies were compelled to seek re- 
insurance contracts with British 


surance companies across the water, 


with Lloyds or with each other. The 
latter course was unsatisfactory, as it 
so often is today, because of the fear 


that ceded business, on expiration, would 
be prey for the reinsurer in its capacity 
of direct writer. 

The office of the United Fire Rein- 
surance from the wi it 


was overrun 





rein- 


opened its doors in New York. It filled 
a need. Its first year’s writings were 
about $900,000; its loss ratio about 54 
and expenses 30. Business was ob- 
tained at 25 and sometimes with a 10 
percent commission. Virtually all of 
its business was facultative, of 
principally for the reason that, 
the only reinsurer in the country, under 
obligatory treaties, it would have had 
to assume 25 or 30 lines on the same 
risk. 
Benales Was Succeeded 

as Manager by Wm. Wood 

Benales retired as manager soon after 
introducing the United Fire Reinsurance 
in the United States. He was succeeded 


being 


by William Wood, who had been special 
agent for the Home in Chicago. Under 
Mr. Wood were William M. Ballard, 
one of the three distinguished fire in- 
surance Ballard brothers, and F. B. 
Mabbett. Mr. Ballard had his first taste 


of insurance a few years before as an 
employe of “The Insurance Age.” 
In 1891 the United Fire Reinsurance 





course,’ 


insured with the Palatine of Manchester, 
a direct writer. A veteran of the rein- 
surance business, who prefers to be des- 
ignated as “an old pioneer in the busi- 
ness,’ makes the statement that none 
of the business of the United Fire Re- 
insurance was solicited by the Palatine. 

Mr. Wood was retained by the Pala- 
tine until that company was acquired 
in 1900 by the Commercial Union, be- 
coming the Palatine of London. Mr. 
Ballard; then became United States 
branch secretary of the Palatine, Com- 
mercial Union, and Union of London as 
well as secretary of the Commercial Un- 
ion of New York. Mr. Ballard retired 
in 1926. 





American Central Facilities 


Herbert M. Woollen is the president 
of the American Central Life of In- 
dianapolis, which operates an important 
reinsurance department under the super- 
vision of Vice-president Harry R. Wil- 
son. Since there is only one strictly 
reinsurance company, most of the busi- 
ness is handled through the reinsurance 
divisions of direct writers. 











Experience in 1929 of Reinsurance-Only Carriers 
American Fire Companies 


Surplus 


American Reserve ...... $ 1, 503,307 
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Pe Spina. $26,166,015 $81, 


Preis. Losses Loss 
Barned_ Ine. tatio 
2,022,702 $ 1,116,741 55.2 
190,613 47.4 

61,240,871 49.1 

56.4 

54.0 





> 1 0 


190. 406 
,289,359 
512,610 























Net Ine. 
or Dee. in 
Surplus 
$ 296,080 
—64,793 


Invest. 
Gain 
or Loss 
—$ 214,522 
70,963 
570,660 


310, 608 - 





83,362 
= 100,640 
57,395 
52,868 
—11,124 903,215 
146,80+ 252,615 


180,355 
808,955 

















Total 369,035 $37,296,271 $20,114,967 53.9 $ 648,934 —$ 437,207 $ 
. . 
Foreign Fire Companies 
DERESIOM 066.4 saan eeeeleaes $ 1,075,174 .$ 2,714,785 $ sey th 58.8 38.2 $ $ $ 
BxMEO, Gah 0.60:4004.0.0 2800 e008 1,822,552 4,191,921 1,2¢ 49.1 24.0 
PUpiter G. .ccccscvccccves 766 836,610 50.7 40.5 
err rr Tr era ee 462,734 1,174,947 19.0 40.1 
"= Saree se 894,445 1,657,776 58.2 37.6 19. 690 
PRS ree eee 947,878 »,344,768 650.638 52.1 37.5 ,42 193,809 
ee ee 1,068,799 9,967,086 > 908,561 52.0 35.2 115, 706 
PM, MBs cp cricsivcnsccvses 1,537,419 5,118,871 1,704,943 53.0 3 89 ,860 
Ss cad env ea ee. oo 8 0% 1,024,056 2,321,685 565,375 19.9 3 
I, © 0a aa sis aly wee a wale 1,071,414 2,626,798 747,177 56.1 ary 424 
SVEN BOs cccccvacensvsves 2,033,444 8,541,648 2,544,191 52.5 4°: 
mion & PRORIM.cccscces 800,361 2,388,609 643,549 51.4 
I a ee bg $13,188,042 $43,885,504 $12,680,620 52.5 - ’. 2 $ 1,176,935 $ 
Total U. S. Cos...... 26,166,015 81,369,035 vey eee eTi 20,114,967 53.9 —437,207 
OE Peer eee $39,354,057 $125,254,539 $61,417,946 $32,795,587 53.4 $ 3,450,257 $ 739,728 $ 2,303,098 
ican Casual Ratt 
— £ _—_ 
American Casualty Companies tatlo—— 
Losses Inc. 
Prems Inc. to to Pres 
Surplus Assets y Losses Inc. Exp. Ine. Pres.Inc. Writ. 
ee Te etnateeeranes $ 3,089,956 = wares $ 797,156 33.6 45.6 
I. Eis. Swsesees cue aeawe 2 250,000 ,417,969 f 62.7 29.9 
Oe BOR, 004s see Gees eee 1,045,266 3,8. 30, 997 63.6 37.7 
EOE. BOM 6064 oaedeierevsesines 1,097,723 699, rt 2 7 56.0 44.7 
COOGEE DOR, ceccodrcsecessess 1,673,378 3,146,938 2,385, 529 59.6 44.6 
OS aD rrr er rere ee re 3,000,048 1,686,203 1,000,033 60.0 35.4 
TD. cedepecuesionegns $12 ET 56, 371 $15,343,579 $ 8,880,042 $ 6,448,281 57.8 41.9 
. +. 
Foreign Casualty Companies 
Europ. Re $14,479,016 $ 6,668,802 $ 2,577,063 $ 3,072,291 38.6 47.8 
United Br. 2,189,036 394,183 267,620 393,399 67.8 45.0 
ORE 6 ecb ese wdpadaveees $ 3,721,145 $16, 668,052 S 7, 062,985 $ 2,844,683 $3, ,465,690 40.3 49.1 
Tweens CAB. BOs cscccoceuee 15,877,516 59,821,932 22,406,564 11,724,725 9,913,971 52.4 44.2 


Life Reinsurance 





passed out of existence having been re- 





Capital Surplus Assets Paid For Net Gain In Force 
N.. Amer. Re........ $1,000,000 $1,080,003 aa 788,378 $53,588,700 $30,313,900 $189,770,900 
a SATO AM. secs 500,000 500,000 577, 23,227,554 3,036,768 65,687,690 
Total ........-.$1,500,000 $1,580,003 $12,734,295 $3,635,118 $76,816,254 $33,350,668 $255,458,590 

. . 
Agé¢gregate Reinsurance Results in 1929 

Surplus Assets Prems. 
Pen Serre eT ee rer rrr TT rrr eT Try err rrr CTT Te TT eT ee ee TEC ECOL TT $39,354,057 $125,254,539 $61,417,946 
SE nas us. ce oe Occ n ie OA COSC DS CUE DHEA OE ES AOS 6OCERCETTAGE CE OM EE O08 WEN S.E OER EES 15,877,516 59,821,932 22,406,564 
A ee re es eee eS ee ee we ere re ere ee ee rT Tae TT Tee Tee Ee CET Ce 1,580,003 12,734,295 3,635,118 
ee ee ae LA eed MORRIE AOE aS aE Oy A NEE Pe LTS TIN APRN ER PET $56,811,576 $197,810,766 $87,459,628 

*Merged with Transportation Fire Dec. 28 and statement of two companies consolidated. 





Contact Man Is a 
Vital Member of 
Reinsurer’s Staff 


An indispensable member of a re- 
insurer’s staff is the contact man. Per- 
haps those whose duty it is to project 
or to promote the human character- 
istics of their company, gain good will 
among potential customers and keep it 
among old customers resent being iden- 
tified as contact men, because that term 
has fallen into much the same disrepute 
as the term press agent or other desig- 
nations which have come to identity 
persons in the business of “working” 
somebody. 

But the reinsurance contact man is 
vital to the business. Wathout him re- 
insurers might offer the highest type of 
service and possess an exceptional 
knowledge of the technicalities of the 
business but fail to have any business 
to transact. 

Reinsurance underwriters, with an 
outstanding reputation as experts on 
the bordereau, with vast knowledge of 
the intricacies of treaties and other tech- 
nicalities of the business, are disposed 
to be somewhat contemptuous of the 
man who directly or indirectly brings in 
the accounts and helps to retain them. 
That is probably the reason contact men 


are necessary. Reinsurers whose work 
is technical, are jealous of their busi- 
ness. They feel that it is highly spe- 


cialized that knowledge of it can be 
acquired only after years of close toil. 
A conversational knowledge of the busi- 
ness is no knowledge, they believe. 
Likewise they take at its face value the 
statement of direct writing officials that 
the intricacies of reinsurance are a mys- 
tery to them. 


Technical Men Likely to 

Become Uncommunicative 

Since close application to the prob- 
lems of reinsurance produces an un- 
communicative state of mind, there is 
need for men in the business who are 
not too imynersed in it and weighed 
down by it to present the reinsurer to 
direct writers as a human institution. 

Often the contact man is the presi- 
dent or chief executive of a company, 
who has at his right hand an excellent 
technician. In other companies the 
chief executive is absorbed in the tech- 
nical features of his business and relies 
upon some other officer for the contact 
work. 

The contact man of a reinsurance 
company corresponds to the agency di- 
rector of a direct writer and he is often 
referred to as an agency man. 

The contact man must not be con- 
sidered as devoid of all understanding 
of reinsurance. He can talk profoundly, 
intelligently and forcefully about the 
subject. It is only to the ears. of the 
technical reinsurer that his ideas seem 
wanting. 





Much U. & O. Is Sold to 
Wrong People, It Is Said 


The opinion is expressed by one 
prominent fire reinsurer that in 
the drive which many companies 
have conducted to sell use and 
occupancy insurance much of this 
protection has been sold to the 
wrong people. The sale of use 
and occupancy insurance to small 
concerns, the character of which 
is not properly investigated, ac- 
centuates the potential moral haz- 
ard, according to this reinsurer. 
The cover, according to this the- 
ory, was originated to protect A-1 
concerns and not to be sold to 
shoe shining parlors, small drug 
stores and other minor establish- 
ments. 
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Small Crime Wave 
Brings Lower Net 
Theft Retentions 

















In one line at least there is a tend- 
ency towards reduction of net reten- 
tion. According to one observant ex- 
ecutive a number of casualty companies 
are eager to cede a greater proportion 
of their burglary risks. 

Coincidental with unemployment has 
come what the newspapers describe as 
a crime wave. Underwriters fear that 
the wave will become more serious as 
the winter progresses. Reinsurers have 
not suffered abnormally in this experi- 
ence, largely, it is believed, because 
most of the losses have been compara- 
tively small, a large volume of them 
within the net retention of direct writ- 
ing companies. The theory is that 
many of those on the fringe of society, 
who preferred an honest existence when 
it could be obtained without too much 
exertion, now have no scruples against 
turning to petty crime. 

Certain classes of risks are especially 
attractive to amateur criminals, among 
them being men’s and women’s dress 
shops in outlying districts of large 
cities, delicatessens and meat shops. 
The prevalence of this petty crime cre- 
ates an excellent opportunity for selling 
burglary covers and the agency depart- 
ments of many direct writers are cru- 
sading for the business. Much poten- 
tially good business is obtainable today. 

In order to take advantage of a good 
burglary market, casualty companies are 
seeking to utilize the resources of rein- 
surers. That is one of the important 
services a reinsurer performs. It often 
permits a direct writer to hold its agents 
and perhaps even increase the number 
of its clients when, with its own re- 
sources, cancellation and rejection would 
be necessary. 








In Agency System 


Reinsurer’s Stake 





| 
| 
As long as the American agency sys- 
tem prevails, there will be a field for | 
strictly reinsurance companies, a leading | 
fire reinsurer observes. 

As long as there are a multiplicity of 
companies in an agency, which owns its 
expirations, there will be a constant 
struggle among the companies to reach 
the top in the agency. Without the treaty 
facilities offered by strictly reinsurance | 
companies, the sma!l direct writing com- 
panies could neither hope to survive or 
reach the top. 

If the small company should have to 
depend upon facultative arrangements 
with competitors, losses would not be 
covered if they occurred before the daily 
reports had gone through the maps of 
the ceding company. 

Furthermore the smaller direct writ- 
ing companies, through their treaties 
with reinsurers, are able to offer their 
agents single policies on large risks in- 
stead of an assortment of policies, to 
which assureds object. 

As the smaller companies attain 
greater strength in an agency, they need 











greater support from reinsurers so that 
they may meet their responsibilities and 
continue their progress. 


Help of Reinsurers Needed 
in All-Risk Bridge Lines 





Reinsurance companies are participat- 
ing more and more in the all risk bridge 
and tunnel business, which has received 
great impetus within the last year or 
two. Municipalities and other political 
subdivisions have been responsive to the 
argument that all risk coverage makes 
bond issues and other financing arrange- 


+} 


| 





With General Re 

















Ww. W. GREENE 


Comptroller General Reinsurance 


The comptroller of the General Rein 
surance, W. W. Greene, is an excep- | 
tional reinsurance executive who has a | 
profound knowledge of the technicalities 
of the business, and who can write and 
talk authoritatively and with a fresh | 
viewpoint on reinsurance in its larger | 
aspects. 





ments more marketable. Promoters of 
private bridge enterprises have also been 
good prospects for this insurance. 
Moreover, large use and occupancy lines 
have been written on those bridges and 


Reinsurers Watch 
Oil Well Hazards 
in Oklahoma City 














tunnels, on which the tolls are paying 
a portion of the interest. 
On some of these lines—notably the 


Pinned to the walls in several offices 
of fire insurance reinsurers are maps of 


Oklahoma City. Although unable to 
participate in any movement towards 
eliminating the oil well hazard there, 
the reinsurers are sensitive to the dan- 


ger and are watching the development 
of the Oklahoma City field with no little 
apprehension. 

The reinsurers are grateful to those 
leaders among the direct writing com- 
panies who last summer started the 
agitation which it is believed has awak- 
ened the citizens of Oklahoma City to 
the danger confronting them. As a re- 
sult of that agitation new wells are be- 
ing brought in with greater precaution. 

The position of reinsurers in the Okla- 
homa City situation was well expressed 
by one executive. “If a referendum 
should be conducted on the proposition 
to declare war in a country where 
women could not vote the women would 
suffer if the men voted for war, al- 
though having no voice in the declara- 
tion. That would have been the posi- 
tion of reinsurers if the direct writing 
companies had not taken steps towards 
eliminating the Oklahoma City hazard.” 


Hudson river bridge—the capacity of all 
the companies has been exhausted and 
the reinsurers have been of great serv- 
ice. Among other large bridges, which 
are now covered under all risk forms 
are the Detroit-Winsdor tunnel, the Hol- 
land tunnel, which carries use and oc- 
cupancy, Bear Mountain river bridge, 
Niagara lower arch bridge, Buffalo-Fort 
Erie or “Peace” bridge, Cape Girardeau, 
and the Tampa-St. Petersburg or “Gan- 
dy” bridge. 
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Insurance Exchange Bldg. 


Insurance Exchange Bldg. 


Home Office: 


74 Trinity Place, 


JOSEPH FROGGATT & COMPANY, INC. 


Specialists in All Branches of Insurance Accounting | 
Consulting Actuaries and Auditors | 


New York City 


us an intelligent 


outlook 
This experience is at your disposal. 
of these matters with you by appointment. 


| 
| 

Specific Information Regarding Results | 
Both Financial and Underwriting | 


trol, with premium income for various reasons inclined toward a de- 
crease, loss ratios somewhat disturbing, and the financial conditions 
causing considerable worry, it. behooves Company Managers and Di- 
rectors to have specific information with regard to their underwriting 
and financial operations. 
Our experience of eighteen years, specializing entirely on insurance, 
situation. 
We shall be glad to discuss any 


In these days of keen competition, with expenses almost beyond con- 


upon this entire 


JOSEPH FROGGATT, 
President. 





0 


NEWARK 
Globe Bldg. 


ATLANTA 
Hurt Bldg. 


PHILADELPHIA 


Liverpool & London & Globe Bldg. 


Union Indemnity Building 


Insurance Exchange Bldg. 


NEW ORLEANS 


SAN FRANCISCO 

















16 REINSURANCE NUMBER ° 1930 Edition 








Major Divisions of Fire Reinsurance 
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Major Divisions of Casualty Reinsurance Deidinees 
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Plate Glass... ..i00s- destined to be an important line. How- surety business which afflicts the rein- | or demerits of = bordereau item, un- 
Burglary . ever, quite recently the conclusion was | SUrer is the question of agency politics. | less the direct-writer offers an explana- 
te farhee) ..+oanes abies: ? Mee ignta Be Of course this is true in other lines, tion of a certain offering. For instance, 
actin TD. a oaks 7 reached that the business was unwrite- I oar tos . 
d 300.789 re prea ene eomepaaeeesee > wat, | but the problem is not as grave as in| the new bridge across the Hudson river, 
Auto COlnccccacsevees able under the then condition of rate . . : . : : 1} F I : . 
team Roller. ...<:. 127,910 Sanceiion, Miles Geen sates hn fidelity and surety. Companies will not | the Fort Lee bridge (Authority of the 
one St Neh 183.674 written if adec uate rate are charged hesitate to accept a poor surety risk | Port of New York). One underwriter 
Credit ...-seeeeeess 155,86 bet the he ecgun h pr ie rth of an agent or broker, which provides | said: “We have had a costly experience 
—— ee | 9 _ pontine eat ag “;_| the direct writer with otherwise desir- | insuring bridges.” A reinsurer replied: 
ers and other producers playing one of- 


Big Risk Is Big 


fice against another had so undermined 


able income, if that poor line can be 
transferred to the reinsurer. 


“You never had 


u opportunity. to insure 
a bridge like this, 


because it is the only 


ae that 4 —— — _e —_ If the reinsurance aspect of the surety | one of its sort in the world.” Which is 
Problem of Day iianite The husiesc"could nth) jusinens sto be soled, there mune [rue I may interest “nderwrites to 


(CONTINUED FROM PAGE 10) 


use of insulin or special diet has nega- 


foundation. 
Lloyds no longer offers the liberal ex- 


a gr ater “scrutinization of a risk from 
the point of view of pure underwriting, 
it is generally believed. 


know that the builders of the bridge 
(other than masonry) have carried their 
own fire insurance and their own work- 


tived the symptom. cess covers which were obtainable until men’s compensation—all of which sug- 
If the application is for business in- | 4 bal 4 aa ne Phere is still age sa . a gests that the builders themselves 

surance, the business may be so situated Tioeds naa : ST ae when sted #1 '" | Reinsurer Must Ban Worry, thought the risk was a rather high 

that a moral hazard or potential moral | }-/oyds but it 1s much more limited than grade one. 

hazard exists. it was. “They are very skittish on the Spectres, Donaldson Says | About the only thing interesting in 
If time for investigation were avail- subject,” one casualty reinsurer_ re- scenemeias Cnet fom 4 the strictly treaty reinsurance business 

able significant facts might be devel- marked. ; ; pong > is the fact that the reinsurer knows so 

oped Just at present, reinsurance on avia-}to marvel at the absence of errors and | little about the daily commitments and 


Reinsurers were interested in the re- 


tion lines is being confined almost en- 


omissions, in view of the widespread 


yet is able to survive. A reinsurer car- 


cent conference in New York of under- tirely to the share basis. Reinsurance | opportunity for carelessness and per-|ries perhaps two or three or more times 
writers of direct writing companies to | Companies are members of the various | functory work. The details of the di-| the amount at risk on a line that the 
discuss among other subjects the big underwriting pools. This makes the | rect-writing business have always been | direct writer carries, and on thousands 


risk problem. Coming shortly after the 
Parkinson address, the conference, it 1s 
hoped, at least reveals a trend. 


Special Examinations 


problem of the reinsurance company es- 
sentially the same as that of the direct 
writer and it is the consensus of opinion 
that there will have to be a great im- 
provement in the level of rates charged 


an onerous load, and one can hardly 
blame fire underwriters for rather wel- 
coming an opportunity to adopt the re- 
insurance business, because of the ab- 
sence of the many details which are 


of risks. Of course, the saving grace 
is that the direct-writers, whether they 
want to or not, must care for their re- 
insurers, and it is not solely a matter of 
flat or contingent commission, although 


on Big Risks May Come before there will be profit for either. | faced in the direct-writing business. But, | that is the immediate urge. i 

What the reinsurers would like would The sooner the direct writers on avia- | the reinsurance field is decidedly limited. I am strongly | of opinion that rein- 
be a system of special examinations of | tion, casualty, and fire lines realize that It re but i oe of oe os who ema mah wanes ~ hes 
big risks and especially big business the entire future of their business, in- oe oe eS at bey go oO lg gees te eny gg the 
insurance risks. Fluoroscope, X-ray cluding an adequate reinsurance market, hes: gs ee t as the — Joy ~ an oe poy e . 
in the hands of exceptional examiners | depends upon proper rates, the better ee “ muc P nag hy Neeig a Hy ae or Pay lepar os 7 as 
together with special urinalysis would | '*t will be not only for the imsurance mt ie Ap “nia b ™ oe er an cape if +h murder Ss e —_ 
be a welcome development. business but for the progress of Amer- | tM cirect writers have not been at all | way. ey cannot solve them they 


Economic forces 
insurer against ti 
risk to some extent 1: there should be 
no reform among direct writers. With 
the stock market on the toboggan there 
are net as many millionaires this year 
as there were in 1929 and previous fat 
years. That means fewer million dollar 
insurance lines; one important reinsurer 


may protect the re- 
erinsured jumbo 


ican aviation. 


Outlook for Reinsurance 
Is More Promising Today 
(CONTINUED FROM PAGE 2) 


in the hands of the reinsurer. There are 
no means available for expedient distri- 





| cushion 


bashful in the past three of four years 
in asking for liberal commissions, in- 
cluding a liberal contingent. The re- 
sult is that the cost of the business to 
the reinsurer, including overhead and 
acquisition, has brought the reinsurer’s 
expenses to a high figure, and the 
or margin for the shock ab- 
sorber, 
isn’t as thickly padded as was originally 





in expected times of adversity, | 


mark them as mysteries and close the 
book. A nervous, apprehensive person 
can conjure up many things which never 
happen in the reinsurance business. If 
you contemplate taking on the particular 
activity—reinsurance—I’d suggest that 
you store your worries in a far-off place 
and forget the location. 

They say women are happiest when 
miserable; that men can always get rid 


predicts fifty percent fewer big cases | bution at present. That would be a/| planned for a reinsurer. | of a toothache the instant they enter a 
this year than last. Of course, that|task for the reinsurer to undertake.| In the daily “swapping” of individual | dentist’s door. I do not recall having 
means fewer desirable large lines as| Probably in the present market, the | risks between direct writers, of course, | seen women conducting a fire reinsur- 


well as fewer undesirables. 





strictly casualty reinsurance companies 


classifications, lines and limits are para- 


ance business. 
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11 The following publications of The National 
86 Underwriter Company thoroughly cover 
every phase of insurance. 
as THE NATIONAL UNDERWRITER (Fire and Cas- 
i9 ualty Edition) 
nae \ weekly magazine giving the latest news 
; of the fire and casualty fields. Published 
ca every Thursday. 
26 THe NATIONAL UNperwriter (Life Edition) 
ti \ weekly magazine devoted to news cover- 
_ ing life insurance, Published every Friday 
a Tue AccIpENT AND HEALTH REVIEW 
ve The only monthly magazine published 
e- which exclusively covers the accident and 
a health busines 
ty Prue Casuatty INSuROR 
“4 ; \ monthly magazine of inspiration for cas 
“d 9/ MEMBER : a. — men 
e, li UDIT \ monthly magazine on fire prevention 
“4 Y fo UREAU BULLETIN SERVICES 
er ) or \. & H. BuLLetins—A monthly loose leaf sales 
ce C\ IRCULAT and statistical service for accident and 
1: ; IONS health met 
re ~ es DIAMOND Lire BULLETIN \ monthly loose 
ly 9 leaf sales and statistical service for the 
is i e insurance business 
ae) s F.C. & S. BuLietin A monthly loose leaf 
re ' ales and informational service covering 
ir the entire fire, casualty and surety field 
"OS xcept accident and health 
5 } SALES TRAINING COURSES 
ri SALI [RAINING COURSE I ACCIDENT AND 
h | H rH INSURANCI 
7 : \ training course in the fundamentals of 
7 Accident and Health Insurance. 
0 SALES TRAINING CouRSE IN CASUALTY AND 
— . for eee Bonp UNDERWRITING 
=| loday The National \ training course in the fundamentals, 
* Underwriter Company Se a ae Se a 
e : : one l S. 
s is the largest insurance EE oe oe ee Se eee 
- & . . . course devoted to an explanation ol 
: publishing organization in the “Dean Schedule.” 
_ > WwW ing ati [ne& Essentiacs or Lire UNDERWRITING 
r _ the world. Each publication i, Sdaidieae china tn Clon Seana aa 
: ite . tn life insurance 
h is the leader in its respective biciae Meter Tessie un Ganda mea 
" field. Requests for information ANCE 
: : ° . ee training course for the agent who 
. concerning any of the publications wants to have a complete but brief 
: . eatise on fire and allied line 
. or services are at all times welcomed. ee ee ae eee 
: = 
y 
e 
a ieee a 
Tr . s 
lhe National Underwrit Cove 
ir 
; area CIrwWiiter VOvE 
e 
~ . sn “ee . . . - Y 
i Chicago . Cincinnati Indianapolis New York 
: 175 W. Jackson Blvd. 420 E. Fourth 222 E. Ohio 80 Maiden Lane 








REINSURANCE NUMBER 








INTERNATIONAL RE-INSURANCE 
CORPORATION 


(CASUALTY) 


Balance Sheet September 30, 1930 


ASSETS 
Real Estate (Home Office Building).....................8 275,000.00 
Mortgage Loans 1,015,500.00 
Collateral Loans 1,030,850.00 


Bonds and Stocks: 
U. S. Government Bonds.............. . 
State and Municipal Bonds............ 
EP eer eee eT 795,826.60 
Public Utility Bonds 815,283.02 
Miscellaneous 





$5,396, 147.40 
Less Book Over Market Value 130,568.70 
5,265,578.70 
Cash in Banks and Office 342,140.15 
\ccrued Interest 65,981.81 
Premiums in Course of Collection 895,453.91 


$8,890,504.57 











LIABILITIES 


Reserve for Unearned Premiums.................ccece0- $1,814,623.45 

Reserve for Losses 1,404,808.15 

457,705.35 

75,000.00 

Contingent Reserve 500,000.00 
em rermrnmme ) | 
BS LO ae eres 3,138,367.62 


4.638,367.62 


$8.290,504.57 








CASUALTY AND SURETY TREATY REINSURANCES 
SHARE AND EXCESS 


INTERNATIONAL RE-INSURANCE 
CORPORATION 


Carl M. Hansen, President 


Home Offices 
Pacific Finance Building 
Los Angeles, California 
84 William Street U.S.A. 73/76 King William St. 
New York, N. Y. London, E. C. 
England 
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